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Announcement 


RESALE PRICE LIST 





Ez) Sterling Silver Hollow 
== Ware, Toiletware and 
Flatware is now ready for dis- 
tribution and we will be pleased 
to send jewelers a copy of same 
on request. 


ALVIN SILVER COMPANY 
20 MAIDEN LANE, NEW YORK CITY 
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The Goldsmith’s Trade in the Netherlands 














| the Netherlands the gold and silver- 
smith’s art existed as long ago as the 
Middle Ages. At the commencement of 
the XVIth century, this trade had developed 
so largely that, in 1502, Philip The Hand- 
some enacted a: law for Holland, Zeeland 
and West Friesland for the stamping of 
gold and silver ware. 

In the XVIIth century there existed an 
important trade of this kind at Amsterdam, 
and also Schoonhoven, a small town in 
South Holland and especially Friesland 
were noted for their flourishing gold and 
silversmith’s industry, which employed a 
great part of the inhabitants. 

Many gold and silversmiths of that time 
were absolute artists. 

The wars of the end of the XVIIIth cen- 
tury and the French Revolution had an un- 
favorable result upon this trade in par- 
ticular, not only from an economic, but also 
from an artistic point of view. These con- 
sequences were felt until far into the XIXth 
century. 

It is true that the plate was always super- 
ior in solidity to that made in foreign coun- 
tries, which exported principally rolled gold 
and silver articles covered with a layer of 
precious metal_so thin that, to use them, it 
became necessary to fill them up with other 
substances. Amsterdam continued to make 
solid plate in massive silver renowned for 
its technical finish. Nevertheless, a lack of 
taste was shown in the matter of ornamen- 
tation. The shapes betrayed a mixture of 
styles; and the historical sense was alto- 
gether absent. 

Some people however worked strenuously 
to raise the goldsmith’s trade in the Nether- 
lands from the mere handicraft that it was 
to the rank of a great industry. So, in 1858 
a small factory then existing at Utrecht was 
transferred to Voorschoten, where it de- 
veloped largely. To-day, it employs 270 
workers. Also in other places factories 
were established. This was the case not 
only at Amsterdam, where, formerly, main- 
ly plain pieces, with a bead border and 
openwork ornaments, were manufactured 
with the greatest care, and at Rotterdam, 
but also in Friesland, where, in the days of 
returning prosperity, they took to copying 
antique models. _ 

Nevertheless, it cannot be denied as we 
find confirmed in “A General View of the 
Netherlands” that, in spite of well-meant 
endeavors to revive this industry and im- 
prove the taste of the public by reverting 
to pure designs, that period of the history 
of the goldsmith’s craft was not with us the 
most important that the XIXth century has 
ever seen. The latter portion of that cen- 


tury is more entitled to claim that place, 
for then this artistic industry realized that 
it could not confine itself to the imitation 
of ancient models, but should rather devote 
itself to modern and original work and de- 
vise new models answering to the artistic 
conceptions, tastes, manners and customs 
of our own times. 

Hence, during the second half of the 
XIXth century and especially towards the 
end of that period, the artistic element be- 
gan to occupy a dominant place in the gold- 
smith’s trade; and, for this reason, that 
branch of the industry entered upon an era 
of development during, which, inasmuch as 
it did not devote itself solely to the repro- 
duction of ancient models, for which there 
is a great demand in England and especi- 
ally in America, it endeavored to adapt it- 
self to the spirit of the day. 

In addition to Voorschoten, there are now 
in the Netherlands several manufactories 
of gold and silver articles working on a 
large scale. These firms are established, 
for the most part, at Amsterdam, Bois-le- 
Duc, Groningen, Haarlem, the Hague, 
Hoorn, Leeuwarden, Nymwegen, Rotter- 
dam, Schoonhoven, Sneek, Utrecht and 
Zeist. 

The majority of these manufactories have 
their special lines. Thus, at Amsterdam, 
they devote themselves particularly to chas- 
ing, to the mounting and setting of precious 
stones in rings, bracelets, ornaments, etc., 
to the engraving of coats-of-arms, mono- 
grams, etc., and to the execution of other 
work of this sort. There are, besides, two 
special manufactories of gold chains for 
the wholesale trade. 

At Utrecht, as well as at Voorschoten, 
they manufacture a great variety of silver 
articles, in the form of both large pieces of 
plate and valuable articles of jewelry. The 
Utrecht factory, however, devotes _ itself 
more particularly to the manufacture of 
presentation-cups and commemorative med- 
als. The Utrecht factory was founded in 
1857. Its owner has striven, in particular, 
to place the art of the medallist on a very 
high pinnacle; and he has succeeded to such 
good purpose that not only that art can 
now vie with the foreign production, but 
the Dutch work has a peculiar artistic 
charm of its own, which often causes it to 
be preferred by people in other coun- 
tries. 

The credit for this is, of course, due to 
the Dutch medallists who have occasion to 
design models for this gold and silver fac- 


tory; and their work is one of the most in- . 


teresting manifestations of contemporary 
Dutch art. 


“Worth Its Weight in Gold” 





A FEW years ago to say an article was 
worth its weight in gold was equivalent 
to saying it was something of unusual or 
extraordinary value, for there were few 
things that were as valuable, weight. for 
weight, as the yellow metal. 

Now gold is almost in the cheap class. 
It is because the metal is so much less valu- 
able than normally that the dollar of 1920 
has a purchasing power of something ‘like 
forty cents. ‘ 

For instance, a luggage manufacturer re- 
cently placed on the market a suit case to 
retail at nine hundred and fifty dollars. 
Think of it! Wouldn’t that make the eagle 
on the $20 gold piece hang his head in 
shame? 

The case is made of fine seal leather, has 
solid 14 karat gold fittings, with figured silk 
lining. The maker claims it is the high cost 
of the leather that necessitates the high 
retail price. 

It is rather fortunate for the traveller of 
ordinary means (and that’s the most of is) 
that old King Cotton came to the rescue 
of the cow, the calf, the seal, the alligator 
and other animals, whose hides are used for 
leather, with a material that looks * and 
wears like hide leather and which i& now 
largely used in luggage manufacture. Won- 
der how many people know that the coating, 
as well as the base of leather substitutes, is 
a cotton derivative? Stranger still the 
combs, hair brush and mirror backs, tooth 
brushes and button hook handles found in 
many traveling bags are made of practically 
the same material as the outer coating of the 
bag itself; a different manufacturing 
process—that’s all. 








Labor Unions Impede Progress of English 
Cutlery Trade 

SHEFFIELD, March 13.—The Sheffield cut- 
lery works have difficulties to get their 
plants back upon the peace footing. Since 
the armistice was signed most cutlery 
works have worked upon a 75 per cent labor 
basis only and high wages are the rule. 

While the trade unions make impossible 
the introduction of unskilled labor to take 
charge of the new labor saving machinery, 
the unions have ruled that the new ma- 
chines must be served by the same skilled 
men who did the work by hand and that 
to the worker must go the full benefit of 
the added production that is gained by the 
installation of the new equipment. 








The Fox River Valley Jewelers’ Associa- 
tion, Wisconsin, held its meeting at Apple- 
ton recently. Jewelers from Green Bay 
to Fon du Lac and from Berlin to Ripon 
were present. Business matters of interest 
to the trade were taken up and a banquet 
was held at 6.30 Pp. M. 
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Concentration 


Rather than spread our energies over the 
manufacture of too many different lines of 
gold jewelry, we have concentrated our efforts 
on the production of a few lines of very sal- 
able articles which, as the years go by, meet 
an ever increasing demand. 


unset 


The result of this concentrated effort is 
that we are recognized as leaders in the man- 
ufacture of :— 


14k. and 10k. Rings for Man or Woman 
14k. Sleeve Buttons 

14k. Gold-Mounted Knives 

Larter Shirt Studs 

Larter Vest Buttons 

Men’s Dress Jewelry in infinite variety 








PACIFIC 
COAST 
REPRESENTATIVES 
A.1.HALL & SON 
INCORPORATED 
JEWELERS BUILDING 
POST STREET 


SAN FRANCISCO 
CAL, 
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The News from England 





Conditions in the Jewelry Trade—Old Substitution Game Worked Again— 
Swiss Watch Industry Fears Competition—United States and Japan 
Buying Diamonds—Dispute Over Estate of London Diamond Merchant 














Lonpon, March 4.—Jewelry manufac- 
turers here are somewhat perturbed at the 
recent heavy advance in the price of fine 
gold and silver, the problem of inflated 
costs having proved a rather serious handi- 
cap to the trade. The rise in the prices of 
these essential manufacturing materials is 
abnormal and shows no immediate sigs of 
arrestment. In addition to the heavily in- 
creased price there is a shortage of gold 
that is proving a further annoyance to the 


trade. a 


The old trick of substituting one bag for 
another containing valuable jewelry was 
successfully worked at Paddington station 
the other day, the bold thief getting away 
with £50,000 worth of gems. The sequel is 
a reward of £4,000 for information that will 
lead to an arrest. The traveler for Price 
& Gibbs, jewelers, placed the leather bag 
containing the jewelry consignment on the 
floor while he paid for his ticket at the 
railway booking office. He then picked up 
his bag to find it was an empty substitute 
for the one he had just placed on the 
ground. He immediately notified the rail- 
way Officials without result. His eyes were 
not off the bag for more than a few seconds 
and he spotted the “dummy” the moment 
he picked it up. 

* * * 

Bond street, that home of exclusive, 
fashionable and expensive jewelry, became 
indignant the other day as the result of a 
statement that a $50,000 pearl necklace had 
been purchased for $2.50 by a London 
nursemaid, the idea being that the neck- 
lace was an imitation. The jewelers scout 
the notion that a necklace of that quality 
and value could become mixed up with a 
tray of imitations. In fact, the Bond street 
‘ jewelers were honestly amazed to think 
that anyone would suppose for a moment 
that they ever stocked such things as imi- 
tation jewels. One jeweler became most 
voluble on the matter. “We are here to sell 
real necklaces,” he said. “We would not 
dare to sell necklaces costing only a few 
pounds besides those costing hundreds and 
thousands of pounds. If an assistant sold 
an imitation necklace in mistake for a real 
one we people would be ruined so far as 
our reputation went. It is really very diffi- 
cult to tell a high grade imitation pearl 
necklace from a real one and a mistake 
could easily be made.” At two of the Bond 
street shops there was not a pearl neck- 
lace priced at less than $5,000. At one shop 
the lowest priced pearl necklace was $250. 
Only in one jeweler’s establishment could 
be obtained sham pearls made up in very 
small necklaces. The price on these was 
$16 each. At one jewelry shop where imi- 
tation pearl necklaces were specialized in 
exclusively the lowest prices for small pearl 
necklaces were just on $30. This jeweler 
said it was absolutely impossible to buy a 
sham pearl necklace of the style and design 
of the reputed $50,000 rope for $2.50. But 


the nursemaid says that’s all she paid for 
her necklace and it has, she says, since 
been valued at $50,000. 

x * x 

The Swiss watch industry is very much 
‘perturbed at the determined competition of 
the United States, Japan and Germany for 
the world’s watch markets, and it is begin- 
ning to think it may lose its supremacy in the 
watchmaking industry unless something is 
done to place its own work on a more 
substantial footing. The increasing costs of 
material and labor and the chaotic condi- 
tion of the exchanges have helpéd to bring 
about this state of affairs so far as the 
Swiss horologists are concerned. As re- 
gards the stimulation of the watch indus- 
try and an efficient campaign to offset the 
activities of foreign competitors, the Uni- 
versity of Neuchatel, in conjunction with 
various technical schools of the watch in- 
dustry has arranged a conference of all 
watchmakers when the important problems 
will be discussed. It has been suggested 
that remedial measures may be found in 
the creation of experimental and research 
laboratories and the prolongation of stu- 
dents’ courses, for which purpose a Chair 
would be endowed at some university. 

* * * 

So far as the British jewelry and horo- 
logical industry is concerned things are be- 
ginning to brighten up again now following 
a more or less dull period consequent on 
the Yule-tide activities. Each month -sees 
the manufacturers and buyers settling 
more firmly into their stride. For the first 
time in years the big buyers are visiting 
London, Manchester and Liverpool while 
the representatives of the big manufactur- 
ing concerns are ceasing to neglect the cen- 
ters that have, in recent years, been jog- 
ging along resignedly. 

The boom in fine gold and silver prices 
has brought a lot of good, old-fashioned 
plate of gold and silver into the manufac- 
turing jeweler’s hands for re-manufacture. 
People who have had old vases, and pots 
and tankards and dishes lying around their 
homes unused and almost forgotten are 
fishing them out and offering them for 
sale at the jewelry marts. 

x * x 

The United States and j'apan, according 
to a prominent diamond merchant of Hat- 
ton Garden, have gone diamond mad and 
are forcing up the prices. There is also 
a shortage of rose diamonds. “Good dia- 
monds are fetching almost unheard of 
prices this side,” said the diamond mer- 
chant. 

x ok 

It seems that in Belgium and Holland 
dealers are buying German gem set jewelry 
which is old-fashioned, but when re- 
cut and polished fetches a profit of from 
500 to 600 per cent from American and 
Japanese buyers. An enormous: business 
is being done in this respect, according to 
Hatton Garden, the German brilliants being 
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taken to Amsterdam and Antwerp for their 
rejuvenation. It is believed jewelry prices 
will go still higher, the supply not being 
equal to the demand, this being boosted to 
a considerable extent by the favorable rate 
of exchange from the American point of 
view. The price is getting so high as a 
result of the demand for brilliants that the 
small man is glad to leave the rough dia- 
mond market and buy stones for recutting. 
There is money in old jewelry now, an 
old diamond being recut and polished‘ with 
only a tenth part of its weight lost. Very 
often a rough diamond loses from 40 to 
50 per cent in the cutting. And these old- 
fashioned cut diamonds fetch as much again 
as their value after re-cutting and polish- 
ing. 
* * x* 

Another gold coin case has come before 
the metropolitan police courts, a jeweler 
of London and a Russian from Manchester, 
being charged with the use of gold coin 
other than as currency. The other case, in 
which several London men are charged 
with obtaining gold coin and melting it 
down for manufacturing purposes, will be 
up for trial soon. 

* * * 

The British Crown Jewels are to undergo 
Spring cleaning, but the utmost secrecy 
prevails as to when and where. Garrards, 
Ltd., the court jewelers, have the job. The 
Tower of London, the Crown Jewels’ spir- 
itual home, is now closed to the public. ‘The 
valuable gems are in the vaults of the Bank 
of England. When they are cleaned they 
will be on view in the Tower again. Gar- 
rards expect to take a month over the 
cleaning job. The workmen who will do 
the cleaning, although tried and trusted 
servants, do not know where the work is 
to be done, but it is thought quite likely it 
will be in the Bank of England itself, this 
being a veritable stronghold and the. dis- 
may of all burglars. 

*x* * x 

Speaking of burglars, some jewel thieves 
removed the slate tiles from a jeweler’s 
shop in a London suburb, thus getting 
through the roof to the store below where 
considerable stuff was taken. 

* * 

The well-known London diamond mer- 
chant Solomon Ullmann of the firm of S. 
Ullmann & Son, who died in 1917, left 
estate worth approximately £325,000 which 
is now the subject of dispute in the probate 
court before Sir Henry Duke and a special 
jury. The oldest son, Joseph Ullmann, a 
Rabbi of the Western Synagogue, and an 
attorney, have retained Sir John Simon, 
K.C., to represent them as plaintiffs in the 
case. They seek to set up a will of 1913 and 
a codicil of 1915. The defendants are Julius 
Leopold Ullmann, Oxford street diamond 
merchant, Herman Heinrich Ullmann, dias 
mand merchant of Paris and Mrs. Sophia 
Phillips and Mrs. Henrietta Marx. They 
allege “undue influence” on the part of 
Joseph Ullmann, who is in his 66th year. 
Solomon Ullmann’s fortune was made 
mostly in the diamond business. 

x kx x* 

If the proposals now under consideration 
by the House of Commons for the taxation 
of war fortunes are adopted the owners’ of 





(Continued on page 75.) 
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How British Manufacturers Seek Foreign Trade 





Sheffield Firms See Traveling Exhibit of Their Own Wares. 

















WasHINGTON, D. C., March 18.—Consul 
William J. Grace, of Sheffield, England, has 
furnished the following newspaper account 
of the exhibition in its home town of the 

- display of silver and electro ware that was 
taken on tour through South America, in 
order to widen the market for these goods. 

The item has special interest in view of the 
mention made of this tour in earlier issues 
of Commerce Reports. 

During this week there has been a private ex- 
hibition at the Sheffield Chamber of Commerce 
rooms, in the Cutlers’ Hall ,of some silver and 
electro ware which has an interesting history. For 
more than a year it has been traveling about South 
America, showing the commercial people in those 
parts exactly what Sheffield and Birmingham can 
produce in the way of silverware and electro- 
plate. 

The story of its itinerary was told by G, F. 
: Braddock, special commissioner of the Department 
of Overseas Trade, to a Sheffield Daily Telegraph 
representative yesterday. Following upon the 
movement to increase British export trade, three 
well-known organizations decided three years ago 
to venture upon a scheme of trade advancement 
in which the Government paid 50 per cent of the 
cost, and sent one of its experts to travel with 
the sample goods. Those organizations were the 
Master Silversmiths’ Association of Sheffield, the 
Birmingham Jewelers and Silversmiths’ Associa- 
tion, and the London Wholesale Jewelers and 
Allied Trades Association; and Mr. Braddock 
was the representative of the Government. The 
various firms associated with the movement sub- 
scribed their 50 per cent. toward the tour. Mr. 
Braddock did not take any orders, but when in- 
quiries were made regarding specific exhibits uf 
silverware or jewelry he supplied the names of 
the firms which specialize in those particular 
goods. 

: Before the tour began the firms supplied sam- 
ples of their work, and committees consisting of 
trade specialists examined them and chose the 
representative pieces which ultimately composed 
the exhibition. Himself a specialist, Mr. Brad- 
dock spent three months in the various works in 
order further to familiarize himself with the 
products and the methods of manufacture. 

The tour had a disastrous beginning. The boat 
which bore Mr. Braddock and his 3% tons of 
silverware in cases was torpedoed. All the silver 
was lost in the wreck, and Mr. Braddock counted 
himself fortunate to be able to return to England 
with just his clothes upon his back. The process 
of collecting the exhibition was repeated in detail, 
and Mr. Braddock sailed again for South America 
in September, 1918. After traveling thousands of 
miles the collection of silverware and electroplate 
has returned to be exhibited in 
every item complete except one cruet, the glass 
stopper of which was broken in transit. The sys- 
tem of packing is wonderfully efficient. It con- 
sists of a series of brass hooks inside the baize- 
lined cases, over which a cord is run, holding each 
article in its place. When the case is opened the 
articles lie in their niches ready to be inspected; 
and, should anyone desire to handle any or all 
of them, the slipping of one knot releases the 
whole. 


Useful Information Made Available to 


Exporters 

The tour was very largely facilitated by the 
officials of the several republics visited. No cus- 
toms charges were made, and in the majority of 
cases the railways carried the cases free of charge 
or allowed substantial rebates. The various cham- 
bers of commerce (or bodies which correspond to 
them) and the officials of the British consulates 
helped to secure rooms for the exhibition free 
of charge wherever it was set up, and the, best 
facilities were given of notifying the merchants 
who deal in silver and electro ware. 

The first place of call was Cuba, and thence Mr. 
Braddock and his caravan moved to Rio, the capi- 
tal of Brazil. Sao Paulo, Montevideo, and Buenos 
Ayres were visited next in-.qrder, and at the 
special request of the merchants a visit was paid 


Sheffield with’ 


to Rosario, inland. It was impossible at the time 
to cross the Andes, the passes being blocked with 
snow, and a detour was made in a northerly 
direction to Bolivia. The exhibition could not 
be carried on this trek, but Mr. Braddock took 
with him all the necessary catalogs. Back 
through Peru, and then home by way of the 
Panama Canal, saw the end of a very useful tour. 

The usefulness does not end with the exhibition 
of the goods to probable buyers. Mr, Braddock 
has compiled a report upon trade conditions which 
will be of the greatest value to exporters. In- 
quiries were made through the banks regarding 
the credit of the traders, and the reports are sub- 
mitted in tabulated form, care having been taken 
that three banks should be consulted about each 
firm. The general conditions of trade have been 
reported upon—whether the people in any given 
area are likely to require articles of value or 
the cheaper class of goods—customs, freights, bills 
of lading, and a hundred important details, are 
clearly dealt with. An interesting summary of 
the observations of various visitors to the exhibi- 
tion has been written by Mr. Braddock, who has 
also brought back a number of samples of goods 
in common use which are not at present made in 
England, 

Special trade words do not appear even in the 
best foreign dictionaries, and Mr. Braddock has 
compiled a complete vocabularly of words and 
terms in general use in the jewelry and allied 
trades of South America. The equivalents are 
given in Spanish and Portuguese of all these ex- 
pressions. 

During the visit to Sheffield every manufacturer 
who gave support to the tour has been invited to 
interview Mr, Braddock on his experiences, and 
the visitor has spent several busy days. He speaks 
very hopefully of the prospects of Sheffield prod- 
ucts in South America. 








as 


New Orleans Presents General Persh- 
ing With a Unique Jeweled 
Souvenir. 


HEN General John J. Pershing left 
New Orleans Feb. 18, the day after 
Mardi Gras, he took with him a souvenir 
that was unique and very distinctive. It 
was the jewel presented him when he was 
dubbed “Duke of Victory” by His Blessed 
Majesty Rex. The jewel was infinitely a 
product of New Orleans, in the manner in 
which it was conferred and in the fact 
that it was designed and manufactured in 
a New Orleans establishment. The staff 
designers of the Coleman E. Adler store 
conferred and agreed on the design and 
the jewel was constructed in the Adler 
shop. 

At the top are two gold bars, the higher 
one bearing the name of General Pershing 
and the lower one his title, “Duke of Vic- 
tory.” Suspended on a ribbon was a gold 
crown with diamond settings and below an 
enameled red Maltese cross encircled with 
a wreath as the emblem of success. The 
center was a large ruby surrounded with 
letters and figures spelling Carnival, 1920. 

The knighting of the General and the 
presentation of the jewel was done at the 
City Hall, where Rex stopped to greet 
Mayor Behrman and express his apprecia- 
tion of the welcome accorded to His Maj- 
esty by the citzens of New Orleans. Un- 
fortunately this year and for the first time 
in many years the Rex festivities were 
marred by a cold drizzling rain, also by a 
Sahara dryness of interiors due to prohibi- 
tion. However, the enthusiasm for Gen- 
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eral Pershing was as great as ever accorded 
any popular hero. 

Incidentally it might be mentioned that 
in accepting the high honors of a dukedom 
and the jeweled gift of royalty, General 
Pershing violated the laws-of his country 
in not having first obtained permission 
from Congress, but as the rule of Rex was 





GEN. JOHN J PERSHING 











MEDAL PRESENTED GEN. PERSHING AT NEW 
ORLEANS 


only for a day and his dukedom only in 
the hearts of the citizens of New Orleans, 
all tangible evidence against his infraction 
of the law vanished the next day, save the 
beautiful jewel, which no doubt he will 
long preserve, but never wear again. 








The News from England 


(Continued from page 73.) 


jewelry will be reached. The Board of 
Inland Revenue estimates that the new tax- 
ation scheme would produce about £5,000,- 
000,000. It was suggested by critics of the 
“war fortunes” tax that it would be a 
great injustice to tax personal effects, such 
as jewelry, but Sir john Anderson, chair- 
man of the Board, said that there was not 
the slightest doubt a great deal of money 
had been invested in diamonds and the like 
for the dual purpose of escaping taxation, 
and for investment, because, as expected the 
value of these things had greatly increased. 
He was in favor of very heavy r-~iities 
for non-disclosure of such valuable p.sses- 
sions. 
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A Word About Jewelry Styles and Costume Fashions 
Seen in London 





By Lady Beatrice 




















EING a New Yorker “by nativity,” a 
Parisian by circumstance and a Lon- 
doner by choice, has its advantages when 
it comes to reporting fashions, for a thor- 
ough understanding of the three distinct 
types and a sympathetic understanding of 
their differences, makes for a clearer de- 
piction of the costume styles of these three 
cities than could be possible otherwise. 

Here I am, then, after a two-year stay 
in Paris, a busy wartime sojourn to Egypt 
and Palestine with the British Red Cross, 
now married to an Englishman and settled 
in London ready to send a monthly letter 
on shoes and ships and sealing-wax—or 
rather on jewelry styles and costume 
fashions to my own little old New York. 

Paris, New York, London! Each city 
as different in atmosphere as it is in cli- 
mate! Paris forever sunny in comparison 
with London and London perpetually foggy 
when compared to New York, that gay city 
shows the same tendency in her not only 
gay but positively giddy clothes. London 
on the other hand is always ready for bad 
weather and she looks upon the thing which 
is Paris with cautious and even skeptical 
eyes. 

This is precisely what makes London 
clothes so interesting. They are deter- 
minedly individual and for the New Yorker, 
London’s interpretation of Parisian cos- 
tumes and accessories are important for 
New York, too, is bent upon keeping her 
own characteristics strongly to the fore, 
and London is watched for any hints which 
might be adaptable also for the use of the 
American metropolis. 

In London the Spring of the year means 
two things—weddings and presentations. 
The weddings come first in our considera- 
tion because they crowd the days from early 
April, but the formal court functions are 
matters generally only for May, and during 
the May season there is also the opera. 

Jewels and gowns for the weddings are 
a riot of color. This is in itself a phe- 
nomenon, and it is truly a difficult situation 
for both the jeweler and the modiste to 
contend with. These good people are ask- 
ing “if color is to be used at weddings 
where is the relief and contrast to come 
from that was heretofore gained by use 
of the wedding-time white?” Shall we be 
given white or cream for our costume 
color? I think not, for at present this ten- 
dency to colorfulness is seen in all our new 
gowns, hats, wraps and jewels. 

The tints and colors which are first 
favored for wedding gowns and _ brides- 
maids costumes are old gold and canary 
yellow, rose and cerise in reds, mauve and 
lavender, nile and a new green called olivine 
—a pale tone that is off the blue-green and 
is really a diluted tone or weak tint of the 
brown-green called olive. These colors are 
used with richer and heavier tones for the 
decorations, and where the pale tint is car- 
ried out in transparent materials, shimmer- 
ing tulles and dainty laces, the deeper tones 
make the heavier draperies in satins, metal- 


lic brocades, velvets and plushes. Of 
course, here in London these heavier mate- 
rials will be used until the Summer-like 
days of June, where, as in America, they 
would be overcumbersome and warm, and 
would have to be discarded very soon for 
ribbed silked and taffetas. 

For wedding jewels there is a prepon- 
derance of the diamond and pearl set plat- 
inum pieces, but an abundant array of heir- 
looms has been forthccming as wedding 
gifts this year. These remodeled, or, one 
might even say, rebuilt or reconstructed 
jewels, are oftentimes made quite modern 
in effect and their ancient ways and very 
great age made quite unrecognizable, so 
completely are they hidden beneath their 
new coat. For their gems, in order of their 
popularity, there are chosen rubies, emer- 
alds and sapphires, with black opals, ame- 
thysts and topazes following. The pieces 
include very handsome necklaces, high col- 
lars, huge brooches and corsage ornaments, 
heavy bangles, as well as flexible bracelets 
for the arm, with many a variation in hair 
ornaments, for London is fond of decorat- 
ing the well-kept and cleverly managed coif. 

Speaking of hairdressings, there is a fa- 
mous house in Buckingham Palace Road 
which has first sponsored and then made 
famous a new arrangement for the hair. 
It is called broadly “the natural parting,” 
and this short, and, in my opinion, rather 
untidy, looking part, appears at all angles 
and in every conceivable position on the 
head according to its becomingness to the 
wearer. 

Except for the difference in coloring, 
evening gowns for ball and opera and those 
used for presentations are practically the 
same and for these there are two distinct 
types. The first type is the clinging gown 
of heavy satin, the vampire style, you would 
no doubt call it in New York, while the 
second type is a fluffy, transparent, befrilled, 
beribboned affair on the bouffant order, 
for the pretty young thing to wear. It is 
really a flapper pattern adopted by every 
age so long as the woman is not either 
overtall or overstout. 

Both these gowns are actually a matter of 
stature, for the heavy satin of the clinging 
gown gives the long lines which are best 
on a stout figure and the overdrapery of 
the chiffon, tulle or lace frock is suitable 
for the dainty little maid of good propor- 
tions. 

Jewels for these are chosen to be par- 
ticularly suitable to the costume type and 
taking two conspicuous models which I saw 


in London during the last week, I can show 


you by their example exactly what I mean 
by suitable jewelry. The first gown, worn 
by a stately brunette, was of violet toned, 
gold brocaded cloth, a wondrous new mate- 
rial of interwoven silk wool and gold 
thread. This gown was made, as it were, 
in two sections. Across the front, from 
low-cut neck to the hem, which just reached 
the ankles, the material was joined cross- 
wise, and this portion of the dress was 
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draped upward from the knees at the front 
to the shoulders at the back. The other 
section of the gown was a draped capelike 
panel to simulate a train. These two sec- 
tions were caught together at the shoulders 
where they hung from gold cords. The 
gown was sleeveless and from the left 
shoulder the cording was finished with 
armlong loops and tasselated ends. 

Rubies and sapphires made the colored 
gems for the wearer’s jewels and these were 
set with an accompaniment of diamonds in 
platinum mountings for a crownlike tiara, 
a pair of two-inch deep bangles and a mag- 
nificent and very elaborate necklace that 
hung around the neck and down to the 
top of the gown drapery where it was fast- 
ened brooch fashion to make a corsage 
ornament. In pattern these pieces were on 
the cluster design, that is, a grouping of 
the gems to make encrusted motifs with 
spacing between, filled in with milgrain 
platinum wire. 

The second type for an evening gown, the 
transparent and befrilled style, is enjoying 
a complete vogue where the trimming is 
rosebuds and the material a combination 
of taffeta and tulle. For this gown Paris 
has been copied in a modified form and we 
see the side panniers composed of loops upom 
loops of two-toned tulle. This tulle makes: 
the short capelike sleeves for these evening: 
gowns in London demand sleeves of some: 
sort, and to blend with the pink rose trim- 
ming and the dull grey blue taffeta which» 
mzkes the very short bodice and panel-like- 
back and front to the skirt is a blending of 
the two colors, rose and horizon blue. The: 
shoulder straps for this gown are made of 
garlands of roses and leaves, and except 
for the winglike lapels of tulle standing out 
from the shoulder this gown might bear the 
description that was given to another even- 
ing frock lately. Then it was said there 
was “an apology of a velvet bodice with a 
couple of pearl ropes to hold up the apol- 
ogy.” With our frilly little evening frock 
the jewels comprise a short pearl string, 
earrings set with pearls and small diamonds, 
and for the hair a fillet of platinum 
mounted with three rows of gems which 
were alternate pearls and diamonds and 
aquamarines. 

The three jewel departments which are 
attracting most attention just at present 
and at the same time receiving much con- 
sideration from both jeweler and wearer 
are the hair with its ornaments, the hand 
with its finger-rings and bracelets worn 
low on the wrists, and the ear with its 
pendants and studs. Careful dressing of 
the hair for which well groomed English 
women are famous helps to make the ears 
conspicuous, for they -are not hidden in 
American fashion, while the fact that in 
England women are particularly proud of 
well-kept hands makes. the wearing of 
finger-rings, wrist watches and wrist ban- 
gles a matter of great importance here. 

Later on I want to tell you something of 
the silverware and of the gem-studded heir- 
looms of England. However, this must 
wait, for my next letter will be on street 
costumes and daytime frocks, and the jewels 
which are being worn with them in London 
at the present time. 








R. J. Clark, Coloma, Wis., has disposed 
of his stock to the Coloma Drug Co. 
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SPRING FASHIONS 


For the Discriminating Trade 








White Pinkstreaked Coral Strings 


High Grade Pink Coral Strings 


and Cameos 


SHELL CAMEOS 
OF 
QUALITY 


F. VITELLI & SON 


The House of Cameos 


277 BROADWAY 
NEW YORK, N. Y. 
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CAMPAIGN FOR EQUIPMENT 


Committee Representing N. E. M. J. & S. A. 
at Work Securing Funds for Furnishing 
New Building of Rhode Island 
School of Design 


ProviveNce, R. I., March 22.—The com- 
mittee representing the New England Man- 
ufacturing Jewelers’ and Silversmiths’ As- 
sociation, of which Harald W. Ostby, presi- 
dent of the Ostby & Barton Co., is chair- 
man, to finance the equipment of the new 
building that is being erected for the jew- 
elry and silversmith department of the 
Rhode Island School of Design, is conduct- 
ing a vigorous campaign and according to 
the reports, is making very satisfactory 
progress. 

Nearly 60 concerns of this city and the 
Attleboros have subscribed to the fund that 
is being raised and the aggregate amount 
so far pledged warrants the committee in 
the assurance that the desired amount will 
be secured. There is, however, a con- 
siderable balance yet to be provided, if the 
plans of the committee are to be carried 
out. 

It is proposed that the new building shall 
be equipped with the most up-to-date ma- 
chinery and appointment for a jewelry 
plant, which, it is estimated with cost ap- 
proximately $15,000. Present plans call for 
the new building to be ready for the admit- 
tance of classes with the opening of the 
school year in September and it is under- 
stood that the contractors will be finished 
with their part of the work by that time. 

The jewelers’ committee, headed by Mr. 
Ostby, is also planning to have all the 
equipment ready for the new building so 
that it will be in position for class work 
when the year begins. To that end the com- 
mittee in charge of the subscriptions is en- 
deavoring to have every firm in this dis- 
trict canvassed so that they may be repre- 
sented in the furnishing of the new depart- 
ment. 

The concerns that have already subscribed 
to the fund are as follows: 

Providence: A & Z Chain Co.; L. J. 
Anshen Co.; B. A. Ballou & Co., Inc.; 
Barker & Barker; Bassett Jewelry Co.; 
V. E. Black Co.; J. Briggs & Sons Co.; 
Brown & Dean; George H. Cahoone Co.; 
S. B. Champlin Co.; Chapin & Hollister 
Co.; Cohn & Rosenberger; C. H. Cooke 
Co.; Charles A. Dunn; Ford-Perry Co.; 
Theodore W. Foster & Bro. Co.; Gorham 
Mfg. Co.; A. A. Greene & Co.; L. Heller & 
Son; Henius & Co.; George H. Holmes 
Co.; W. S. Hough, j'r. Co.; Irons & Rus- 
sell Co.; T. W. Lind Co.; Albert Lorsch & 
Lyons & Co.; Lyons Mg. Co.; the Kinney 
Co.; L. Krichbaum & Co.; Martin-Cope- 
land Co.; John T. Mauran Mfg. Co.; H. 
Nordlinger’s Sons; Ostby & Barton Co.; 
Park Bros. & Rogers; Powers & Mayer Mfg. 
Corp.; Silverman Bros.; J. Solinger & Co.; 
E. L. Spencer Co.; Louis Stern & Co.; 
United Wire & Supply Co.; -Wachenheimer 
Bros.; Waite-Thresher Co.; D. M. Watkins 
Co.; J. J. White Mfg. Co.; Wildprett & 
Saacke; Williams & Anderson Co.; and 
Wolcott Mfg. Co. 

Attleboro: The Electric Chain Co.; Mc- 
Rae & Keeler; the Robbins Co.; F. H. 
Sadler & Co.; R. F. Simmons Co. and the 
Watson Co. 
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North Attleboro: J. H. Peckham & Sons 
and J. j. Somer & Co. 
Plainville: Whiting & Davis Co. 








JANUARY EXPORTS 





Statistics of Jewelry and Watches Shipped 
to Foreign Countries 
Wasuincton,. D. C., March 17.—The 
Bureau of Foreign and Domestic Com- 
merce has just completed the statistics of 
the domestic exports for the month of 
January. These show that the jewelry 
shipped from the United States amounted 
to but $56,545, of which the largest amount- 
ing to $18,008, went to Canada, the next 
largest, $10,510, to Belgium, and the third, 
$8,530 to Argentine. 
The full list of countries and the amount 
shipped to each are as follows: 





Countries. Value. 
RUMI 5055 sic ns:d die io Rowse SAK oes melee $10,510 
NRMMIIMIED V s.gs0 j- sed be aden 014 Qcseiic Deere 271 
OIEIRD <aaig.e o's sc. c ne bie ol srewidis sléies Merwe 48 
WU swaying 4.54 65s wares co ewes Beebe 481 
I Sonia alasereinieie oc sweep es ewcdielnmmue 150 
MMRMNNERIS 5:5. 56.5 )cidic.aiaia Weie ow Creerels see tare 300 
RMN  (olarelosidi cere sio.d Svc anaes Hoes Hel eee 132 
oS BRR tener ree rire Teeter 5,919 
ROI HGssici ata Waterels cca ed cleiele Gace awe ale 793 
IEE, 65575564. 6 diaiécan atin wees cated annenes 35 
ON 056: oe sinis ni crasieriede ee oaeleeeewncewe 18,008 
PIII Sic asu:s/sa\erad'e' 0's 0 nae araeiew Geewele 26 
MINI o siarelseRatbasaiaiivoss seed eaaseees 265 
UNNI ooo. a: 5-4 1410's 1c /eelain ace ene e Ee RaS 9 
NNER Fave Wrpievsiwiere wialeie-a cule sie. we Wal asieeacers 1,202 
Newfoundland and Labrador............ 146 
MEIN soos aiarace wi,as-a eevee, Weel camimiow arene 24 
WEEE ierar¢ heccrete ia eiiic-Atloe taeeer eee 1,497 
“LOMMGEG GME TOURED Ss 060:s00ceced eeeecies 318 
MIME “oo: ea a0. @renanislae eel 6.s-sce en meauaws 1,237 
PPONOW WHORE TOC OH oi6ocis ciccaitewsdcscevtic 49 
WIGHMIGR TRODUDES Gok cise ccdcccnccsaeces 36 
IIE e660 10, 05.4. 6s. 10, 051s Vie awe eR eee 8,530 
IEEE a eis.o ss Cicsneinsa oNwace de sieimequrawee eee 1,708 
GN yp eae oat nn berets meauheees 704 
aN AIMED 4 05-69 eid.vee HARUN e oeaeer 245 
ON oo. cuaeid Ceiace se cenuneeeys 2 
EMEP ws a aleiaceicis'tin uals ee ewalpewieleuniare 236 
GIR 5 <bocraeneks woncnie sal ceNinndes 15 
UMD 5 [daia’<ccieine ole tie silk ewraltesialne ce diaeees 60 
TEN ATE) UNO 564 .5..0:0.0.0.0 diaciere aerate ereieiase 204 
PrP tIG  ROINNOI iiic tics secveceencceests ‘ 175 
Britieh: South Aliehs icés.c ccisscccviccdoes 3,210 

WONNE & Sov eicdeaisnewemne ev avecaeeeKes $56,545 





The figures giving the exports of watches 
and parts during the month show a total of 
$220,887, a good deal over half the amount 
being taken to England and Canada, ship- 
ments of $83,105 being sent to the former 
and $83,984 to the latter country. The 
only other large customer recorded during 
the month was China, which took watches 
amounting to $16,641. 

An example of our ability to “carry coals 
to New Castle” is shown in the shipments 
of watches to Switzerland during the 
month which amounted to $2,856. 

The list of countries and the amounts 
sent to them follow: 


Countries. Value. 
MN) 50.5 ¥sicicadinscdiadsnceaseuieticc dee $1,481 
py eS eee r rcs Tr rr oer er ee 40 
GEN ses ones eCua tered seeunnnenne 1,119 
es gh ca ios Ceteuuuembes an 1,102 
ee Ee ee Se er rT 2,856 
Turkey in Europe.......cccccccsscecees 2,261 
OS SPP ene rer rr more Tre 83,105 
TRUE ci dacouls cicsatetaivenercqee acces 25 
British Honduras .....cccccscscccsccoce 265 
CI 6 5 65h ose is cbniedewvetocecusedie 83,984 
ee COREE CTT CTC TCO 399 
Nicaragua ....... ‘cpailesosaenedeanae sara 165 
EP re eT ee 660 
WE ccc cne nas eee keenens eee sive ee 
Newfoundland and Labrador......... ove’ 2A 
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BE Ce re Teer rey e 162 
Other. British West Indies............¢. 20 
CORN ss 60 ds te ncck cw vecssendeetecees 4,771 
French West Indies... ....ccccocccccecs 33 
WOOD 6,44. a-5.0'y ha dideo a Cad haa wee cee ae 349 
Doewmtisiiesn Begublie: a .eiccsiccccveesteccs 185 
Argentina 2,101 
MPU x6 o/eo bac soe baud cena we wale 1,491 
CR i vieciv ein vnccenspeedenwtensupatamea 832 
Colombia 1,295 
Feuador 258 
MEW ag 6 sscaicle ea isinis « 'svcineadure Oa wane mete 636 
Uruguay 421 
VG RORRIN 9 oi.6 acsis: eras Castine valence dendeal 89 
SION a siarded hues Riniwreiwas aciaaetmadin deeeees 16,641 
PRRIGION: RINE ols oc sca cease pusaacuciuent 2,079 
ssttaite Sottleiiatite .oiiccicsissckaccsesdes 264 
MUSRG th) AG@iee ccescandadeecundeaneuss 97 
SHED a acai eeritarenes gas earerideiaeenened marae 40 
FRGGR sive dcin ws ce ntcwgkstaseccdnenedae 4,681 
Praca, WOR (Reiss o:iiiscc coe ckedaownes 1,368 
THs SOU. Alice. oeicc Secsclncccwewente 120 

WOW Ris iesitisix inti de coe $220,887 





Imports and Exports of Platinum and Allied 
Metals During August 


WasHINcTON, D. C., March 20.—The total 
value of the iridium, osmium and native 
combinations of platinum and allied metals 
that were imported to the United States 
during the month of January was $183,108, 
according to statistics just released by the 
Bureau of Foreign and Domestic Com- 
merce. During the same month unmanu- 
factured platinum to the amount of $383,- 
667 was imported. In addition to this 
there was brought in platinum ingots, bars 
and plates valued at $327,359. 


IMPORTS OF PLATINUM, IRIDIUM, ETC., DURING 
SEPTEMBER, 1919 


Imports. 
Iridium, Os- 
mium, Etc., and 




















Native Combina- Platinum 
tions Thereof Unmanu- 
with Platinum. factured. 

t x t 

Ounces Ounces 

Countries. Troy. Value. Troy. Value. 
2. eee 260 $24,878 5 $507 
Turkey in Europe 20 1,540 . .vccoss.. e-conea 
Haglemd .cccccee 1,029 87,515 382 37,372 
TOON vs Wide occas 2 SD acccods. edna 
pS) ee 413. GORGE Kocccesa teamten 
PUM Segcccc< cue (Kemnaen 16 1,002 
Colombia ....... ee 3,128 344,786 

| ee 1,724 $183,108 3,531 $383,667 
Platinum, Platinum Vases, 
Ingots, Bars, Retorts, etc., for 
Plates, etc. Caemical Use. 
267 268 
he oie 

lg a ™~ 

Ounces Ounces 

Countries. Troy. Value. Troy. Value. 
Netherlands .... 10 COGS cvccced oh aeines 
pe eer 2,829 323,972 110 $12,432 
COR ie cieiens 15 Dia  deenwwe cee dena 
Costa Rica ...... 2 a i cuvens ototwus 
Datel Hast Ingiee acs scesecs 2 121 

TOM 6 desc: 2,856 $327,359 112 $12,553 
EXPORTS PLATINUM. 
Unmanu- 
factured Manu- 
5 factures of. 
Ounces 776. 

Countries. Troy. Value. Value. 
COMI vc vccvaweeanes 8 $1,299 $2,075 
WRORIGO. 6a ssaceqcentcs ic  “neee 111 
CON nie vit andameuess ee inated 258 
Straits Settlements.... .. = sw vee 335 

VOM ciccceticacs 8 $1,299 $2,779 





Charles G. Adams & Son, jewelers at 
Goshen, Ind., have been succeeded by C, R. 
Adams. 
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Good salesmanship is selling goods that won’t come 
back to customers that will.—Graphica 


and our customers 


Do Come Back 


We think, plan and work with them, and never 








“INSIST” on their buying something which they 


cannot use to their advantage. 


JAMES J. LOEB & BROTHER 


IMPORTERS and CUTTERS of MELEE 
68 NASSAU ST., N. Y. 


Antwerp, 1 Rue van Lerius London, E. C. 50 Holborn Viaduct 
Amsterdam, 2 Tulp Straat Paris, 11 Rue de Chateaudun 
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TRYING AN OLD TRICK 





Man Who Gets Possession of Check, Which 
Has Been Returned from Bank with 
Jeweler’s Endorsement, Proceeds to 
Cash It 

MitwaukeE, Wis., March 20—Retail 
jewelers and other merchants throughout 
Wisconsin have been advised through the 
good offices of the, Wisconsin Retail Jewel- 
ers’ Association to be on the lookout for 
an old “confidence game” which has come 
to light‘in some parts of the State in re- 
cent days, with jewelers as the main ob- 
jectives up to this time. The scheme, how- 
ever, is such that it lends itself to other 
classes of retail business. 

A typical example of the operation of 
the fraud is related by James R. Chapman, 
of Oshkosh, president of the State asso- 
ciation. A well-dressed man came to 4 
certain jewelry store and asked to be 
shown some diamond rings. He selected 
one which suited him, but which did not 
fit his finger. He requested that it be re- 
duced in size and took out his checkbook, 
drawing a check for the full purchase price, 
saying he would pay for it in advance, 
rather than wait until the change in size 
had been made and the ring was ready for 
delivery. 

In the interim, the jeweler presented the 
check at his bank, which advised him that 
the customer has an account there, but the 
deposit was not sufficient to cover the 
amount of the check. 

At the appointed time the stranger re- 
turned to the store to call for his ring. 
The jeweier told him payment of the check 
had been refused by the bank. The man 
expressed surprise and said his secretary 
must have overlooked making deposits. 
However, he said, he would take the ring 
and pay cash for it, which he proceeded 
to do. The worthless check was returned 
to the stranger. The jeweler, however, 
overlooked the fact that he already had 
placed his endorsement on the back of the 
check for banking purposes. The stranger 
departed with the endorsed check, and be- 
cause of the endorsement had no trouble 
in cashing it elsewhere because it bore no 
marks or stamps of the bank to indicate 
that payment had been refused on account 
of “not sufficient funds.” 








Southern California State Gold and Silver- 
smiths’ Association Meets at Pasadena 

Los ANGELES, March 17.—The Southern 
California State Gold and Silversmiths’ 
Association met Monday evening, March 8, 
in Pasadena. This is the first time such a 
meeting has been held elsewhere than in 
Los Angeles. Twenty-eight members of 
the association were present, including 
delegations from Los Angeles and Long 
Beach as well as from Pasadena. Nearly 
every member of the association in these 
three towns was present. The few excep- 
tions were on account of sickness or other 
circumstances which made their attendance 
impossible. 

The meeting was held at the Hotel 
Green. George E. Feagans, president of 
the association, presided. The business 
session was rather informal and devoted 
to a general discussion of matters of in- 
terest to the members. The subject of new 
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prices of silver was given considerable at- 
tention. Both Mr. Feagans and Geo. A. 
Brock spoke at some length, Mr. Feagans 
devoting his remarks more especially to 
the platinum situation and urging earnest 
endeavor to secure reduction of the gov- 
ernment tax. 

Mr. Brock spoke along the lines of the 
value of retail jewelers or other business 
men getting together and exchanging views 
and establishing mutual friendship. Mr. 
Seamans, of the Donavan & Seamans Co., 
gave a very informing talk on the subject 
of jewelers’ mutual fire insurance, illustrat- 
ing its advantages from his own experi- 
ence in conducting a big lumber business 
at his home in Aurora, Iil. 

Mr. Feagans announced that he was 
about to start for Europe, expecting to be 
absent for probably three months. During 
his absence Louis S. Nordlinger, vice- 
president of the association, will perform 
the duties of the president. 








Members of Southern California Manufactur- 
ing Jewelers’ Association Hold Inter- 
esting Meeting 


Los Awncetes, Cal., March 17.—The 
Southern California Manufacturing Jewel- 
ers’ Association had an unusually large 
and interesting meeting Tuesday evening, 
March 9. As usual, supper was served be- 
fore the business session. 

In accordance with a previous sugges- 
tion, it was resolved to extend the qualifi- 
cations for membership to engravers, dia- 
mond setters and members of other crafts 
allied to jewelry manufacturing. This ac- 
tion was followed by the admission to 
membership of 11 engravers and_ stone- 
setters. 

Carl Entenmann, of the Carl Entenmann 
Jewelry Co., and E. L. Deacon gave short 
talks, particularly directed toward the ab- 
surdity of the law in another State requir- 
ing the net cost price to be put on every 
article. 

President Skinner talked also at some 
length on the subject of cost and profit. 
The treasurer reported the finances in ex- 
cellent condition, every member having 
paid his dues to the end of the year 1920. 

A rule demanding a fine of any member 
who arrives late at a meeting of the asso- 
ciation is being strictly enforced. At this 
meeting, however, the practice of fixing the 
amount of the fine independently for each 
delinquent was discontinued and the fine 
fixed at 25 cents for each violation. 

Regular meetings are held on the second 
Tuesday of each month at a popular ca- 
terer’s, where supper is served. 








Death of Harvey W. Pruner 


San Dreco, Cal., March 17.—Harvey W. 
Pruner, for a number of years in the 
jewelry business in San Diego, died sud- 
denly at his place of. business, 740 F St., 
recently following an attack of paralysis. 

Mr. Pruner originally began business 
about 1906 at 1622 H St. From May 1, 
1908, to February, 1913, he was located at 
various addresses in this city and for a 
time used the style of H. W. Pruner & Co. 
About 1919 he discontinued his business at 
717 H St. and located at Fairhaven, Wash., 
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returning to San Diego at a later date. 
He was born in Ohio in 1851 and is sur- 
vived by six children. 








Loving Cup Presented to General 
John J. Pershing at Laclede 





HE loving cup illustrated herewith was. 
presented to General John J. Pershing 
as a token of esteem by old schoolmates, 
neighbors and friends of Laclede, Mo., on 
Sept. 13, which was General Pershing’s. 
birthday. 
The cup bears the following inscription: 
“Presented to General John J. Pershing as 
a token of faithful love and enduring. 














CUP PRESENTED TO GEN. PERSHING AT 
LACLEDE, MO. 


esteem, by old school mates, neighbors and’ 
friend. Laclede, Mo., Sept. 13, 1919.” Om 
the reverse side of the cup there are four 
stars. 

The cup was furnished by S. M. Strain, 
a jeweler of Brookfield, Mo. 








Death of C. M. Morrison 

Virogua, Wis., March 18.—C. M. Morri- 
son, one of the best-known retail jewelers. 
of western Wisconsin, was stricken with 
apoplexy on Sunday, March 7, and passed 
away early on the following morning with- 
out regaining consciousness. 

Although he had been subject to attacks. 
and suffering from high blood pressure for 
several years, his death was sudden and 
proved to be a great shock to his family 
and to the trade in Wisconsin. 

In recent years, Mr. Morrison devoted 
part of his time to farming to relieve the 
strain of business and indoor work, being 
the owner of one of the finest farms in 
Vernon county. 

He is survived by his widow and his 
aged mother, who has survived all three 
of her children, 








A large plate glass window in the store 
of H. Tumposky, 130 Liberty St. Utica, 
N. Y., was broken one night recently and 
14 rings and a watch stolen. Mr. Tumpo- 
sky reported to the police that earlier in 
the evening a man, whose actions he con- 
sidered rather suspicious, entered the store 
apparently intending to buy something 
but left without making a purchase. 
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Stone and Shell Cameos 


THE WHEELER STANDARD in 
quality platinum jewelry is justly fam- 
ous; it has always successfully met 


the test that quality workmanship is 
inevitably subjected to. 


So in featuring our wonderful speci- 
mens of Stone and Shell Cameos, we 
do so with a supreme confidence that 
comes of a “promise faithfully ful- 
filled”°—WHEELER STANDARD in 
quality faithfully adhered to through- 
out. 


These exquisite examples of beauti- 
fully and appropriately mounted 
cameos will not only delight .your 
clientele but will reflect credit on the 
retailer who displays them. 


We are pleased to announce to the trade 
the opening of our new Factory at 72-78 
Spring St., New York, where our manufac- 
turing facilities will be better than ever. 
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LREADY the Spring has brought forth 

its quota of wedding and anniversary 

gifts and added this year many new and 
very beautiful jewels for good measure. 


Each one of four bridesmaids was given, 
as a gift from the bride, a pearl-set plati- 
num finger-ring. The pearl was round, pink- 
tinted and set high in the bezel, and the 
maid-of-honor, besides her finger-ring, was 
the happy possessor of a matching brooch. 

x * * 

Low-necked wedding gowns, quite correct 
now, where before they were considered 
rather out of place, are appearing this year 
with the corsage cut after the style of din- 
ner and opera gowns, and the result is the 
appearance of many handsome necklaces as 
the groom’s gift to the bride. One of the 
handsomest of these gift jewels is being 
prepared at this moment for a coming wed- 
ding, and it is quite worth describing in 
detail. The neck chain itself is made up 
of sections of two patterns, a row of dia- 
monds, platinum-mounted, is alternated 
with a tri-cornered section holding a large 
round pearl framed in three-pointed pieces 
of hand-carved and diamond-set platinum. 
The pearl in this section tops the diamonds, 
and this mode of setting is again repeated 
in the larger detail that holds the arms and 
the drop of the chain in place. This large 
slide link has three pearls in place of the 
one on the smaller link, and the three tri- 
cornered diamond and -platinum sections 
again drop below these pearls. The link 
holding the straight line of diamonds makes 
up the pendant chain and from that hangs 
directly the pendant itself. The same 
method of setting is used for this piece, 
and here five pearls top a large marquise- 
cut diamond, and below that fall larger re- 
plicas of the tri-cornered diamond and plati- 
num sections. It is altogether a magnificent 
and quite unusual jewel. 

x * x 


For the Spring weddings of other years, 
there are appearing now the anniversary 
gifts and a splendid piece of silver which 
is made up to match a former wedding set 
was seen lately, ready to leave the jeweler’s 
shop. The silver service itself had been of 
the Adam period, and this new edition was 
an 18-inch tall vase, carried out in an Adam 
pattern to match the original decoration. 
The flares for the top and bottom of this 
piece were hand-pierced, and the solid por- 
tion of the vase was decorated with a col- 
umn and festoon design, and the lines tint- 
ed to give the old appearance that made 
the vase a perfect match for the well-worn 
older pieces. , 

* * * 

One of the newly accepted wedding jewels 

is the decorated wedding ring. It was not 





so long ago when these little carved bands 
were considered quite old-fangled instead of 
new-fashioned, but now the modern maid 
willingly chooses a wedding ring deco- 
rated after grandmother’s style, but with 
the difference that these new rings are 
platinum, while the old were of gold. The 
favorite patterns are carved upon the sur- 
face in diagonal lines running crosswise on 
the band, in upright sections with dividing 
lines between, or in spiral patterns running 
completely around the finger-ring band. 
x * * 


A wedding gift that has been chosen 
lately as a present from a group of girl 
friends to a bride is a silver toilet set. 
The decoration on the pieces is merely a 
matter of a ribbed edging and the silver 
surface is frosted for a finish, but other- 
wise left entirely plain. To make the 
set quite up-to-date the forms are all 
angular. The octagon is the basis for the 
contour and even the handles of mirror 
and brush follow this angular outline. 

a 


To a bride from her practical married 
sister comes a fitted suitcase in the form 
of a soft leather Gladstone bag. This is 
a huge affair and not intended to be car- 
ried by the bride herself. The bag is a 
black leather and it is completely outfitted 
in enameled silver. There are 17 separate 
pieces, each with a carved pattern as a deco- 
ration, which is outlined and traced in black 
enamel and each article is monogramed to 
match. 

x *k * 

For the best man, a groom is giving a 
scarfpin and a matching pair of cufflinks, 
while the six ushers will receive the scarf- 
pin alone. The pattern for this pin is a 
sharply-pointed oval, mounted at the center 
with a black opal and framed in open- 
pierced work of platinum in a series of 
lines which run parallel on either side of 
the opal and cross to make a striking deco- 
ration which fills out the sharp points above 
and below the stone. 

ee 


One of the early weddings to take place 
this Spring was held at the southern resi- 
dence of a New York family. The decora- 
tions throughout were in pink and white, 
with the heavy soft dark green of south- 
ern palms for a background. The gifts 
were unusual in two ways: They were all 
of the same mounting and the same gem, 
for pearls were set in platinum for each 
and every gift, and beside this each of the 
jewels for bridesmaids and for ushers was 
made to order of different shape and pat- 
tern. For the bride, from her parents, there 
was an heirloom, a huge brooch set with 
many pearls, in the old conical form, rising 
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from an oval base. The groom’s gift to the 
bride was a pearl rope, 40 inches long, with 
the new clasps and attachments which could 
be used to convert it into either a double 
chain or a short triple-rowed necklace. A 
single, large pearl, set in a finger-ring, made 
the gift for each of the four bridesmaids. 
All the settings were of carved platinum, 
but in form they were entirely different. 
One held the pearl in a setting, with 
smooth, rounded shoulders, so that gem and 
carved bezel made a smooth line all the way 
around. The second ring had its pearl held 
in a modified claw mounting made modern 
by its grouping of the prongs to hold the 
pearl in place. The third pearl stood high 
above an encircling collar of pierced plati- 
num, and the fourth of the quartet was set 
at the center of a lozenge-shaped bezel, 
where two points finished above and below 
the pearl, and the points on either side ran 
into the ring band. For the matron-of- 
honor, there came a pair of pearl ear-pen- 
dants, with pear-shaped pearl-drops. For 
the best man a scarfpin held a huge black 
pearl, while cufflinks, all different in con- 
tour but each holding a small pearl, made 
the gifts for the ushers from the groom. 
THe RAMBLER. 


DEATH OF JACOB GRAFNER 











Member of Pittsburgh Concern Passes Away 
at Albuquerque, New Mex., After a 
Long Period of Illness 
PitTsBuRGH, Pa., March 18.—Jacob Graf- 
ner of the firm of Grafner Bros., died at 
Albuquerque, New Mex., yesterday morn- 
ing at 4 o’clock, where he had been for 
some time in the hope of regaining his 
health. It had been a long fight for Mr. 
Grafner, who had been in poor health for 
a number of years. Only a few days ago 
his brother, Emanuel Grafner, had returned 
from New Mexico, where he had gone to 

visit him and cheer him up. 

Jacob Grafner was born in Pittsburgh, 
Dec. 8, 1861, and attended the old Duquesne 
School and the Pittsburgh High Schoo! in 
his youth. With the exception of about 
five years, when he was engaged in the 
clothing business in Connellsville, he had 
been a resident of Pittsburgh all his life. 
It was in 1888 that he and his two brothers 
formed the partnership of Grafner Bros., 
wholesale and retail jewelers. 

Mr. Grafner’s health, however, began de- 
clining several years ago and he took life 
easy in the hope that he would get well, 
but his condition became such, the last few 
weeks, that all hope of him getting better 
had been given up. 

Mr. Grafner was a veteran member of 
Pittsburgh Lodge No. 11 of Elks and also 
of the Concordia and the Americus Clubs. 
He also took a great interest in the civic 
life of the community and when his health 
permitted, was active not only in his busi- 
ness, but in other work for the general 
good. 

The body will arrive from New Mexico 
Sunday morning and the funeral services 
will be held at West View Cemetery Sun- 
day afternoon, with Rabbi Dr. Samuel 
Goldenson officiating. 

The deceased never married and is sur- 
vived by his brother, Emanuel Grafner, who 
has been the active head of the firm for 
several years, and one sister, Mrs. Julia 
Grafner Kolliner, Stillwater, Minn. 
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UNUSUAL CONDITIONS 


Cleveland Jobbers Report Difficulty in Hav- 
ing Orders Filled and Emphasize Facts 
the Retail Jeweler Should Know 


CLEVELAND, O., March 18.—A campaign to 
educate the retail jewelers in the Ohio ter- 
ritory as to what the real conditions re- 
garding ability to obtain merchandise will 
be before the end of the year has been 
started here by leading jobbing interests in 
the jewelry industry. Reports made by 
representatives of leading houses tend to 
show that though 1919 was considered a 
bad year in the matter of deliveries on 
merchandise, 1920 so far has been worse, 
and that still greater shortage will be seen 
before the year is out. 

Each line of industry related to the 
jewelry trade appears to be dependent 
upon another, with the result that when 
offerings actually are made by manufactur- 
ing interests, they have been unable to 
complete the deal they have set out to com- 
plete. For example, a certain line of silver- 
ware, in cases, was introduced to the trade 
in this district some weeks back. With 
this line was to come some unique adver- 
tising, which was to make the line a feat- 
ure with retailers. It was largely because 
of this advertising, for use in window dis- 
plays, that favorable attention was iat- 
tracted to the items. The goods have been 
received in jobbing houses, but none of the 
advertising, with the result that less inter- 
est is manifested in the goods by the retail 
faction. The same incompleteness holds 
good in either item in the trade, jobbers 
point out. 

It is significant that the lines wanted 
most are those that seem scarcest notably 
watch movements, clocks, pearls and sil- 
verware. Local jobbers have acceeded to 
the requirements of silverware interests to 
place their orders for the full balance of 
the year, not from month to month or sea- 
son, as in the past. Through this medium 
if the goods are obtainable at all, the re- 
tail trade served by local jobbers will be 
secured. 

“This section has been necessary,” points 
out W. H. Wagner, of the Wagner-Gilgar- 
Cohn Co., “in order that the wholesale es- 
tablishments be able to protect their cus- 
tomers, as well as to be able to continue 
doing silverware business. There may 
have been some thought in the retail end 
of the business that jobbers have not been 
doing their bit to keep things moving. As 
a matter of fact jobbers are doing their 
share to keep stocks up, and if their stocks 
are low it is simply because the deliveries 
cannot be made from producing sources.” 

All jobbing houses agree that they have 
placed orders months ago, in some in- 
stances nearly a year ago, and still have 
received no deliveries, even in part, to 
date. This applies especially to clocks. 

That a good deal of business is going 
begging in these parts is seen in the placing 
of an order by an Akron rubber man- 
ufacturing establishment for $35,000 worth 
of clocks. This tremendous order was con- 
sidered as safe in being accepted, but when 
presented to the manufacturers was turned 
down. Another Akron firm during the last 
few weeks gave its order for 10,000 perco- 
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lators, one of the largest orders of its kind 
ever awarded in this section. This like- 
wise was turned down by the manufac- 
turer. 

It is largely because of those conditions, 
and with the hope that new orders will 
receive more favorable consideration from 
producers, that the jobbing trade in the 
Cleveland «strict is getting ready to wel- 
come the factory representatives who will 
begin making their appearance here about 
April 1. Jobbers are more anxious than 
ever to see the new goods, and to hear 
definite assurance that their orders wil! 
receive favorable attention. 

That all is not good business with the 
Cleveland trade is shown by the disappoint- 
ments of traveling men covering territories 
out of Cleveland in their calls upon the re- 
tail trade. Sickness of the last few months 
has taken proprietors and members of their 
families out of stores, with the result no 
one with authority to place orders has been 
left in charge. In spite of this and other 
untoward conditions February figures in 
both wholesale and retail ends of the trade 
show double the amount of business done 
over February a year ago, and March 
figures are expected to show an equally 
favorable increase. 

Little activity is looked for locally as far 
as Easter trade is concerned, owing to the 
early arrival of Easter this year. There 
will be fewer weddings at this season. As 
May and June are expected to bring a 
larger number of weddings in consequence 
all firms are seeking to augment stocks in 
various lines to meet this seasonable busi- 
ness. 

That Cleveland houses are in somewhat 
better position than eastern firms is indi- 
cated by the reports brought back from 
New York and vicinity by officials of the 
Webb C. Ball Co., who spent the greater 
part of March on a buying trip. This trip 
was made by Webb C. Ball, head of the 
firm; F. G. Ball, advertising manager ; 
William K. Edwards, manager silverware 
and art goods departments; S. V. Ball, 
president, the Norris-Alister-Ball Co., 
Chicago ,and Manager Darlington, of the 
clock department of the latter firm. ‘Mr. 
Ball, Jr., and Mr. Darlington stopped off 
on their way east at Cleveland. 

In a number of establishments we found 
shelves empty,” says F. G. Ball. Goods 
have been bought by wholesalers, but they 
are slow in coming in. It simply shows 
that demand is ahead of supply. China 
houses particularly have little to offer for 
immediate delivery, and it will be four to 
six months before import orders can be 
filled, we learn. It simply goes to show 
that the only way retailers can be certain 
of getting merchandise is to have their 
orders in early.” 








A recent issue of the Concord, N. H., 
Evening Patriot, gave considerable space to 
an article describing the strides being made 
by the William D. Durgin Co., in manu- 
facturing motors. The firm name of the 
Durgin company has always been associated 
with high grade silverware, but the time is 
fast approaching when the name will also 
suggest equally as high standard electric 
motor and general repair and foundry work, 
according to the newspaper article. 
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MUST PAY DEATH PENALTY 


State Board of Pardons Refuses Application 
for Commutation of Sentence of 
John Morrison 


PHILADELPHIA, March 20.—The State 
Board of Pardons this week refused the 
application for commutation of the sentence 
of John Morrison, who is condemned to be 
electrocuted at the Central Penitentiary, 
Bellefonte, Pa., in the week of April 5, for 
first degree murder. 

Morrison and his brothers, Edward and 
James, robbed the jewelry store of Karl 
Kempter, 1108 Girard Ave., in the north- 
western part of the city, on April 9, 1918. 
They shot the jeweler, wounding him, and 
later John shot and killed a man named 
Charles Martin, of 958 N. 11th St. who 
pursued the brothers after the hold-up. 

The fact that Morrison was to die in the 

















WHO MUST PAY DEATH 


A. MORRISON, 
PENALTY. 


JOHN 


, 


electric chair was told in THE JEWELERS 
CrrcuLar of Feb. 4, the date being then an- 
nounced as Feb. 16. A stay of execution 
was granted pending the application to the 
Pardon Board. The case was heard before 
the Board on March 17. 

The mother of the condemned man who, 
with her husband, sat through the argument, 
collapsed from grief. 

“My son, my poor son,” she sobbed as 
she was carried away. 

Morrison had been sentenced in the crimi- 
nal courts here on May 14, 1919. Counsel 
maintained that the defendant was a dope 
addict and was not responsible for his ac- 
tions when he shot Martin. Lieutenant- 
Governor Beidleman, member of the Board, 
interrupted with the observation that Mor- 
rison’s father, knowing him to be a drug 
addict, should have had him confined. 

In formally refusing the application for 
commutation of the sentence, the Board 
made no statement, other than writing the 
word “refused” upon the document. 








The Walker-Sherman Co., Plattsburg, 
N. Y., was granted a charter of incorpora- 
tion at Albany, N. Y., last week with 
authority to engage in the jewelry business. 
The capital is $10,000 and the incorporators 
are William P. Walker, Beekmantown, N. 
Y., and Alice E. Sherman and John E. 
Stoughton, both of Plattsburg, N. Y. 
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LOOK OUT FOR THIS MAN 


Thief Gets Diamond Rings Valued at $4,000 
from Worcester, Mass., Jeweler 


Worcester, Mass., March 18.—A young 
man called at a local jewelry store recently 
and left a watch to be repaired. While 
the repairman, whose hearing is somewhat 
defective, stepped into the rear room of the 
store tc place a new crystal on the watch, 
the young man went behind the show case, 
took a key from the desk drawer, opened 
the show case door and took a tray of 
rings. 

The thief is described as being about 30 
years of age, five feet and eight inches in 
height, and weighing about 150 pounds. 
He has a smooth face and is of medium 
complexion and wore a brown overcoat and 
light brown soft hat. 

The watch he left to be repaired is an 
open face watch in a filled case containing 
an Illinois movement No. 2296655. The 
case number is 1021258. The initials “H. 
V. R.” in old English letters, are engraved 
on the back of the case. This watch was 
originally sold by a Chicago jeweler. The 
following jewelers repair scratch numbers 
are on the inside of the case: 258,592, 
M.27476, M.26198, M.26954, 'M.25537, 14986, 
15875, 15449, 

The missing jewelry is described as in- 
cluding 17 single stone diamond rings rang- 
ing from 20/100 carat to 1.29 carat set in 
Tiffany style and belcher settings, five 
round diamond cluster rings, two diamond 
‘cluster rings, hexagon shape, small stones, 
one oval shaped ring set with a diamond 
and turquoise, two three-stone diamond 
rings with flat top and platinum fronts, and 
two two-stone diamond rings of the same 
style. The total value of the stolen article 
is $4,000 

In case any jeweler recognizes the repair 
marks listed as his or can give any in- 
formation as to the identity of the owner 
of the watch this information will be ap- 
preciated by Geo. H. Hill, Chief of Police 
of this city. 








BANDITS BEAT JEWELER 


After Clubbing, Binding and Gagging Des 
Moines Merchant Thieves Escape 
with Entire Stock 


Des Mornes, Ia., March 18.—In the most 
daring jewelry robbery ever staged in this 
city, automobile bandits Tuesday noon, 
slugged, bound and gagged David Kamen 
and escaped with practically the entire 
stock of Samuel Kamen, jeweler, at 518 
Walnut St. The value of diamonds and 
other valuables taken by the bandits is said 
by the police reports to be approximately 
$25,000. 

Although the store is next door to the 
Des Moines National Bank and not 20 
steps from the busiest corner in the city, 
the two robbers who looted the store after 
disposing of young Kamen, rushed to a 
car waiting at the curb and were blocks 
away hefore a nearby traffic officer could 
turn in an alarm. 

Young Kamen was given surgical treat- 
ment following the discovery of the crime, 
and although his head was badly lacerated 
when he was clubbed with a revolver in 
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the hands of one of his assailants, he is 
able to be about. He was able to identify 
a picture in the rogues’ gallery at police 
station as that of one of the bandits who 
attacked him. Apparently the holdup men 
have dropped from sight completely. 

Samuel Kamen, proprietor of the store, 
was out at lunch at the time of the rob- 
bery. 








CHARGED WITH THEFT 


Rochester Jeweler. Identifies Man and Wo- 
man as Ones Who Visited His Store 
Just Before Rings Were Missed 
Rocuester, N. Y., March 18.—Harry S. 
Torrey. jeweler: of 476 N. Goodman St., 
has netified police headquarters that three 
diamonds were missed from his stocks on 
March 11 after a woman and man left the 

place. 

The description given of the woman to 
Detective Sergeant McDonald, recalled to 
him an incident of a woman ‘who at that 
time was trying to dispose of some rings 
and pearl necklaces. She said that the 
articles were left to her by relatives who 
had died. 

Mr. Torrey went with Detective McDon- 
ald to an address on Adams St., where the 
woman and her son, a young man, were 
identified by Mr. Torrey as the ones who 
called at his store on March 11 and re- 
quested to be shown some diamond rings. 
The missing rings are valued at $327. 

They were arrested on a charge of 
grand larceny. They were allowed to go 
on bail of $500 until the hearing on 
March 24. 








GETS JEWELRY WORTH $1,000 





Window Smasher Visits New York Jeweler 
and Escapes with Valuable Loot 
While Frederick I. Pavelieck, a retail 
jeweler, at 1356 First Ave., New York, 
absented himself from his store for 10 
minutes last Thursday afternoon, a window 
smasher visited his establishment and stole 
a tray of rings valued at $1,000. The thief 
left no clues, and the only information upon 
which the police have to work is a descrip- 
tion of a man who was seen running away 
from the jewelry store immediately follow- 

ing the robbery. 

About 1.35 p. m. Mr. Pavelieck left his store 
to go to the post office and upon his return 
10 minutes later discovered that a brick 
wrapped in newspaper had been hurled 
through his store window. Investigation 
showed that a tray containing 24 diamond 
rings was missing. This loot consists of 
15 ladies’ Tiffany style rings, each mounted 
with a single diamond and all marked on 
the inside “W. U. 14kt.” Six ladies’ rings, 
of the same style, set with two and three 
diamonds. These are also marked “W. U. 
14kt.’” The remainder of the missing mer- 
chandise consists of three ladies’ diamond 
cluster rings, marked on the inside “B. B. 
14kt.” ; 

The man seen running away from the 
store is described as about 24 years old, 
standing five feet, seven inches tall and 
weighing about 140 pounds. He wore a 
blue suit and a black cap, but no overcoat. 
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WATCH FOR THESE MARKS 


Rewards Offered for ‘Recovery of Ring and 
Bar Pin Stolen from Omaha Jeweler 

Omana, Nebr., March 19.—M. Eber- 
stein, the chief of police of this city, is 
offering a reward of $700 for the return 
of a ring and pin stolen from a jeweler 
of this city between Jan. 26 and Feb. 14. 
The sum of $500 will be paid for the re- 
covery of a woman’s platinum ring similar, 
but not exactly like, the illustration shown 





DESIGN SIMILAR TO STOLEN RING 


herewith. The ring contains one fine soli- 
taire diamond weighing 2.80 carats and 
also a number of smaller ones totaling 48 
of a carat. The scratch mark on the ring 
is either 1463 or 1540, or both. ‘An addi- 
tional reward of $200 will be paid for the 
recovery of a woman’s platinum bar pin 
such as the one illustrated on this page. 
This pin contains 14 diamonds weighing 
2.68 carats and bears the scratch number of 
479. The usual Jewelers’ Security Alli- 











EXACT SIZE AND DESIGN OF PIN. 


ance reward ‘s also offered for informa- 
tion leading to the arrest and conviction 
of the thieves, 

The diamond in the ring is an extra fine 
one worth about $1,200 a carat, trade price, 
and there are 50 small diamonds in the 
head and shank of the ring. The bar pin 
is worth at present prices about $900. 

The jeweler who has suffered this loss 
is of the belief that the ring was stolen 
from his show window on Feb. 10 by one 
of two young men who showed a pair of 
new, round engine turned, green gold loose 
link cuff buttons with sapphires on one 
wide and open settings on the other from 
which diamonds weighing about % of a 
carat had been removed. 

The fact that the man gave a fictitious 
address and also that the buttons were new 
aroused the jeweler’s suspicion and he 
watched the men carefully. These same 
men with the same cuff links visited Min- 
neapolis on Feb. 4 and were later in Oma- 
ha and Detroit. In the latter city it is 
reported that they stole a bracelet valued 
at $1,500. 
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Platinum Stamping Law for New York State 








Mass Meeting of Jewelers in New York Approves Text of Statute Drawn— 
Prepared by Jewelers’ Vigilance Committee After 
Debating All Questions Involved. 

















A most important mass meeting of 
jewelers, representing all branches of the 
trade—retail, wholesale, importing, manu- 
facturing and refining—held at the Mer- 
chants’ Association Assembly Rooms in 
the Woolworth building, New York, Sat- 
urday afternoon, resulted in a general en- 
dorsement of the proposed platinum stamp- 
ing act drawn under the auspices of the 
Jewelers’ Vigilance Committee, which 1s 
to be introduced in the legislature of New 
York this week, and perhaps also that of 
New Jersey, later. The mass ‘meeting, 
though. not as largely attended as some 
of the similar meetings that have been 
called by the Jewelers’ Vigilance Commit- 
tee, proved most interesting and successful 
inasmuch as the subject was thoroughly 
discussed from all angles—practical, trade, 
scientific and legal—and all possible objec- 
tions to the bill as originally submitted 
were considered and explained away. 

There was practically no opposition to 
the legislation, either in the written let- 
ters from jewelers or from the members 
of the trade present, with the exception of 
some jobbing interests headed by Marcel 
Mirabeau, of Lissauer & Co., who raised 
the point on behalf of the wholesalers that 
State legislation of any kind was inimical 
to their interests. The wholesaler, he 
claimed, was thoroughly in favor of Stamp- 
ing Laws governing platinum, as well as 
others, but did not wish to have to con- 
sider laws of 48 States in connection with 
his business. This question was also given 
consideration, but the meeting finally de- 
cided to urge the introduction of the meas- 
ure as the only method by which any reg- 


ulation of platinum could be accomplished 


‘at the present time. 

The platinum legislation proposed by the 
Jewelers’ Vigilance Committee has been 
under consideration for a long time and 
many conferences and meetings were held 
before the final draft of the bill was defi- 
nitely agreed upon. This draft, which is 
proposed as a new Section 445 of the Penal 
Law of New York was sent out to practi- 
cally the entire jewelry trade in the vi- 
cinity of New York and New Jersey, with 
the invitation to attend the mass meeting 
and pass finally upon it. 

The meeting began at 2:25 p. mM. with a 
small but thoroughly representative gather- 
ing from the jewelry trade, every section and 
branch of the industry having some of its 
inembers present. The meeting was called 
to order by Chairman Larter, of the 
Jewelers’ Vigilance Committee, who pre- 
sided and who told of the conditions which 
brought about the. proposed legislation. 
He explained the work that was being done 
on amendments to the National Stamping 
Law by committees from New York and 
New England and told how the New Eng- 
land people had taken the initiative in 
Preparing the rolled-gold and gold-plated 
sections, and left to New York the work 
of forming the platinum sections. He told 
also of the delays in getting the National 


Stamping Law into shape and the neces- 
sity that has arisen of stopping frauds in 
the manufacture and sale of platinum 
goods at once before our present National 
Stamping Law could be changed. He also 
said that it was necessary to establish a 
standard for platinum and that this could 
be done and incorporated in the National 
Stamping Law, if it were begun by legis- 
lation in New York, to be followed by that 
in New Jersey and probably the States 
of Iliinois, Massachusetts and _ others. 
Chairman Larter explained that although 
the proposed bill had been sent to 600 of 
the contributing members of the Jewelers’ 
Vigilance Committee in all branches of the 
trade and in all parts of the country, no 
objections had been raised to the act, al- 
though some suggestions had been made as 
to slight changes in amendments, and he 
had the secretary read the list of those 
who endorsed the law as it was, and the 
letters. of various firms who made sug- 
gestions as to what they felt should be 
covered in the statute. One of these 
asked for a lower standard for platinum 
than that proposed (725/1,000), while many 
asked for a higher standard of the plati- 
num content, while still others urged that 
the statute recognize not only platinum and 
iridium, but also the other members of the 
platinum group of metals, such as palladi- 
um, osmium, ruthenium and rhodium. 

In view of these suggestions and those 
that were made orally to him, Chairman 
Larter proposed that the text of the bill 
be discussed under four headings or res- 
ervations : 

(i) Shall the law apply, as drawn, 

to “merchandise” generally or changed 

to apply exclusively to jewelry and 
watches ? 

(2) Shall the standard be left as in 
the bili, as 925/1,000, or raised to 
950/1,000 or higher, for the platinum 
content? 

(3) Shall the bill consider as plati- 
num only platinum or iridium, or in- 
clude also the other members of the 
platinum group? 

(4) Shall there be added to the bill 
a separate clause, requiring that where 
the word “platinum” is used the en- 
tire metal in the article reported to be 
platinum be assayed as platinum unless 
the same is clearly designated by the 
marks on the container or the article 
or in the bill given to the purchaser? 
Following the suggestions of Mr. Mira- 

beau, he added a further reservation, 1. ¢., 
the question as to whether such legisla- 
tion be exclusively national or whether the 
matter be taken up first by State Stamping 
Laws. 

The discussion_which followed on these 
four points was full and exhaustive and 
was participated in by manufacturers, re- 
finers, wholesalers and retailers, and a vote 
taken after each point was discussed. 

The vote to make the bill apply to all 
articles of merchandise, and not exclusive- 


CIRCULAR 


95 


ly to jewelry and watches, was practically 

unanimous when it was shown that other- 

wise the word “jewelry” would have to 
be clearly ‘named and this might lead to 
some confusion. 

The vote to leave the standard at .925 
resulted after the refiners and others had 
called attention to the serious shortage 
of iridium, which might grow scarcer and 
cause the jewelry trade to depend upon 
other alloys for hardening platinum, and 
that it would require at least five per cent. 
of such alloy to do this work. Also a lee- 
way must be allowed for the platinum it- 
self because it was not feasible for any- 
body but an expert to get platinum pure 
without some slight adulterations. 

The vote to amend the bill by adding the 
other platinum metals came after a very 
long and full discussion, when the repre- 
sentatives of the refining interests had urged 
the necessity of holding closely to the 
chemical and scientific definitions of plati- 
num, and had explained that the other 
metals did and would play little or no part 
in the jewelry trade, no matter what the 
law was. Also it was pointed out that the 
definition which considered only platinum 
and iridium might bring opposition to the 
legislation from other industries, such as 
the dental, chemical and electrical lines, 
that used the other platinum metals in con- 
nection with their work. 

The meeting voted practically unani- 
mously to add the clause requiring the 
entire metal of an article to be considered 
platinum unless the purchaser be clearly 
informed as to the amount of other metals 
that were in it. 

After the text of the law had been set- 
tled, the general question as to the intro- 
duction of the same in State legislation 
was taken up, and it was unanimously 
voted to endorse the introduction of the 
bill at New York. It was pointed out that 
the State laws were absolutely necessary 
to regulate transactions between manufac- 
turers and dealers within the same State 
and that the National Stamping Law only 
affected goods in inter-State commerce. 

The proposed State statute as endorsed 
by the mass meeting reads: 

AN ACT to amend the Penal Law by providing a 
standard for the marking of articles of mer- 
chandise inade of platinum. 

The Peosle of the State of New York, in Senate 
and Assembly, do enact as follows: 

Section 1. Article forty of Chapter eighty- 
eight of the Laws of nineteen hundred and nine, 
entitled “An Act providing for the punishment of 
crime, constituting Chapter forty of the Consoli- 
dated Laws” is hereby amended by adding thereto 
a section to be numbered four hundred and forty- 
five. to read as’ follows: 

Sec. 445.—Any person, firm corporation or 
association or any member, officer, employee, 
or agent, thereof who makes, sells or offers 
to sell or dispose of, or has in his or its 
possession with intent to sell or dispose of, 
any article of merchandise, composed wholly 
or in part of any metal, with the word 
“platinum” or any abbreviation, contraction 
er colorable imitation of said word ‘“‘plat- 
inum,” marked, stamped or printed thereon; 
or on any box, package, cover, or enclosure; 
or on any tag, card, label, bill, statement, in- 
voice or paper attached to. or used in con- 
nection with or referring to said article, is 
guilty of a misdemeanor, unless 925/1000s of 
the component parts of the metal, appearing or 
purporting to be platinum, of which said 
article consists, are of either the pure metal 
and element platinum, alone or in conjunction 
with iridium osium, palladium, rhodium and 
ruthenium or these metals in combination. 
Section 2.—This act shall take effect immedi- 

ately. 
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Massachusetts and Rhode Island Convention Opens 











Members of the Association Meet at Providence—First Session Well Attended 
—Opening Addresses and Program for Wednesday and Thursday 














Provivence, R. I., March 23.—As this 
week’s issue of THE JEWELERS’ CIRCULAR 
is going to press, the annual convention of 
the Massachusetts and Rhode Island Re- 
tail Jewelers’ Association is opening in this 
city for a two days’ session, with one of 
the largest gatherings in the history of the 
organization. A full and detailed report 
of the proceedings will be published in next 
week’s issue. 

The officers of the association, headed 
by President J. Frederick Kahl, were on 
hand early this morning to receive the 





J. FREDERICK KAHL, PRESIDENT. 


members and friends as they arrived. 
Headquarters had been established at the 
Narragansett Hotel, and at 10 o’clock, 
the hour announced for the official regis- 
tration of members, a long line was in 
waiting in front of the temporary office of 
the secretary, Louis S. Smith, so that they 
might enter their appearance, receive their 
credentials, badges and, tickets. 

The local committee of arrangements, 
consisting of Herbert S. Tanner, chair- 
man; J. Arthur Clem, of the J. A. Foster 
Co., vice-chairman; George A. Rice, of 
the Weybosset Jewelry Co.; Edward T. 
Arnold, Frederick B. Thurber, of the Til- 
den Thurber Corp., and H. Frank Tanner, 
were all at hand to assist in receiving the 
visitors as they arrived and in directing 
and escorting them to their reservations 
_ in other ways looking to their com- 
ort. 

General Tanner was unable to be in at- 
tendance, having been called to California 
by the illness and subsequent death of his 
daughter-in-law, so that the directing of 
the local forces devolved upon Mr. Clem 
as vice-chairman. 

The result of careful preparation on the 
part of the local committee, of assistance 
by the officers and standing committees of 
the association of co-operation by manu- 


facturing jewelers and the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association and the Providence Chamber 
of Commerce, are seen in the excellence 
and diversity of the program. 

A partial list of factories which will 
hold open house for visiting delegates on 
Thursday as arranged by the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, include: Gorham Mfg. Co., 
Theodore W. Foster & Bros. Co., B. A. 
Ballou & Co., Inc., Waite-Thresher Co., 
Irons & Russell Co., Chapin & Hollister 
Co., Hutchison & Huestis, Inc., Bassett 
Jewelry Co., L. J. Anshen Co., of this city, 
and Whiting & Davis Co., of Plainville, 
Mass. Others will be announced during 
the convention. 

Promptly at 2 o’clock, with a gathering 
of nearly 200 members and guests in at- 
tendance in the big ballroom, President J. 
Frederick Kahl sounded his gavel that an- 
nounced the formal opening of the con- 
vention. After a few words of greeting he 
introduced Alderman E. Merle Bixby, su- 
perintendent of the Shepard company’s 
silverware department, who extended the 
greetings and welcome of the city of 
Providence, as its Acting Mayor. Mayor 
Joseph H. Gainer had _ been 
and had expected to be present to extend 
the city’s welcome, but because of ill-health 
he was out of the city. 

Following Mr. Bixby a cordial welcome 
was voiced by Edwin O. Chase, president 
ef the Providence Chamber of Commerce, 
at whose invitation the association elected 
to hold its 1920 convention in Providence. 
The response to the greetings on behalf 
of the association was made by Past Presi- 
dent Frank E. Davis, of Northampton. At 
the conclusion of the exchange of greet- 
ings, President Kahl announced the ses- 
sion formally open. 

An address on “Cost of Doing Business” 
by Prof. M. T. Copeland, of the Harvest 
Research Bureau, was on the program but 
was not delivered; “The Manufacturers’ 
Relation to the Retailers” was the title 
of an address by Theodore B. Pierce, 
president and treasurer of The Kinney Co., 
Providence, and president of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association, while Henry Arnold, 
with D. C. Percival & Co., Boston, told 
of the “Jobbers’ Relation to Retailers.” 

The address of Arthur G. Mansur, of 
Vermont, president of the recently orga- 
nized New England Watchmakers’ Insti- 
tute, was particularly interesting, as it out- 
lined and explained the plan and scope of 
the proposed institution, telling of the in- 
creasing necessities for ‘the training of 
young men into the intricacies of watch- 
making and watch repairing. 

Mr. Clem, for the local committee,. an- 
nounced that through the courtesy of Will- 
iam E. Foster, librarian of the Providence 
Public Library, the library had arranged 
an exhibit of books, catalogs and periodi- 
cals on the second floor of the library 
building to represent the type of material 


invited — 
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that may be found at this library on the 
jewelry industry and_ kindred lines. 

This evening there will be a question box. 

Tomorrow will be entirely for the trans- 
action of business, with sessions at 10 and 
2 o’clock. At the afternoon session officers 
for the ensuing year will be elected. In 
the morning the annual address by Presi- 
dent J. Frederick Kahl will be made, fol- 
lowed by reports of officers and the re- 
port of local associations. At the time the 
greetings and reports will be presented by 
the following: A. E. Garnsey, president of 
the Maine Retail Jewelers’ Association ; 
H. J. Whitcomb, president of the New 
Hampshire Retail Jewelers’ Association ; 
G. M. Hascall, president of the Vermont 
Retail Jewelers’ Association; George Lux, 
president of the Connecticut Retail Jewel- 





ALBERT R. KERR, FIRST VICE-PRESIDENT 


ers’ Association, and G. A. Frisch, presi- 
dent of the New York State Retail Jewel- 
ers’ Association. New business, reports of 
resolutions committee, etc., will constitute 
the business of the closing session. 

In the evening the annual banquet will 
be held at 7 o’clock, among the invited 
guests for the evening being Governor R. 
Livingston Beeckman, of Rhode Island, a 
stockholder and director of the Interna- 
tional Silver Co.; Edwin O. Chase, presi- 
dent of the Providence Chamber of Com- 
merce; Dr. William H. P. Faunce, presi- 
dent of Brown University, who will ad- 
dress the banqueters on “Americanism”; 
Prof. M. T. Copeland, of Harvard Bureau 
of Research; Col. H. Anthony Dyer, presi- 
dent of the Providence Art Club and a di- 
rector of the Tilden-Thurber Corp.; Theo- 
dore B. Pierce, president nd treaasurer of 
the Kinney Co. and president of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association; Bartley Doyle, 
president of the Philadelphia Jewelers’ 
Club; Harold B. Andrews, representative 
from Cranston, R. I.; Henry Arnold, of 
the D. C. Percival Co., Boston; Woodward 
Booth, manager of the New England Man- 
ufacturing Jewelers’ and Silversmiths’ As- 
sociation; Col. Harry Brown, treasurer of 
the Waltham Watch Co.; Charles T. 
Evans, former president of the American 
National Retail Jewelers’ Association. 
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Chicago’s Watchmaking School 











Thirty-five Students Now Enrolled and Morning and Afternoon Classes 
Conducted—Prospective Students on Waiting List Until 
New Equipment Arrives. 
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Cuicaco, March 20.—Thirty-five students 
are now enrolled in the Chicago Watch- 
makers’ School, which was started under 
the auspices of the Chicago Board of Edu- 
cation and the Federal Bureau of Voca- 
tional Training in the Washburne School 
Building on Jan. 5. In addition to those 
actually enrolled, a number of prospective 
students are on the waiting list, because 
there are no facilities for taking care of 
them until new equipment arrives. This 
equipment has been ordered, and is ex- 
pected to put in an appearance within the 
next week or 10 days, according to W. G. 
Samelius, who is in charge of instruction 
at the school. 

Ever since the school started there has 
been a scarcity of both watches and clocks 
for the students to dissect. The shortage 
of old clocks has been especially acute. 
The students, being all new at the game, 
have required clocks, not being sufficiently 
advanced to take up the work of tearing 
down and reconstructing watches. The 
Waltham Watch Co. and the Hamilton 
Watch Co., hearing of the want of the 
school, last week sent out a number of old 
watches for the students to do their worst 
upon, and the Western Clock Co. came 
through with a batch of much needed 
clocks. Mr. Samelius says that watch es- 
capements and old clocks are especially 
welcome from jewelers, all of whom have 
this old junk around their places, taking 
up space and doing no particular good. 
Pendulum clocks are particularly wanted. 
Jewelers who have this “junk” should pres- 
ent it to the school. 

Owing to the increase in the number of 
students, both morning and afternoon 
classes of instruction are being held by Mr. 
Samelius. Few of the students are very 
far advanced as yet, of course, and Mr. 
Samelius is not crowding them, since he 
believes in giving them plenty of time to 
“find” themselves at the new business. He 
is particularly anxious to keep the work 
fresh and interesting. He is putting new 
students to work at carving various articles 
out of blocks of brass. Some very excel- 
lent pairs of punches have been made. This 
sort of work trains both the eye and the 
hand to accuracy, which is invaluable later 
when the student goes up against the intri- 
cate parts of watches. 

Although retail jewelers of the city have 
been giving excellent support to the school 
in many ways, it is a fact that the number 
of students who are apprentices direct from 
retail jewelry stores is only seven. The 
others are soldiers, sent by the Federal 
Bureau of Vocational Training. The ma- 
jority of the students who are taking up 
the work soon develop a considerable 
amount of enthusiasm, although there are 
a few who think that they would like to 
try something else. These are immediately 
given their chance, for it is one of the prin- 
ciples of the school that nobody shall con- 


tinue to receive instruction unless he cari 
give his undivided interest to the same. 








THE C. J. A. LUNCHEON 





Chicago Jewelers Hear About Work of the 
Crime Commission Which Seeks to 
Make City Safe—Association Dues 
Raised to $50 


Cuicaco, March 18.—The regular meet- 
ing of the Chicago Jewelers’ Association 
was held on Tuesday, March 16, with a 
good attendance, in the Ivory Room of 
Mandel Bios. President John H. Hardin, 
of F. A. Hardy & Co., was in the chair. 
Upon the conclusion of the luncheon 
courses, President Hardin introduced 
Henry Barrett Chamberlain, of the Chicago 
Crime Commission, who told how Chicago 
is about to be made of the safest cities in 
the world. He said in part: 


“The Chicago Crime Commission was established 
about a year ago. The movement was the out- 
growth of a desire on the part of members of 
the Chicago Association of Commerce to take 
part in the work of driving crime from the 
city. In spite of the fact that the Commis- 
sion has been operating at only about one-fourth 
of its capacity, on account of lack of funds, 
much good work has been accomplished. The 
chief aim is to stimulate public officials to a real- 
ization of their duties and responsibilities. In the 
past it has been entirely too easy for criminals to 
escane paying the penalty for their crimes. Poli- 
tics has had something to do with this state of 
affairs. The fake bondsman has had something to 
do with the situation. He has been able to get 
his bond, often worthless, accepted in half a dozen 
cases. Enormous amounts on paper are forfeited 
when criminals fail to appear for trial. There is 
also the evil of continuances, whereby a criminal 
can escape going to trial until the witnesses for 
the prosecution are tired of appearing. The day 
comes eventually when the case is up and they do 
not appear. The criminal then escapes through 
lack of prosecution. 

“The Chicago Crime Commission is learning that 
the bulk of the crime committed in the city is 
the work of a comparatively small, but well organ- 
ized criminal fraternity. We aim to break up 
and make powerless this organization. In spite 
of the fact that crime has increased in other 
cities, we know that there ars no more criminals 
in Chicago now than there were a year ago, if 
indeed there are as many. Sentimentalism does 
not enter into the matter. The criminal is not a 
criminal because of poverty, but because he wants 
to steal. The Chicago Crime Commission’ keeps 
maps, with colored tacks, showing the operations 
of criminals. and also their homes, hang-outs, 
etc. It is rapidly coming to know all tie import- 
ant criminals of the city. The card index contains 
40,000 names, with information on each criminal. 
The Chicago Crime Commission expects to raise 
more funds to carry on the work, so that the 
maximum efficiency may be reached within the 
present year.” 


A. W. Sproehnle was called upon by the 
chair, and he told of plans being worked 
out by the jewelers to subscribe toward the 
expenses of maintaining the Commission. 

By unanimous vote, it was decided to in- 
crease the dues of the Chicago Jewelers’ 
Association from $35 4 year to $50 a year. 
It was expected that the proposed license 
fee, which is being put into effect by the 
city council, would be taken up and dis- 
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cussed, but owing to lack of definite infor- 
mation as to the council’s intention, no 
discussion was held on the subject. The 


* Chicago Jewelers’ Association usually holds 


an evening meeting at this season of the 
year, but it is not probable that one will 
be held until a little later. For the pres- 
ent everybody seems too busy to think of 
such a thing. 





A. C. Messler Co., Providence, R. I., Makes 
an Assignment for the Benefit of 
Creditors 

ProvwwENce, R. I., March 20.—Arnold C. 
Messler, of Pawtucket, doing business as 
the A. C. Messler Co., manufacturing 
jewelers in the Manufacturers building, 
101 Sabin St., this city, made a common 
law assignment for the benefit of his 
creditors to Lewis A. Waterman, attorney 
at 1415 Turks Head building, on Monday 
afternoon. No schedule of assets or lia- 
bilities has yet been prepared, but notice 
has been given by the assignee for all 
creditors to present their claims and all 
debtors to make payment to him on or 
before May 1. 

No statement has been made as to the 
reason that led to the failure, but, it is 
understood that it is the outcome of the 
cancellation of government contracts. of 
which the firm had a large aggregate. 
About two years ago the concern applied 
its entire plant and facilities to the pro- 
duction of dress and clothing trimmings 
and fasteners for government use in the 
war. When the armistice was signed and 
the government cancelled millions of dol- 
lars’ worth of contracts, the Messler com- 
pany was one of the heavy sufferers, 

The A. C. Messler Co. is the successor 
of the J. L. Mason Co., which business 
Arnold C. Messler and the late Leander 
Macon took over in 1886, under the firm 
style of Messler & Macon. Upon the lat- 
ter’s death the business was removed to 
Pawtucket, where a specialty was made 
in the manufacture of jewelers’ findings, 
Mr. Messler conducting the business in his 
own name with the assistance of his wife. 

In 1896 the business was removed to 
this city, factory space being taken in the 
Manufacturers’ building. The firm did an 
immense business on “beauty” and “baby” 
pins, but when it diverted its plant to gov- 
ernment contract work during the war it 
temporarily discontinued its jewelry pro- 
duction. 

The plant and business is now in the 
hands of the assignee, who is conducting 
an investigation in the affairs of the firm 
and making an inventory during which the 
factory is closed. 








The Harris-Goar Jewelry Co., 104 W. 
Douglas Ave., Wichita, Kans., has taken a 
five year lease on a building at 134 N. Main 
St., and will be open for business there in 
a short time. The owner, Mrs. Jack Shields, 
has made plans to extend the building to 
the alley and to build upon it a second story 
which will be used for offices. The removal 
of the jewelry company from its present 
location, where it has been for several 
years past, was made necessary by the fact 
that the First National Bank is to build 
a 12 story structure on the site partly oc- 
cupied by the jewelry company. 
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HOLD ANNUAL MEETING 





New Officers Elected and Change in Con- 
‘stitution Made by Members of Jewelers’ 
Fraternal Association 
At the sixth annual meeting of the Jewel- 
ers’ Fraternal Association of New York, 
held last Saturday afternoon, new officers 
were elected, several important amend- 
ments to the constitution were passed and 
reports submitted. The gathering was well 
attended and was held in the room of the 
Jewelers’ 24 Karat Club, 15 Maiden Lane. 

President Charles E. Parker was in the 
chair when the meeting was called to order 
at2 Pp. M. The first order of business was 
the reading of minutes of the last meeting, 
and after these were accepted and ordered 
placed on file the President reviewed the 
activities of the year. During his remarks 
he called attention to the fact that during 
the two influenza epidemics which visited 
this country, in 1918 and 1919, the organiza- 
tion did not lose any members. He also 
stated that although the association had 
several men in the service they suffered no 
casualties. During the year 1919 the presi- 
dent reported that there were no deaths. 
In conclusion, President Parker thanked 
the officers and his co-workers for the 
assistance they had rendered him in ad- 
ministering his office. 

Following these remarks, secretary-treas- 
urer W. N. Dutemple gave his annual re- 
port. This showed that the organization is 
enjoying the full membership allowed un- 
der the constitution and by-laws, and that 
there are four applications on file. Mr. 
Dutemple’s financial report showed the or- 
ganization to be in excellent financial con- 
dition. ; 

George Fry, reporting for the board of 
governors, called attention to the proposed 
changes in the organization’s constitution, 
which were to be voted on at this meeting. 
After ordering Mr. Fry’s report placed on 
file, President Parker requested those pres- 
ent to arise while he read the names of 
the members of the organization who had 
died since the association was founded in 
1915. There are eight names on this list. 

Upon the unanimous consent of the meet- 
ing the regular order of businéss was sus- 
pended to allow the members to discuss the 
proposed changes and additions to the or- 
ganization’s constitution. One of the 
changes increases the death benefit by 50 
per cent. Another change invests the board 
of governors with the power to order death 
benefits paid from the total annual net in- 
come of the organization, when such net 
income for the previous fiscal year exceeds 
one or more deaths. Another amendment 
allows the board of governors to direct by 
what officers and in ‘what manner the 
checks of the association shall be signed. 
These changes and additions to the con- 
stitution were unanimously accepted. 

The meeting then turned back to the 
regular order of business, and one of the 
members suggested that the membership of 
the association be increased from its pres- 
ent number of 200 to 225. As this would 
require a change in the constitution, it 
could not be brought up until the next an- 
nual meeting, or until the members had at 
least 30 days’ notice. A motion, however, 
to bring this up at the next annual meeting 
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was defeated, and as a result the maximum 
membership of the association will remain 
the same. 

Next came the election of officers, and 
this resulted in the choosing of the follow- 
ing to serve for the ensuing year: Presi- 
dent R. H. Booth; vice-president, George 
Fry, and secretary-treasurer, W. N. Du- 
temple. Three members to serve on the 
Board of Governors were next chosen, two 
of them being for a term of two years and 
the other for one year. Those chosen to 
serve for two years are John F. Renner 
and 'S. F. Heiman, and for one year, Fred 
Cook. 

Both the retiring president and the re- 
elected secretary-treasurer were given ris- 





R. H. BOOTH, PRESIDENT-ELECT, 


ing votes of thanks by the members for 
their efficient work during the year. The 
concluding business of the meeting was the 
passing of a motion ordering the secretary 
to forward a letter of thanks to the Jewel- 
ers’ 24 Karat Club for the use of its head- 
quarters. The meeting adjourned about 
3:30 P. M. 








Valuable Bracelet Missed by Philadelphia 
Jeweler After Visit of a Man Who Ex- 
amined Loose Diamonds 
_Pumapetput1a, Pa., March 22.—A man 
called at the store of A. H. Hadley today 
and asked to be shown some loose dia- 
monds. After examining the gems, he 

did not make a purchase. 

Later he returned when the jeweler was 
out and was waited upon by a clerk. On 
the second trip he looked at diamond- 
mounted articles and bracelets, as well as 
loose stones, but again failed to make a 
purchase. 

Two days after the jeweler missed a 
$3,000 bracelet with a platinum mounting 
containing a half-carat stone and 38 grad- 
uated diamonds. 








W. F. Broer, of the W. F. Broer Co., 
formerly the Merrill & Broer Co., Toleds, 
O.,* sailed recently from New York for 
Europe on a trip combining business aud 
pleasure. He will visit several European 
cities and will be away about two months. 
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DEATH OF. W. J. BAILEY 


Newark Jewelry Manufacturer Passes Away 
After a Long Illness 

Newark, N. J., March 22,—Funeral 
services for William J. Bailey were held 
from his home, 235 Hedden St., Saturday 
afternoon at 2 o'clock. Interment was in 
Evergreen Cemetery. Mr. Bailey was 
head of the W. J. Bailey Co. of 407 Mul- 
berry St. He had been ailing about a 
year and had been confined to his bed 
since Nov. 21 last, suffering from heart 
trouble. 

He was born in Verona, Feb. 22, 1873, 
and learned the tool maker’s trade in his 
youth. He opened a shop of his own un- 
der the name of the Climax Mfg. Co. in 
the Richardson building, 52 Columbia St., 
and when he retired from this company he 
organized the present one, which for sev- 
eral years was one of the largest gold and 
silver mesh bag manufacturing concerns in 
the country. 

During the war Mr. Bailey used his plant 
for the manufacture of fuse caps and but- 
tons and collar insignia for officers and 
enlisted men’s uniforms. He invented 
many things, among others some stamping 
machines for use in button making, which 
he sent to England last year. 

After the war Mr. Bailey began the 
manufacture of gold and silver purse 
frames. He was a member of Northern 
Lodge No. 25, F. and A. M., of this city, 
and Irvington Lodge of Elks. 

He is survived by his widow and two 
daughters, 








Burglar Alarm Scares Away Thieves Who 
Attempt to Break into Washington, 
D. C., Jewelry Store 

WaSHINcTON, D. C., March 21.—Automo- 
bile bandits attempting to force a rear 
door in the jewelry store of Abraham Burn- 
stine, 361 Pennsylvania Ave., N. W., last 
night, were frightened away by a burglar 
alarm which brought several operatives of 
a messenger service. 

A limousine with drawn shades had been 
seen to drive up to the jewelry store from 
which three men alighted. The men made 
their way to the rear of the store, but evi- 
dently alarmed, they hurriedly entered the 
car and drove rapidly away. 

Investigation revealed that a rear door 
had been forced and several electric alarm 
wires severed. A broken “jimmy” was 
found near the rear door. 

Detectives immediately took up a search 
for the foiled bandits. 








Every delegate who attends the 16th an- 
nual convention of the Associated Adver- 
tising Clubs of the World, at Indianapolis, 
June 6 to 10, not only will get some new 
ideals on how to advertise, but he will get 
the opinions of leaders in this field on the 
way to advertise now. “Advertising, How 
and Now” has been chosen by the conven- 
tion program committee, headed by Jesse 
H. Neal, as the foundation stone upon 
which the 1920 program will be builded. 
This idea will prevail in the general, de- 
partmental and interdepartmental sessions, 
as well as in the extensive exhibit of the 
best advertising that has been produced 
in America during the past year. 
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Oriental Pearl NecKlaces 


Loose Pearls for Additions 











Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch 


170 Broadway, New York 

















In Spite of European Disturbances 


@ & we have been fortunate in bringing through some notable shipments of a a a 
ma e especially fine and desirable wi bd 


| Precious and Imitation Stones 


including many items used in large quantities in the manufacture of 
popular styles. We offer them to you while they last, but we cannot 
guarantee future supplies at this time. So ORDER NOW!—and be sure 
of getting just what you want against possible future shortage. 
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H. NORDLINGER’S SONS 


New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Gablonz, a/N., 16 Steingasse. Providence, 63 Washington Street. 





















































R. A. BREIDENBACH, Inc. 


51-53 MAIDEN LANE NEW YORK 


DIAMONDS, PEARLS 


Stones of Every Description 


32 Sarphati Straat 212 Union St. 
Amsterdam, Holland — Providence, R. I. 
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A. HOHNECK DEAD 


Veteran Cincinnati Jeweler Dies at the Age 


of 68 Years 


Cincinnati, O., March 19.—After 23 
years in the jewelry business, August Hoh- 
neck, 68, died at the Christ Hospital last 
Monday. He had been ill for several 
weeks. Funeral services were held Friday 
morning at 8 o’clock, and the body sent 
to Los Angles for burial. 

He had been located in business on Vine 
St. near 15th St. over 20 years, and retired 








THE LATE AUGUST HOHNECK 


from active management of the store six 
months ago. 

He is survived by a widow, Mrs. Emma 
M. Hohneck; one son, William, and a 
daughter, Miss Ella Hohneck. 








TESTIMONIAL LUNCHEON 





Friends of Julius Wodiska to Celebrate His 
Half Century in Business on March 27 


The many friends of Julius Wodiska, 
manufacturing jeweler at 182 Broadway, 
have decided to tender to him a luncheon 
Saturday, March 27, in the Waldorf-As- 
toria Hotel, New York, in honor of the 
fact that he is 50 years in the jewelry bust- 
ness. The luncheon is in charge of a com- 
mittee of friends in and out of the jewelry 
line and will be held in the Waldorf Room 
in the big hotel at 1 p. M. on the date men- 
tioned. It is expected from the reserva- 
tions made now that there will be from 
130 to 150 in attendance. 

Among those who will participate are 
members of the diamond, jewelry, watch 
and other trades; manufacturers, retailers, 
wholesalers and importers, as well as a 
number of employes and ex-employes of 
Julius. Wodiska during his long career in 
the business. In addition, there will be a 
number of prominent friends in political 
and social life, particularly in the news- 
_ paper world, and among those who will 
address the luncheon are Joseph A. Hen- 
nessey, former president of the New York 
Press Club and now editor of the Provi- 
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dence News, and Raymond L. Ditmars, of 
the Zoological Gardens. It was originally 
intended to have this luncheon a small 
gathering of Mr. Wodiska’s friends, but 
so many have asked to participate that the 
number has rapidly grown to over a hun- 
dred, and it is expected now that at least 
130 will be present. 

The committee having the affair in 
charge is headed by Samuel Arnstein as 
chairman, who is in charge of the com- 
mittee of seating arrangements. Reserva- 
tions may be made up until Friday after- 
noon by communicating with the secretary 
of the committee, Allen S. Williams, at 
Suite 403-409, 253 Broadway, Manhattan. 








BURGLARS LOOT FACTORY 





Newark Police Searching for Clews to Bur- 
glars Who “Jimmied” Safe in Jewelry 
Plant and Escaped with Loot 
Worth $11,939 
Newark, N. J., March 20.—The Newark 
police have been unable to find any trace 
of the burglars who on Thursday night 
broke into the factory of Harry Heyman, 
jewelry manufacturer, at 129 Oliver St., 
and stole rings, stones and fine gold valued 
at $11,939. The robbery was discovered 
by Frank Dean, a fireman in the plant, when 
he arrived yesterday morning. He at once 
notified Mr. Heyman and the police. Lieu- 
tenants Corbitt and O’Gara, of the night 
force, immediately responded and made the 
initial investigation. Later, Detective Rot- 
tenberg and Capadonno took up the case. 

Rings and ring settings are made at the 
plant, which is located on the top floor of 
the two-story building in the rear of 129 
Oliver St. The burglars got into the Hey- 
man factory by forcing a door leading into 
the hall on the ground floor and another 
door at the top of the stairs opening into 
the shop. 

The large safe was in the office. There 
were two doors to the safe, and the burg- 
lars bored a hole at the top of the right 
hand door where it joined the other door. 
What is termed a “can opener” was used 
to tear the facing from the door the police 
believe, and the burglars dug out the con- 
crete’ lining. The combination was 
smashed next. Once the outer door was 
torn off, the burglars easily tore open the 
door of the inner compartment from which 
most of the goods stolen were taken. 

After cleaning the safe out the burglars 
left by a rear stairway. At the foot of 
these stairs some rings were found on the 
floor. These were unfinished and, in the 
belief of the police, were discarded for that 
reason when the thieves divided their loot 
at the foot of the stairs. 

A set of 32 drills and a “jimmy” left by 
the burglars were found by the detectives. 
The “jimmy” was ground to a point on one 
end and was flat on the other. It was 16 
inches long. 

Harry Heyman has been in business only 
four months. Recently, because of the in- 
creased stock which he carried, he has al- 
most doubled his burglary insurance. 








The store of G. A. Comstock, Ansonia, 
Conn., was burglarized last Thursday and 
a quantity of goods taken. 
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HOPE TO €ATCH BANDITS 


Baltimore Police Convinced That Two of 
the Men Who Robbed Armiger Store 
Were Part of Gang That Worked in 
Philadelphia—Man Sought 
in Other Cities 
BA.tiMorE, Md., March 20.—Two of the 
five automobile bandits who attacked the 
jewelry store of the James R. Armiger 
Co., 310 N. Charles St, March 9, and 
escaped with diamonds valued at $21,000, 
which they stole from a smashed window, 
while their confederates held pedestrians 
and members of the Armiger firm at bay 
with automatic pistols, have been identified, 
according to announcement made here yes- 
terday by Marshall of Police R. D. Carter 
and Detective Captain Joseph McGovern 

of the local force. 

The bandits are members of the same 
gang who terrorized Philadelphia jewelers 
during the past four months, according to 
the police. The announcement of the iden- 
tity was withheld by the police until suf- 
ficient evidence was in possession of the 
police officials here. As a result a circular 
has been sent broadcast throughout the 
country asking police chiefs and sheriffs 
to be on the lookout for the two men. 

The circular also contains a description 
of the rings stolen by the bandits with their 
scratch numbers and the weight of the 
blue-white diamonds composing the mod- 
ern platinum mountings. Charles E. Wil- 
liar, automobile agent, who was shot when 
he attempted to thwart the escape of the 
thieves, positively identified the two pho- 
tographs. The identification clues were es- 
tablished through the work of Detective 
Lieutenants J. F. Dougherty, Herman Poh- 
ler, T. W. Quirk and P. B. Bradley. 

There is every reason to believe that the 
bandits have fled to a southern city, where 
it is possible they may attempt another big 
job. Police here have sounded a warning 
for jewelers throughout the country to be 
on their. guard against attack. Detective 
Lieutenants Dougherty and Quirk followed 
a clue to Philadelphia three days ago and 
they learned that the Cadillac automobile 
used by the bandits in the Armiger job 
was stolen from a garage on Girard Ave., 
Philadelphia, at 1 a. M., March 8. This car 
was seen crossing the Susquehanna bridge 
at Havre de Grace, Md., at 5 a. m. the same 
day. 

The Pinkerton ‘National Detective Agency 
is co-operating with the Baltimore police 
in the apprehension of the bandits. Mar- 
shall Carter and W. A. Pinkerton, Chicago, 
are close friends, and within 24 hours 
after the Armiger store was robbed an out- 
line of the case was forwarded to Chicago. 
The police here have declared their con- 
fidence that the bandits will be caught. 

As a result of the daring attack on the 
Armiger store, a number of the prominent 
local jewelers are making very little display 
of diamonds in their windows, while other 
jewelers have either caused steel screening 
to be erected or have contracted for the 
erection of gratings. Police officials here 
point out that the time has come when 
every jeweler should take every precaution 
to guard his property against the attacks 
of thieves. 
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The Market for Jewelry and Silverware in Chile, Bolivia, 
and Peru 





By Trade Commissioner S. W. Rosenthal 

















(Continued from issue of March 17.) 
CUSTOMS REGULATIONS AS TO SAMPLES 


Samples may be taken into Chile for a 
period not exceeding six months upon the 
furnishing of security by a local business 
house covering the full amount of duty to 
‘which samples are subject as merchandise 
or upon payment of a cash deposit of a like 
amount; the refund of this cash deposit or 
release from the security is obtained on the 
presentation of a certificate from the cus- 
tomhouse through which the samples are 
re-exported, which need not be at the port 
of entry. At the time of re-exportation the 
ywner of the samples must make a new 
deposit for a like amount or present a new 
security, from which he will be released on 
furnishing proof to the customhouse of the 
port of export that the full number of 
packages has been landed in the country of 
destination. This proof usually consists of 
a certificate viséed by the Chilean consul. 
It is not intended that samples brought in 
under this arrangement should be sold; but 
it has been provided that the amount paid 
as duty by the agent on the samples that 
may be lost or left with customers should 
be deducted from the amount deposited to 
guarantee their export. 

The customhouse declaration of the 
salesman made when he enters the country 
must show the number of cases and sam- 
ples, and must be made on an official paper 
hearing the Government stamp. If the 
traveler goes from one customs port to an- 
other in Chile, a second certificate also 
‘bearing the Government stamp is added by 
the customhouse, stating that the samples 
sgree with the declaration originally made. 
At each successive port of entry a similar 
certificate is added. The original declara- 
tion may also be made at the Chilean con- 
sulate in the United States, but no similar 
document can relieve the commercial trav- 
eler from the necessity of having his bag- 
gage examined. Samples arriving as indi- 
vidual baggage can be cleared in two or 
three days. Those arriving by freight will 
take anywhere from two to eight weeks, 
depending upon conditions existing at the 
particular customhouse. 

CITIES OF IMPORTANCE TO SALESMEN 

Santiago, Valparaiso, Antofagasta and 
Concepcion, in the order named, are the 
Cities of greatest importance to jewelry 
salesmen, and it is hardly advisable for any 
firm selling the import trade to cover other 
cities until they are thoroughly established 
in these four. 

For those just entering this market it 
might be advisable to cover only Santiago 
and Valparaiso. «The rest of the country 
may be left to the five wholesale jewelry 
firms, three. of which are in Valparaiso and 
two in Santiago. 

Punta Arenas, at the extreme south, is 
located on the Strait of Magellan and is 
too difficult of access to warrant a special 
trip for jewelry alone. 

The salesman has two ways of reaching 
Chile—by way of Buenos Aires or by 


steamer down the west coast. By taking 
the former he covers the important markets 
of Argentina and Uruguay before reaching 
Chile. 

Santiago is about two days by railway 
from Buenos Aires. Valparaiso is about 
four hours from Santiago and Concepcion 
a 12-hour railway trip from Santiago. 
The trip from Valparaiso to Antofagasta is 
made by steamer and takes about two and a 
half days. 

It would be impossible for a firm to sell 
the small towns in Chile unless it had: an 
office permanently established in the coun- 
try. It would have to be thoroughly ac- 
quainted with the trade, be prepared to 
take long credit risks and grant liberal 
terms, and be willing to accept very small 
orders at the start. The collection of ac- 
counts from the country merchant also pre- 
sents a serious problem, as it is customary 
to pay in cash on the salesman’s return trip. 
It would therefore seem advisable for 
American firms to leave this trade to the 
native jobber. 

. Some iobbers cover only the territory 
south of Valparaiso. The itinerary of a 
salesman of one of these firms is as fol- 
lows: Santiago, five days; Rancagua, one 
day; San Fernando, one day; Curico, one 
day; Talca, two days; Chillan, two days; 
Concepcion, three days; Los Angeles, one 
day; Traiguen, one day; Victoria, one day; 
Temuco, two days; Valdivia, three days; 
Union, one day; Asoruo, two days; Puerto 
Montt, three days. Except Santiago these 
cities range in population from 7,000 to 
55,000 each, averaging about 18,000. This 
salesman makes the trip three times a year 
and reports that he could cover the terri- 
tory much faster if the railroad service 
permitted. His expenses average 40 pesos 
paper a day. 

OTHER MEANS OF SELLING 


No large amount of sales can be expected 
from advertising or catalogues alone. The 
important firms in Chile are being swamped 
with sales literature from all types of 
American firms. They are not accustomed 
to do business solely through the mails and 
chances of getting orders are still further 
diminished because they are usually re- 
quired to pay in the United States before 
the merchandise is shipped. Furthermore, 
it is difficult by this means to establish the 
confidence which is essential in the jewelry 
trade, as well as to explain numberless im- 
portant details of the merchandise. Coupled 
with other sales methods, intelligent adver- 
tising, however, can be made effective. 

After trade relations have been estab- 
lished, a Spanish catalogue, or one with a 
Spanish supplement, illustrating merchan- 
dise that conforms to the requirements of 
the market will serve useful purposes. Well 
devised catalogues which have been dis- 
tributed by European firms have been a 
substantial aid in developing trade in Chile. 

EXPORT COMMISSION HOUSES 

Export commission houses are selling 

very little jewelry, mainly because the line 
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is highly specialized and needs aggressive 
work to introduce and they find staple 
merchandise much more profitable to 
handle. Even if taken up, it is usually only 
z question of time until jewelry lines are 
neglected. The furnishing of expensive 
sample lines and the payment of customs 
duties also present vexing problems. 
EXPORT JOBBERS 
Export jobbers buy and sell goods for 
their own account the same as domestic 
firms. Two in New York have been cover- 
ing this territory for many years by means 
of salesmen and have built up a profitable 
business. Recently domestic jobbers, mainly 
in the Middle West, have been getting a 
little trade by means of catalogues. 
EXPORT AGENTS 


Export agents usually take full charge 
of the foreign trade of the firms they rep- 
resent, either for a given country or conti- 
nent or for all foreign markets, and attend 
to selling, shipping, documenting and other 
details. They are comparatively new in the 
jewelry trade and are few in number. 
Three of them maintain offices in Buenos 
Aires and these send salesmen periodically 
to Chile. 


LOCAL EXCLUSIVE AGENTS 


The difficulty with working through local 
exclusive agents is the same as with work- 
ing through the commission houses. Chile 
being a comparatively small market for 
jewelry and the line requiring considerable 
effort, the agent finds it more profitable. to 
devote his attention to more staple goods. 

To sum up the merchandising problem, 
American firms which desire to get a perma- 
nent foothold in this market must be pre- 
pared to spend the money and the effort 
necessary to make their merchandise. known, 

Only through the personal contact of 
traveling salesmen can they establish the 
confidence in their firm and in their mer- 
chandise which is essential to build up a 
substantial trade. There are no inexpen- 
sive roads to the development of this terri- 
tory and no matter which type of repre- 
sentative the exporter chooses he should 
give him every assistance in stimulating 
trade and developing the market. 


EUROPEAN SALES METHODS 


The German trade has developed an effi- 
cient organization for distributing its prod- 
ucts in Chile. This consists mainly of 
three elements: Purchasing agents, commis- 
sion houses at home that specialize in 
jewelry, and retail stores. Almost every 
important jeweler in Chile has a “comi- 
sionista” or purchasing agent in Europe, 
usually one in Germany and one in France; 
these attend to the buying and inspecting 
of goods, speeding up of delivery, and 
financing of shipments, and they have’ been 
an invaluable aid to both importer and 
manufacturer. They receive a commission 
from the buyer. usually 5 to 7% per cent. 
for purchasing jewelry and 2% to 5 per 
cent. for purchasing loose stones. They 
promptly call the attention of their clients 
to new merchandise, as it is to their finan- 
cial advantage to stimulate trade. 

Because of the existence of purchasing 
agents, German jewelry manufacturers of 
importance do not make a practice of send- 
ing salesmen to Chile, but the commission 
houses have sent trained salesmen with 
extensive lines of samples and frequently 
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with stocks of merchandise as often as 
irade conditions warranted. Some of these 
¢ommission houses control the foreign sales 
of more than a score of manufacturers, but 
they almost invariably trade for their own 
account. A 

In Chile, as in Peru, the Germans main- 
tain retail stores and cater directly to the 
‘ consumer; these stores, however, are rela- 
tively of minor importance when the whole 
trade is considered. 

Ehni & Co., a wealthy jewelry firm of 
Stuttgart, Germany, conducts a store in 
Santiago under the name of Umlauff, Ehni, 
and one in Iquique under the name 
Muller & Co. Rumor has it that they con- 
trol several others in Chile under different 
names, but they have covered their tracks 
so carefully that it is difficult to obtain defi- 
nite information. This is the same firm 
that dominates the jewelry situation in 
Peru. 

French firms do not send salesmen to 
Chile, as the presence of the purchasing 
agents of the jewelers makes it unneces- 
sary. The important jewelers of Chile also 
personally visit Paris once every year or 
two to make purchases. The firm of Weil 
& Co. maintains a partner permanently in 
Paris for that purpose. 

English firms cater to their trade by oc- 
casionally sending a salesman and by mail- 
ing catalogues. English jewelers estab- 
‘lished in Valparaiso and Santiago as well 
as 10,000 English-speaking residents in 
Chile have been of help to their national 
industry. 


CHANNELS OF DISTRIBUTION 


Wholesale and retail firms furnish ade- 
quate means for distributing jewelry, silver- 
ware, and kindred lines throughout the 
Republic. There are three wholesale 
jewelry firms in Valparaiso and two in 
Santiago, one of which specializes in tools, 
materials and findings. A few large pawn- 
brokers also sell jewelry at wholesale, 
noticeably Espildora Gutierrez & Co., of 
Santiago. Cheap electro-plated jewelry is 
sold. by wholesale notion firms as in the 
United States. 

Because of the comparative smallness of 
the market, the jobbing trade is not so 
clearly defined as in the United States. 
The important retail jewelers in large 
cities are accystomed to buy direct from 
manufzcturers, and do little or no business 
with the local jobber; while the wholesale 
firms, with the exception of Horovitz & 
Yacho, of Valparaiso, also conduct retail 
stores. It is better, therefore, for the 
American manufacturer to differentiate be- 
tween those who import direct and those 
who buy most of their goods locally, rather 
than between wholesaler and retailer. In 
this connection it should be borne in mind 
that every firm, no matter how small, has 
ambitions to import, as can frequently be 
witnessed by the sign that proudly pro- 
. Claims, “We are. direct importers.” Sales- 
men will have to use good judgment to de- 
cide to whom to sell, as the wholesale firms 
zealously protect their trade and refuse to 
deal with those that ercroach on what they 
regard as their field. That is another rea- 
son why a firm which is anxious to estab- 
lish relations with the jobbing trade had 
better not sell in the small towns nor to the 
small trade in the cities. 


- find it to their advantage to do so. 
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RETAIL STORES 


The retail trade is handled by very much 
the same class of stores as in the United 
States except that some stationery stores 
carry a large assortment of silverware and 
some jewelry specialties. A few large 
grocery stores also stock silverware. San- 
tiago boasts of three modern department 
stores, all of which sell silverware, but do 
little or nothing in jewelry. La Casa Weil 
and a few other stores in Santiago and Val- 
paraiso compare favorably in equipment 
and class of goods stocked with jewelry 
stores in the cities of the same size in the 
United States. 

Of the 10 most important retail stores in 
Valparaiso. two are owned by Frenchmen, 
three each by Germans and Swiss, and one 
each by an Englishman and a Russian. In 
Santiago, of the 11 largest stores, four each 
are owned by Frenchmen and Germans and 
one each by an Italian, an Englishman, and 
a Chilean; the five wholesale jewelry firms 
in Chile represent five different nationali- 
ties, the proprietors being French, Spanish, 
Russian, Swiss and Chilean. These jewel- 
ers are as a rule keen business men. If 
they conform to the business customs and 
practices of the country, it is because they 
Where 
American manufacturers are prepared to 
offer them something that is to their advan- 
tage it will receive careful consideration. 
However, while the important jewelers in 
Valparaiso and Santiago are up-to-date 
business men, the country merchant is nat- 
urally of a different type.. 


RETAIL SELLING SEASONS 


Jewelry and silverware are sold through- 
out the year, but the best trade is reported 
to be during the winter months after crops 
have been harvested and when the social 
season is in full swing in Santiago. The 
presentation of gifts to relatives and friends, 
including physicians and attorneys, on every 
conceivable occasion is a happy custom in 
Chile; also every day in the year is a dif- 
ferent saint’s day, and it is customary to 
make presents to friends of both sexes on 
the anniversary day of the saint after whom 
they are named. As jewelry and silverware 
are popular gifts, trade is materially helped. 
Christmas and New Year are only of minor 
importance to the trade. A retail jeweler 
in Valparaiso reports for the month of De- 
cember an increase in business of 20 per 
cent. above the average. 


FINANCING AND CREDITS 


The usual terms granted to jewelers in 
Chile by European firms were six months, 
payment being made by means of sight 
draft without interest, but these terms 
varied according to the standing of the 
customer and the policy of the exporter. 
Frequently, if the customer did not find it 
convenient to meet the draft, he received 
an extension with interest at 6 per cent. 
Where it was deemed necessary to meet 
competition German firms have been known 
to sell goods on 12 months’ time and even 
longer. Large shipments were frequently 
financed by partial payments extending over 
a period of 10 or 12 months. For discount 
ing, one-half of 1 per cent per month was 
usually allowed. The practice of refrain- 
ing from presenting a draft for acceptance 
until the merchandise has arrived in port 
is well established. 
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The larger part of the business is 
financed in Europe, for, as explained, jewel- 
ers of any importance have purchasing 
agents on the ground who pay the manu- 
facturer. Merchants usually maintain an 
account current with their agent, settlement 
being made at stated periods and money 
being forwarded when exchange rates are 
advantageous, 

There are six important reasons why long 
terms are necessary in Chile outside of the 
fact that jewelers here as in the United 
States have a small turnover: (1) The 
country is rapidly developing and is short 
of capital; (2) agriculture is an important 
source of wealth, with income but once a 
year; (3) interest on money is very high; 
(4) the date of delivery of merchandise is 
uncertain, averaging five to six months after 
orders have been placed; (5) there is keen 
competition among European: firms; (6) 
wholesale firms customarily sell on five 
months open account. 

It may interest American manufacturers 
to know how their European competitors, 
especially the Germans, were enabled to 
grant such long terms, as they, too, must 
pay cash for their material and labor. This 
was done with the cooperation of banks 
and commission houses, which paid for the 
goods as soon as they were dispatched. 
Almost invariably the documents were 
turned over to the banks to be promptly 
discounted. Those thoroughly familiar 
with German industry say that banks ever 
advanced money on orders for mer- 
chandise to enable the manufacturer to buy 
materials. The banks in turn were sub- 
sidized by the Imperial Government to help 
them develop foreign trade. 

Since the beginning of the war Ameri- 
can firms have been transacting business 
with Chile on practically a cash basis. 
These short terms constitute one of the 
greatest obstacles to the development of 
trade and American manufacturers cannot 
hope to retain these markets unless they 
are more liberal, although they may be 
justified in refusing to sell on the long 
terms granted by Germany. Reasonable 
terms appear to be from 120 to 150 days, 
and these will probably be satisfactory to 
most of the financially sound jewelry firms. 

Diamond jewelry was at times sent to 
Chile by European manufacturers on con- 
signment, the customer generally paying 
the tariff and incidental expenses. This 
they were enabled to do because they were 
thoroughly acquainted with the market and 
customers and could figure out in advance 
about what percentage of the goods would 
be sold. Frequently the customer arranged 
to purchase a third or a half of the mer- 
chandise outright after a period of six 
months, with the privilege of returning the 
rest if unsold. 

(To be continued) 








J. D. McAnlis & Sons, Beaver Falls, Pa., 
directly across from the police station, one 
morning recently had a window broken with 
a brick. The night chief, hearing the glass, 
opened the door and looked around. He 
could just make out a man before the jewel- 
ry store, who walked slowly to the corner 
and then disappeared quickly toward the 
railroad station. The Chief sent out sig- 
nals and crossed to the store, which he then 
saw had been robbed. 














THE JEWELERS’ 





CIRCULAR 








JADE, OPAL, AMETHYST, LAPIS 
LAZULI, ROSE QUARTZ, TOPAZ, 
CRYSTAL, AGATE, ete. 


NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


PARIS 
44 Rue Lafayette 


LONDON 
26 Holborn Viaduct 





FROM MINES TO MARKET 




















Trade Marks of the Jewelry and Kindred Trades 


sotp To JEWELERS’ CIRCULAR susscrizers OnLy. 
The work showing actual facsimile reproductions of Trade Marks 


Price $5.00 Express Paid 


One year’s subscription to the JEWELERS’ CIRCULAR $4.00 for fifty-two issues. 
Combination Price, $8.00 for Both 


Order Now—Render Quick Service to Your Customers by knowing the Marks. 


THE JEWELERS’ CIRCULAR PUBLISHING CO., 11 John St., New York 


March 24, 1920, 


a oeae 


Fine Kandy Garnets | 


Calibre French cut for bracelets j 





Star Sapphires 


Matched sets for cuff links 


' 

: Fine Individual Stones | 
F. W. Howell 
/ \ 





3 Maiden Lane, New York City 


” iA ERIE A A SE A a 





Tel. John 4556 


Cristiani Bros. 


MANUFACTURERS OF 
High Grade 
Platinum Jewelry 
78 Nassau Street, New York 














“we | Walrus Teeth 


hard to detect from 


Elk Teeth 


Unmounted, assorted 
sizes; convince yourself 
Beg citi Lee) by mailing $2.00 for 
)o=) {teen §=6sample pair; if not satis- 
factory amount gladly 


CHAS. J. MacNALLY  y..7,22"< 


PEARL AND 
HE BOROVSKY P4#4*° CO, Inc. 
93-95 Nassau St., New York 
Importers of DIAMONDS, PEARLS 
and PRECIOUS STONES .°. .°. 











ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any 
Size Biamond, 


Giack Onyx, Coral and Mearaing Jewsiry 


ONYX BEADS— CAMEOS 
The DOUUBRAVA CO., 61 Maiden Lane,N.Y. 














UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 


VENUS 
PEARL 
NECKLACES 











Polishing Cloth 


“IT CLEANS WITHOUT A 


SCRATCH’”’ 
5511 Euclid Ave. CLEVELAND, O. 


MUSIC BOXES REPAIRED 
Also Talking Machines, Clocks, Mechanical 
wnend oy > ee 





L. G. JACCARD 


(26 years with Jacot Music Box Co.) 
309 WEST 42nd STREET - NEW YORK 




















March 24, 1920. 


THE JEWELERS’ CIRCULAR 








Daylight Saving Again Starts March 28 
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The fact that Congress some time ago 
repealed the National Daylight Saving Law, 
while the legislation in a large number of 
States and cities to the same effect had 
not been repealed, caused considerable spec- 
ulation during the past week as to what 
would be the result upon business after 
next Sunday when the clocks were changed 
in many sections locally, but not changed 
in others, and that railroad time tables have 
been changed for some States and not for 
others. Cities like New York, which have 
a largé suburban population in other States 
are particularly affected by the present con- 
ditions because the working hours of the 
business houses will undoubtedly govern the 
lives and schedules of those who attend them, 
while their home time may vary one hour 
from that of their offices. Confusion may 
arise where one member of a family works 
or attends school in a “daylight-saving” 
center and others do not, and the question 
as to what time will be kept in such homes 
is becoming quite a serious one; in fact, 
this may require the keeping of two sets of 
time pieces, and jewelers will have the ques- 
tion of accurate time put up to them from 
many angles. 

Last year, Washington official time and 
the official time of the time zones was the 
time in the “daylight-saving” centers and 
the question has come up to jewelers 
whether they should keep Washington time 
as well as the local time where daylight- 
saving is in effect. 

The question as to whether “daylight- 
saving” would be continued was also a 
prominent one throughout the country, be- 
cause in certain sections, notably New York 
State, there is a strong effort to repeal the 
Daylight Saving law passed by the Legisla- 
ture some time ago, and the matter was in 
abeyance right up to the time the JEWELERS’ 
CircuLar went to press. This has a seri- 
ous effect on New Jersey, where the “day- 
light-saving” measure had been introduced 
in the Assembly, but is held up in the Sen- 
ate waiting to see the action of New York 
State, it being felt that if the sister State 
repealed the “daylight saving,” it would not 
be wise for New Jersey to adopt it. 

But regardless of whether the New York 
State law is repealed or not, New York 
City, Buffalo, Troy, Utica, Yonkers, Syra- 
cuse and Gloversville will enjoy the bene- 
fits of daylight saving. 

Irrespective of New Jersey's action as a 
State, certain of her cities are still follow- 
ing “daylight saving.” Camden, Plainfield, 
Hoboken, Jersey City and New Brunswick 
all have local ordinances. 

In Pennsylvania, there cannot be a State 
law this year because the Legislature does 
not meet. Philadelphia, Pittsburgh, Harris- 
burg, Corry, Allentown and Easton have 
enacted the local ordinance. 

In Massachusetts, the bill for State-wide 
daylight saving has been advanced to the 
third reading by a vote o1 136 to 44. Marl- 


boro, Lynn, Clinton and Worcester have 
enacted the extra hour of light law. 
Rhode Island has a bill in the Legislature 
for State-wide daylight saving. Manches- 
ter, New Hampshire, has adopted the law, 


and the State will be on advanced time if - 


the Massachusetts and Rhode Island bills 
are passed. ‘ 

‘Wilmington, Delaware, has the ordinance, 
as has Denver, Colorado. Dayton, Colum- 
bus, Ohio; Detroit and St. Joseph, ‘Michi- 
gan; Hartford and Putnam, Connecticut; 
will be on advanced time this year. 

There is a bill introduced into Congress 
for a daylight saving law for the Eastern 
Time Zone at least. 

The Daylight Saving Law goes into effect 
Sunday, March 28, at 2 a. M. 

But little definite information was obtain- 
able as to what railroads are going to do 
except as far as trains running wholly 
within areas governed by the local daylight 
saving law. 

The New York Central Railroad ah- 
nounced Monday night that it had ar- 
ranged a new schedule for its commuta- 
tion trains to conform to the daylight sav- 
ing plan. The time table folders and the 
time-pieces of the railroad will still show 
Eastern time, which will be an hour behind 
the daylight-saving time, and the com- 
muters will have to add an hour to the 
time shown in the folders and on all rail- 
road clocks in order to determine the New 
York City time. 

“Changes of train schedules have been 
decided upon which will affect only sub- 
urban and some local trains,” says the an- 
nouncement. “All through trains will run 
as heretofore on Eastern standard time. 
For example, the customary 5:15 P. M. 
suburban train will be shown on the folder 
as leaving af 4:15 P. M., Eastern standard 
time, this be’ng 5:15 P. M. by New York 
City daylight saving time. Similarly the 
8:15 A. M. train from a suburban point to 
New York City will be scheduled as leaving 
at 7:15 A. M. Eastern standard time, this 
being 8:15 A. M. New York City daylight 
saving time. 

“The Twentieth Century Limited, west- 
bound, will be scheduled to leave the Grand 
Central Terminal at 2:45 P. M. daily, East- 
ern standard time, as at present, this being 
3:45 P. M. New York City daylight saving 
time. Likewise: the Twentieth Century 
Limited, eastbound, will arrive at the 
Grand Central Terminal at 9:45 A. M., 
Eastern standard time, or 10:45 A. M.,, 
local daylight saving time.” 

The New York, New Haven and Hart- 
ford Railroad has arranged a_ similar 
schedule for about 25 commutation trains 
which will be run on Eastern standard time, 
as will all through trains, but will be ad- 
vanced an hour for the convenience of 
suburban travel. 

The Long Island Railroad will run on 
Eastern time, and the New Jersey Central, 


109 


Pennsylvania, Lackawanna and Erie Rail- 
roads will do likewise, unless the Daylight 
Saving bill now pending before the New 
Jersey State Legislature is enacted. In the 
event of a State law in New Jersey, these 
roads will arrange their schedules to con- 
form to the daylight saving plan. 








NEW TEST FOR WATCHES 


Bureau of Standards Announces Trials to 

Serve as Additional Standard for __ 

Issuing Certificates 

Wasuincton, D. C., March 22—The 
Bureau of Standards desires to announce 
that it has initiated a new test to serve as 
an additional standard -for issuing certifi- 
cates for watches. The first trial will be 
begun on Friday, April 2, 1920, and suc- 
ceeding trials will be begun each week. 

In undertaking this work the Bureau’s 
purpose was: 

1. To establish a test which would 
grant a certificate to a watch of the bet- 
ter grades now on the market but which 
will not pass the class A test; and to 
give this quality of watch the merited 
stamp of approval which formerly has 
been lacking. é‘ 
ra To effect an appreciable reduction 
in the time required to make the test. 

It is intended that the minimum require- 
ment for a certificate under this test be 
about equal to the average accuracy of new 
railroad watches, hence the name “Railroad 
Precision Watch Test.” 

The test lasts 19 days, during which a 
watch is tested in five positions and three 
temperatures. There are two tolerances 
applying to the position adjustment, and 
one each to temperature compensation, re- 
covery of rate (repeatability), and regula- 
tion. The fee to be charged will be $1.50 
for each watch submitted. 

The program of the test and the toler-, 
ances are as follows: 


. Bem ng 
erio | Days Position - 
No. in Period. of Watch, Pa 
1 2 Vertical, pendant up... 72%4° F. 
2 2 Vertical, pendant right. 72% 
3 2 Vertical. pendant left... 72% 
: - pees dial down.. 72% 
orizontal, dia bcaivs 
Intermediate day. me 7 
6 2 Horizontal, dial up..... 50 
Intermediate day. 
7 2 Horizontal, dial up..... 95 
Intermediate day. 
8 2 Vertical, pendant up... 72% 


Total 19 days; readings may be taken at any 
part of dial. 

Tolerance 

aire Allowed, 

Criteria, Seconds. 

1. Maximum difference in rate between 

any two positions................ 

(Derived from results observed in 

periods 1, 2, 3, 4 and 5.) 
2. Difference in rate between dial down 


+12.0 


and dial up positions............. +5.0 
(From periods 4 and 5.) 
3. Maximum difference in rate for any 
two temperatures of 72%°, 50° and 
OF Be. saci keuwet coyaeecakiun +8.0 
(From results observed in periods 
5, 6 and 7.) 
4. Recovery, or change of rate between 
period 8 and period 1............ +4.0 
5. Regulation, as shown by rate in 
PCTION 1 oi cecccesiccdcccsvcssvens +7.0 








H. A. Brumke has opened a jewelry 
store at Berlin, Wis. 
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John H. Addison, of Charlestown is 

iously ill. 

Curtis Brown, with Daniel Silver, Law- 
rence, is ill with pneumonia. 

George A. Keene, formerly with Joseph 
Eno, is now with Joseph Jacques, of Haver- 

mt 
sy Oe J. Beylick, diamond setter, for- 
merly at 387 Washington St., will be located 
in room 98, Jewelers’ building, April 1. 

The Crystal Shops, Inc., glass and china, 
has been granted a charter. The capital is 
$25,000, and the incorporators are Frank 
Earley and Joseph E. Perry, of Belmont, 
and Albert L. Saunders, of West Medway. 

The silver trophy, offered by Sir Thomas 
Lipton, to be contested for by the Corinth- 
ian Yacht Club, is on exhibition in this 
city. It isa handsome example of the Lon- 
don silversmiths’ work, considerably larger 
than the first class P. Lipton cup. 

Many jewelers in Massachusetts visited 
the Automobile Show in Boston last week. 
As most of the jewelers possess automo- 
biles the exhibition had a particular appeal. 
The Waltham Watch Co. displayed a fine 
show of auto clocks and a giant clock which 
has toured around the world. 

B. Rossman, of the Hanover Jewelry 
Mfg. Corp., is just about to start to call on 
his New England friends with a new sam- 
ple line. It will be interesting to note that 
the Hanover, since occupying its new quar- 
ters at 387 Washington St., has increased 
its business tremendously and is now ready 
for a bigger year. 








Lancaster, Pa. 





W. W. Appel, of William W. Appel & 
Son, spent part of last week in New York 
on business. 

Samuel F. Carson, formerly of Columbia, 
died last week at Omaha, Nebr., from pneu- 
monia, aged 37 years. He was. unmarried. 

Aaron W. Connelly, of Pittsburgh, is 
visiting relatives in Lancaster, his old home, 
which he has not revisited since leaving it 
15 years ago. 

Alton G. Boyd of Washington. spent part 
of last week here with friends, having 
stopped over on his way back from a busi- 
ness trip to Chicago and Milwaukee. 

At an adjourned meeting of the stock- 
holders of the Hamilton Watch Co., George 
E. Fahys of New York, and Edward J. 
Guilford, superintendent of the factory, 
were elected directors. The board of di- 
rectors met and elected Calvin M. Kendig 
assistant treasurer. 

H. N. Fegley, who recently announced 
that he would close out his jewelry busi- 
ness and confine his attention to optometry, 
is now selling out at auction. He will va- 
cate his present store, 163 N. Queen St., but 
will occupy the second floor of the building 
for his optical business. 

It is seldom when there is any kind of a 
drive going on here for funds that repre- 
sentatives of the trade are not found among 
the workers. A drive for $25,000 for an 
armory site is now on, and among the 
teams announced are Jeweler S. Kurtz 
Zook, F. C. Beckwith, Frank K. Sener and 
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William Shand, of the Hamilton Watch 
Co., and John J. Bowman of the Bowman 
Technical School. 

A. L. Hibbard, Newbern, S, C.; J. D. 
Phinney, Providence, R. I., and C. A. 
Blecher, Myerstown, Pa, Bowman Technical 
School students, were entertained last week 
at a reception given by the Misses Dorothy 
and Margaret Snyder. William Mumma, 
Mechanicsburg, Pa., has entered the school 
as a student in watchmaking, a brother, 
Fred D., a former student, is now engaged 
in the jewelry business himself in Mechan- 
icsburg. Ralph A. Schaeffer, Greenville, 
Pa., a student, has returned home by a 
physician’s advice for a rest. Among the 
Government vocational students at the 
school is Kallenick Gurtevoy, a Pole, who 
was wounded and gassed in France, and 
was there attended by Dr. Gardner Sayres 
of Lancaster. Gurtevoy récently learned 
that a Lancaster doctor had been overseas 
and called on him, and then found that Dr. 
Sayres, who remembered him well, was his 
attending physician in France. 





Hartford, Conn. 





Harry B. Strong, of Brown, Thomson & 
Co., left for New York on Saturday, from 
which city he sailed for the Windward 
Islands. 

L. W. Sweet, Inc., diamond and watch 
dealers, have opened an office in this city 
on the sixth floor of the Pilgard building, 
1026 Main St. 

The Misses Wilkinson and Fenn, factory 
representatives of the International Silver 
Co., Meriden, Conn., were in charge of the 
1847 Rogers Bros. silverware at the silver- 
ware department of G. Fox & Co., 956 
Main St., last week, having been sent to 
the store to answer questions on the sub- 
ect of setting a table and serving also the 
proper care of silverware. 

Among the -delegates chosen throughout 
the State for the republican convention to 
be held in New Haven, Conn., on March 
23 and 24 were the following: Bristol, 
Conn., Alexander Harper, president of the 
American Silver Co.; Wallingford, Charles 
D. Morris; Meriden, Ray C. Wilcox, of 
the International Silver Co., and Walter E. 
Savage, of Manning, Bowman & Co. 

The Bristol hospital, incorporated, filed 
articles of association with the Secretary 
of State in this city last week, among the 
signers of the articles being Fuller F. 
Barnes of the Wallace Barnes Co., clock 
springs; Julian R. Holley of the American 
Silver Co.; William S. Ingraham of the 
E. Ingraham Co.; Albert F. Rockwell, 
chairman of the board of directors of the 
American Silver Co.; W. Kenneth Ses- 
sions of the Sessions Clock Co., Forest- 
ville, Conn.; and Elmer E. Stockton of the 
E. Ingraham Co. 

In connection with the fire prevention 
campaign throughout the country a notice 
has been received in Hartford that one of 
the common but interesting sights to be 
seen in the ramble of the average city are 
the display windows of retail jewelers and 
opticians. Some of them though attract- 
ively arranged present a constant source 
of danger from fire as described by Fire 
Chief Howard L. Stanton of Norwich, 
Conn. This official gives the following 
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experience: “Sunday, March 26, 1916, at 
8.55 a. M., with snow on the ground, an 
alarm was received by the department by 
telephone for a fire in a retail jewelry and 
optical store window. Upon the arrival of 
the firemen the blaze was out, although 
one company was near enough to respond 
in less than a minute. The reason for 
its extinguishment was because the specta- 
tors had gathered about the window and 
shut out completely the rays of the sun 
from a reading glass. The fire started 
from the exhibit of a watch in the jewel- 
er’s window. The window was decorated 


‘with crepe paper and the watch was in a 


tip-up case with the works exposed, the 
case holding the timepiece at an angle of 


.about 45 degrees with quite a powerful 


reading glass so arranged as to give a good 
view of the mechanism of the watch 
through the plate glass window. A thin 
celluloid card giving the name of the 
manufacturer was also nicely placed so as 
to get the exact focus of the sun’s rays 
through the plate glass to the reading 
glass, which gave sufficient heat to start 
the card burning, which caused the crepe | 
paper to burn slightly. A man passing 
discovered the blaze practically at the same 
minute the card burst into flame and sent 
in the alarm of fire. ‘While he was tele- 
phoning for the members of the fire de- 
partment, other citizens gathered in front 
of the window and the fire went out.” 
While the loss was small the damage could 
have been large and this report should 
serve as a good warning before making up 
a display window where the sun is liable 
to pour in. 








Atlanta, Ga. 





J. D. Ellington, Washington, Ga., and 
Joseph Siegel, Covington, Ga., were busi- 
ness visitors to the city during the past 
week. 

The automatic sprinkler system in the 
McClure building, 11 Whitehall St., burst 
after freezing last week, damaging the 
stock of Ewing Bros., who occupy the en- 
tire fourth floor. The damage was slight 
as the leak was in a corner used to store 
stationery. 

Miller Jewelry and Leather Goods Co.. 
of 143 Peachtree Arcade and 11 N. Broad 
St. began Saturday, March 6, to sell by 
auction the stock of jewelry, watches, etc. 
The reason for the sale is that the lease 
now held expires within 60 days and can- 
not be renewed, 

J. J. Strange, formerly of 259 Peters St., 
this city, has moved his retail stock and 
shop to Douglasville, Ga., where he has 
made a deal with the Marchman drug store 
to operate a jewelry department and watch 
repair shop in connection with the drug 
store. Mr. Marchman formerly carried a 
small stock of jewelry in connection with 
drugs, but with the addition of Mr. Strange 
they intend carrying an up-to-date line 
of jewelry as well as cut glass and silver. 








The Iowa Retail Jewelers’ Association 
will hold its 1920 convention at Des 
Moines, April 27-28, at the Hotel Savery. 
Programs will be sent to the Iowa jewel- 
ers in a short time, giving details of the 
gathering. 





THE JEWELERS’ CIRCULAR March 24, 1929, 


Your Stock 


is Not Complete 
Without 


TRAVELIGHT 


“Radium - Lighted” 


atm CT OCK S matoasn 


UR beautiful dials added to a large sod sehen 


Case 7%” high, 
5%” wi 


variety of clocks of guaranteed yy os 
quality not only hasten profitable sales 
but please your customer by day and 
night. 











Superior Luminosity 
Guaranteed 


‘“‘Travelight’’ 
Watch Stem Wind 


Ask your wholesaler to show you our =~ se 
clocks. If he does not carry them, write | 
us direct. We will be pleased to send 

you a sample clock and let you judge 

for yourself. 


Travelight Mfg. Co. 


THEODORE SCHISGALL, MGR. 


231 N. Lawrence St., Philadelphia, Pa. 


New York Showrooms: 


GRAND CENTRAL PALACE 
matic,’’ 6 


Other Showrooms at high, 5%” 3 


BOSTON . ST. LOUIS 48%” Silvertone 


Radium Dial. 





“Eight Day Auto- 



































— POA He ee 
Louis Conti and Paul Policelli have with- 
drawn from the Majestic Jewelry Co., 44 
Washington St. 

‘Benjamin Feinstein has withdrawn from 
the Reliable Commission and Jobbing Co., 
588 N. Main St. 

Leo Kirchbaum et al. have given a mort- 
gage for $30,000 to Charles H. Robinson 
on lot and buildings on Friendship, Orange 
and Dorrance Sts. 

William G. Lind, secretary of T. W. Lind 
Co., represented the Rotary Club of Provi- 
dence on the big drive for the Biltmore 
Hotel the past week. 

C. B. Wilcox, retailer in clocks and 
watches, who recently removed from cor- 
ner of Broad and Spring Sts., is now lo- 
cated at 90 Cranston St. 

J. Arthur Clem, manager of J. A. Foster 
& Co., was called to New York the past 
week by the death of his father. He has 
the sympathy of the trade in his bereave- 
ment. 

Waste paper catching fire in the engine 
room of the Jencks Paper Box Co. plant at 
45 Waldo St., on Wednesday afternoon, 
set off the automatic sprinklers. Some 
damage was done by the water. 

The M. F. Williams Co. has offered a 
reward of $500 for information leading 
to the apprehension and conviction of the 
person or persons setting fire to its factory, 
407 Pine St., on Jan. 19 and March 9. 

The General Assembly of Rhode Island 
has passed an act granting permission to 
the Ostby & Barton Co. to build and main- 
tain a bridge over and across Clifford St., 
thereby connecting its two factory build- 
ings. 

The Eikloid Co., 11 Dora St, is being 
conducted by G. E. Koppe, of this city, and 
Joseph Lupo, 2301 Belmont Ave., Bronx, 
N. Y., and Samuel E. Phillips, 491 E. 
188th St., Bronx, N. Y., according to their 
statements filed at the City Clerk’s office. 

According to records filed at the City 
Hall, William J. Braitsch has sold real 
estate on Potter Ave., between Melrose and 
Hamilton Sts., to the Cadillac Auto Co. of 
Rhode Island. Revenue stamps indicate 
the purchase price was approximately 
$25,000. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade was held at the rooms of 
the association in the Turks Head building 
last Friday afternoon with a good attend- 
ance. About a dozen applications for mem- 
bership were favorably considered. 

The property corner of Dorrance and 
Friendship Sts. on which is located a six 
story brick building occupied by several 
manufacturing jewelry concerns, has been 
purchased by Leo and Gregor Krichbaum. 
Revenue stamps attached to the conveyance 
indicate an approximate value of $40,000. 

The following additional names have been 
received to the list of subscribers to the 
fund for financing the equipment of the new 
building for the jewelry and silversmithing 
department at the Rhode Island School of 
Design: Hamilton & Hamilton, Jr., Dunn 
& Buckley, Palmer & Capron, C. Sydney 
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Smith Co., Fischer & Prueffer, H. Cooke 
Co., and Cohn & Rosenberger. 

Among the delegates elected at the 
caucuses last Thursday. night to attend the 
Republican State and Congressional con- 
ventions at Infantry Hall on April 5, were 
the following: Harold W. Ostby, K. An- 
thony Dyer, Morton F. Winsor, Joseph 
Baker, Jr., Horace E. Remington and 
Frank P. Eddy. 

The New England directors of the Na- 
tional Jewelers’ Board of Trade have au- 
thorized the inauguration of a jewelry buy- 
ers’ service in the Providence office, by 
which the members of the Board in this 
city and the Attleboros will be provided 
with the names of jewelry buyers as they 
arrive, as well as advanced dating, which 
will be sent out daily at 9 o’clock every 
working day. 

Among the jewelry buyers reported in 
this city during the past week were the fol- 
lowing: Max Barish, of Max Barish & 
Bro., New York; McDermott, of Frank & 
Sedar, Pittsburgh, Pa.; Jacob Schorsch, of 
Emerich & Schorsch, New York city; A. J. 
Krower and A. L. Judos, of Leonard 
Krower & Son, New Orleans; W. B. Hop- 
kins, of Otto Young & Co., Chicago, and 
L. F. Flechman, of Oskamp Notting Co.., 
Cincinnati. 


A suit to recover $10,000 damages has 
been filed in the Snuperior Court for 
Providence County against the Providence 
Gas Co., by Abraham Ruddman and Ralph 
Orleck, conducting a manufacturing jewelry 
business at 40 Clifford St., under the firm 
style of Ruddman & Orleck. The plaintiffs 
allege that an explosion and fire occurred 
in the building because of a defect in a gas 
meter installed by the defendant corpora- 
tion. In their declaration, the plaintiffs 
say that the gas company installed the gas 
meter Oct. 23, 1919, and that when the gas 
exploded and fire from the escaped gas fol- 
lowed, a large amount of valuable stock 
was destroyed and much damage done to 
material, tools, machinery, appliances used 
in the conduct of the business, and other 
property resulted. 

Oue of the most successful gatherings of 
officials, factory departmental heads and 
sales representatives ever held by the Mar- 
tin-Copeland Co., occurred on Tuesday and 
Wednesday of last week. Not only was 
every one of the firm’s sales centres in the, 
United States represented, but also its 
South American sales district at Buenos 
Aires. The only two sections not repre- 
sented were Rio Janeiro and Havana. The 
vanguard of visitors arrived several days 
previous to the opening day of the confer- 
ence, but when Edgar W. Martin, president 
of the corporation addressed the gathering 
on Tuesday morning, all had assembled ana 
much enthusiasm was manifested in the va- 
rious discussions and inspections. The 
meetings were held in office suite of the 
company at its plant in the Manufac- 
turers’ Building, 101 Sabin St., this city. 
While the conference was essentially for 
business purposes, the sociability arising 
from the mingling of congenial spirits: was 
far from being a negligible quality. On 
both days the entire party went in a body 
to the Dreyfus Hotel for a luncheon and 
on Wednesday, after a bountiful banquet at 
the Narragansett Hotel, a theatre party was 
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heid. In addition to the officers of the cor- 
poration, the factory heads and local force 
those present at the conferences included: 
J. Hoyt Brown, representative-at-large; H. 
P. Adams, of San Francisco; W. Schneider 
of Buenos Aires; G. W. Bleeker and J. A. 
Lossau, of Chicago; and Charles P. Brown, 
G. W. Triemer, W. C. Lawrence, W. F. 
Block, Jr... H, A. Domis, T. Sayre, and 
T. L. Parker, all of New York. 











Martin Gluck of Martin Gluck & Son 
was in Chicago and St. Louis last week on 
business. 

Mrs. Weinhaus, the wife of Samuel 
Weinhaus, has been seriously ill in one of 
Pittsburgh’s hospitals. 

Jewelers report the strike in Chicago has 
interfered with the movement of goods 
from the west to this city. 

Sam F. Sipe expects to leave in a few 
dzys for Battle Creek, Mich., where he is 
taking Mrs. Sipe for a couple of weeks’ 
rest. 

Out-of-town jewelers here during the 
week included B. E. Brown, Monessen; 
Walter Brown, Donora; Henry Mendel 
and Mark Abel, McKeesport, and Joseph 
Amster, Clairton, commg here to buy 
goods. 

A. D. Sallee addressed the members of 
the Retail Credit Men’s Association Mon- 
day and asked many partinent questions 
regarding credits, in which the jewelers 
of Pittsburgh are manifesting a very lively 
interest at the present time. 

David Krasik, Monessen, Pa., expects to 
move into his new store in that city this 
week, opening a jewelry store as well as a 
talking machine department as a side line. 
He bought the building he is moving into 
and has made extensive improvements to 
the structure. 











Baltimore jewelers report excellent busi- 
ness and expect a good Spring trade. 

Accused of stealing jewelry valued at 
$1,379 from J. Engel & Co., wholesale 
jewelers, Baltimore St. and Hopkins Pl, 
a 16-year-old boy was released on $1,000 
bail for action of the grand jury by Jus- 
tice Johannsen, Central Police Court, 4 
short time ago. The boy was arrested, fol- 
lowing the mysterious disappearance of a 
package of jewelry from the Engel stock 
room. A package of jewelry billed to the 
Engel firm was received at the house and 
signed for on Feb. 18. Subsequent develop- 
ments showed that the boy took the setting 
of a diamond and platinum pin toa repairer. 
This piece of jewelry was identified as 
one of the articles missing from the Engel 
package. The boy was arrested, taken to 
police headquarters and, according to the 
detectives, made a confession. The boy 
said that he had secreted most of the 
jewelry in the cellar of his home. The 
detectives went to the boy’s home and he 
showed them the jewelry, practically all 
of which was recovered. 





George H. Herrick is enjoying a rest 
at Crescent City, Fla. 

S. Dosick & Co. is the name of a new 
concern which has located in the Bushee 
building on County St. 

The jewelry emplovees who use _ the 
trains to travel to their homes are opposed 
to the discontinuing of the loop to the rail- 
road station. 

The street car line between Attleboro 
and Chartley is again running, much to 
the satisfaction of the jewelers who are 
employed in Chartley. 

The factory of Thomas Heath was 
flooded by water last week when the heavy 
rain and thaw raised the water over the 
banks of the Ten Mile River. 

Local manufacturing jewelers have an- 
nounced that they have no intention of 
moving their plants to Taunton, deny- 
ing the news report from that city. 

William Saart, of W. H. Saart & Co., 
will head the Attleboro Athletic Asso- 
ciation, which will be in charge of base- 
ball in Attleboro the coming season. 

The employes of the Robbins Co. and 
the M. S. Co. have organized an athletic 
association with Charles Kenzil as the 
president. A haseball team will be placed 
on the diamond this year. 

The will of the late Henry B. Richard- 
son was probated at Fall River last week. 
Charles D. Blakie, who was associated 
with the deceased for many years, is con- 
tinuing in charge of the firm. 

A fire in the Tappan building last 
Thursday evening was quickly quenched 
with fire extinguishers. The blaze was 
discovered by a citizen who was at the 
railroad station waiting for a train. 

George F. Sawyer, president of the 
Chamber of Commerce, officiated as the 
toastmaster at the annual banquet held last 
Thursday evening. Senator David Walsh 
was scheduled to be the speaker, but was 
unable to be present, and his brother, Ma- 
jor Thomas Walsh, took his place. 





Walter Marble has been engaged to cover 
the western territory for the Bugbee & 
Niles Co. 

A movement is on foot for the securing 
of a paid secretary for the North Attleboro 
Board of Trade. 

Daniel Chisholm, formerly a traveling 
salesman, but now with the Biltmore Hotel 
Co., was a local visitor last week. 

The fire department was called out last 
Monday night for a small fire at the resi- 
dence of Louis Barrows on the Arnold 
Road. 

Frank O. Coombs, a former manufac- 
turing jeweler, is visiting his son, Leslie 
Coombs, who is in the jewelry business in 
Detroit. 

The quarters of John P. Ballou, retai 
jeweler, were burned last week by a fire 
in the Codding building. The firm has 
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secured new quarters in the International 
building. 

Orin W. Clifford, H. Alton Hall and 
John A. Rose, who are well known to the 
jewelry trade, were re-elected selectmen 
last Monday at the annual town meeting. 

Maurice Katz, of the Robinson Bros. Co., 
Plainville, has added to his real estate hold- 
ings by purchasing the Central House in 
Milford. He will remodel it into a factory 
building. 

Some of the firms in the Company Shops 
building and the F. M. Whiting building 
were closed down a day last week because 
of the water which overflowed the Ten 
Mile River. 

The W. N. Fisher Co. will move into 
the factory recently vacated by the LeStage 
Mfg. Co. in the Sturdy buildings. The 
space occupied by the Fisher concern will 
be taken over by the Sturdy concern. 

The Evening Chronicle, the local paper, 
last week started a campaign for the or- 
ganization of a corporation to build a new 
hotel to replace the Emerson House. The 


manufacturing jewelers ‘are interested in - 


the movement and have signified their in- 
tentions of contributing generously if the 
company is organized. 

The owners of the F. M. Whiting Co.- 
Bliss & Co. buildings are considering a plan 
for installing oil burning heaters in their 
buildings. During the past few years con- 
siderable annoyance and difficulty has been 
experienced in obtaining sufficient coal to 
heat the factories and it is believed that oil 
can be used to better advantage. The work 
will in all probability be done this Sum- 
mer. 

A second meeting of the creditors of 
Deran, Bagnall & Co. will be held at the 
County Court House in Taunton on March 
31, at 10 a. M., at which creditors may act 
upon the allowance of claim on file which 
has not yet been allowed, proceed with the 
examination of the bankrupts and transact 
zny other business which may come before 
the meeting. George W. Stetson is a ref- 
eree in bankruptcy in this case. 








Harrisburg, Pa. 


Lippman’s, an addition to Harrisburg’s 
growing jewelry business, was opened last 
week. It is a sister store to several now 
operating in Altoona. The business was 
established in that city over 30 years ago, 
from which fact the motto of the stores 
“30 years in business” was derived. 

A brilliant wedding was solemnized 
March 16 at 7 o’clock in the ballroom of 
the Penn-Harris when Miss Clarissa Ger- 
trude Claster, daughter of Mr. and Mrs. 
Henry C. Claster, became the bride of 
Jacob Schwartz, son of Mr. and Mrs. 
Samuel Schwartz of Waukegan, Ill. The 
ceremony was performed by Rabbi Louis 
J. Haas before an assemblage of friends 
and relatives numbering over 200. The 
bride, one of the city’s most popular girls, 
is a graduate of Central High School and 
of Wellesley College, where she was a 
member of the orchestra. She is also a 
graduate of the Harrisburg Conservatory 
of Music and until her recent resignation 
was an active member of the Wednesday 
Club. The bridegroom, a graduate of Lake 
Forrest College and Harvard Law School, 
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is practicing law in Chicago. After a tour 
of the south, Mr. and Mrs. Schwartz wij} 
reside in Waukegan, III. ‘ 

Thieves last week broke a window in the 
jewelry store of 1. J. Levitan, 159 S, Front 
St., Steelton, and made a safe escape with 
five dozen of gold filled rings valued at 
$200. The thieves were frightened by a 
neighbor or probably would have taken 
stock valued at more than $500. Accord. 
ing to Mr. Levitan he was awakened by 
the crash of the window breaking and im. 
mediately summoned the police. A neigh- 
bor hearing the noise sounded the alarm 
and the thieves sped up Front St. They 
are still at large. The missile used jn 
breaking the window was wrapped in paper 
to deaden the noise. When the police ar- 
rived a search of the vicinity was made and 
several rings were found, but no trace of 
the thieves could be found. Mr. Levitan 
has been in business in Steelton for 15 
years. 








Tri-City Notes. 


Davenport, Rock Island and Moline 


Edward Niemand, Davenport, Ia., is in 
Chicago on a business trip. 

H. W. Ebann, president of the Heil- 
McClimans Co. chain of jewelry stores, 
visited the Davenport stores last week. 

C. Jansen of Davenport, Ia., is remodel- 
ing the store which he bought for his new 
location just one block east of his present 
location. Mr. Jansen intends to move into 
his new store about the middle of next 
month. 

Tri-City jewelers are preparing for a 
big Spring trade and are stocked with the 
most attractive display of all forms of 
jewelry that has ever been shown. Indi- 
viduality in jewelry is what the jewelers 
are trying to make the people understand. 








Gold Bars Withdrawn and Ex- 
changed at New York 

Week Ended March 13, 1920. 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. ..$1,585,223.76 
Gold bars paid depositors 187,996.40 
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$1,773,220.16 


Of this the gold bars exchanged for gold coin 
are reported as follows: 
March 
March 


$289,519.47 
149,795.16 
566,558.57 
168,592.19 
197,421.14 
March 213,337.23 


$1,585,223.76 


Week ended March 20, 1920. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. . .$1,440,144.34 
Gold bars paid depositors............ 134,170.10 


$1,574,314.44 

Of this the gold bars exchanged for gold coin 

are reported as follows: 
March 15 
March 16 


$325,932.98 
248,246.65 
269,906.43 
217,376.21 
283,147.41 
95,534.66 


March 18 
March 19 
IE sa ds so oe avwis at0 'o vipa nos wees 


$1,440,144.34 








The Jewl Shop is the name of a concern 
which has opened a place of business at 
22 Main St., Hitchinson, Kans. 
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in Versailles, Mo. 

C. M. Kiger, who sailed for Antwerp in 
February, has finished his diamond pur- 
chases in that city and is now in Paris 


buying a year’s supply of Synthetic 
rubies. From there he will go to Italy for 
a stock of cameos. 

The Crellin-Burgy Jewelry Co., 1302 
Main St., is going out of business.. The 
Chambers Jewelry Co. will occupy the 
location after April 1. W. E. Crellin will 
spend the Summer on a farm near Chilli- 
cothe, Mo,, and Mr. Burgy will go to the 
northwest for a while. 

Henry Williams, 56 years old, died 
March 16 of pneumonia at his home, 432 
N. Oakley St. Mr. Williams had lived 
in Kansas City 32 years and had been a 
watchmaker for the Jaccard Jewelry 
Corp. for 22 years. Funeral services were 
held Thursday, March 18. Burial was in 
Mount Washington. Besides his widow, 
Mr. Williams is survived by two daughters, 
Mrs. C. R. Huston and Miss Frances 
Williams. 

The Edwards-Ludwig-Fuller Jewelry Co. 
has secured a lease on the third floor of 
the Evans building, 1113 Walnut St. in 
which the concern is located. This gives 
double the space now available. The 
Kansas City Clock & Silverware Co., which 
has outgrown its quarters on the fifth floor 
of the building, will be moved to the third 
floor and the space now occupied by this 
concern on the fifth floor will be used as a 
shipping room. ; 

E. R. Smith, who formerly had a trade 
shop in the Altman building, has bought 
the retail jewelry store of Thomas H. 
Payne, 2620 E. 31st St., and is enlarging 
the stock. Mr. Payne has patented a ma- 
chine for selling newspapers and will de- 
vote his time to the sale of these machines. 
By dropping a coin in a slot a newspaper 
may be obtained automatically. Two Kan- 
sas City newspapers have secured rights 
to use these machines on street corners. 

The auction of the stock and fixtures of 
the Margolis Wholesale Jewelry Corp., 
1027 Main St., held Friday, March 12, was 
attended by a number of local and eastern 
bidders. The sale was conducted by Jo- 
seph M. Jones, referee in bankruptcy. 
R. A. Singer of New York bought the 
entire stock for $72,000. The fixtures were 
bought by S. Diamant, 904 Main St. 
Charles Tivol, a manufacturing jeweler, 
purchased the tools and machinery and 
will open a trade repair shop as soon as 
he finds a desirable location. The mail 
order business of the company, consisting 
of about 20,000 names was taken over by 
L. Goldman Sons, 1303-05 Grand Ave. 

Among the recent visitors in the city 
were Fred W. Olmstead, Anthony, Kans.; 
Sam C. Lee, Holden; Charles F. Reming- 
ton, Urich; FE. H. McClintock, Garden 
City; H. T. Landers, Lawrence, Kans.; 
Morris S. Wasserman, Tulsa, Okla.; Will- 
iam Glick, Junction City, Kans.; C. E. 
Bagshaw, Belton; A. J. Roberts, Caney, 
Kans.; C. A. Naylor, Madison, Kans.; L. 
Hoffman, Leavenworth, Kans.; Mr. Dona- 
hoe, Marshall; M. A. Lewis, Bonner 
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Springs, Kans.; H. J. McCracken, Bolivar; 
John Wortman, Leavenworth, Kans.; J. A. 
Zimmerman, Warrensburg; Fred Bowers, 
Mound City; W. F. Kirkpatrick, Winches- 
ter, Kans.; G. K. Clodfelter, Versailles; 
S. J. Huey, Excelsior Springs; C. L. Dock- 
horn, Oskaloosa, Kans.; C. J. Ricker, Em- 
poria, Kans.; L. B. Grimm, Jewel, Kans.; 
John W. Bishop, Claremore, Okla.; J. O. 
Stott, Paola, Kans.; C. E. Lawrence, Burk- 
burnett, Tex.; W. C. Dean, Oklahoma 


City, Okla. 









J. B. Rutherford, Oklahoma City, Okla., 
visited friends at L. Gutmann & Sons, for 
a few hours last week. 

Pearl C. and Elizabeth Oskamp united 
in giving $500 to the endowment fund being 
raised by the University of Cincinnati. 

William H. Brassfield, Washington, Ind., 
was the guest of Cohn, Hahn & Newstedt 
during his stay of a few days here during 
the week. 


George W. Taylor, Williamstown, Ky., 


spent some time and money while in the 
city as the guest of D. Jacobs Sons’ Co., 
buying furniture and supplies for his new 
store that he is about to open there. 

David Gutmann has written his office 
that he will remain in the east a couple of 
weeks longer than he had _ originally 
planned in order to clear up some business 
matters that arose during his stay there. 

Charles Traxel, Maysville, Ky., jeweler, 
stopped over in Cincinnati for several 
hours while seeking new stock during the 
week. Frank Hornung, Brooksville, Ind., 
and Aaron McConnell, Harrison, Ind., were 
also here on buying trips. 

W. C. France believes more than ever in 
the prospects for additional business in the 
south since he has returned from a trip 
there. He reached Cincinnati Friday, 
March 19, after being gone several weeks 
and declared the trip had been successful 
far beyond his hopes when he left for 
Joseph Noterman & Co. He declares 
jewelers almost. begged for more goods 
owing to the large demand from the wage 
earners everywhere which has been deplet- 
ing their stocks. George Detmering of the 
same firm has gone north. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the last week: 
Selling Price 


London U. S. Gov’t 

Date. Official. Assay Bars. 
DRC AG Ss Fic oa inewe ces 67% 121% 
MLE i os lnc eueoies 65% 124% 
MMI: NE ihc Cen. 75 Genel 68% 125% 
pS a ear een ean orto 70% 127% 
WORHOR QOS io. 25 5 oes as K's 72% 129% 
pS SE rre ree 77 132% 


J. A. Darrow, Rochester, N. Y., has pur- 
chased the stock, fixtures and goodwill of 
Hopkins Jewelry Co., Penn Yann, N. Y. 
In the sale of this jewelry store, E. H. 
Hopkins retires after a long and honorable 
career. He went to Penn Yann from 


Prattburg in 1865 and began work with © 


Graham & Gaylord. He was later with 
L. O. Dunning and in 1869 started in busi- 
ness for himself. 
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James H. Garlick, 168 Griswold St., is 
spending very little time at his store this 
week, as he is one of the team managers 
making a whirlwind campaign to raise 
$4,000,000 for the new Masonic temple 
fund. Already half of the fund has been 
subscribed. 

Most Detroit jewelers celebrated St. Pat- 
rick’s day by having appropriate green 
window displays in various novel forms. 
The simple use of green satin as a back- 
ground made an impressive display in the 
windows of Hugh Connolly & Son, 178 
Griswold St. 

Pontiac retail jewelers are making big 
plans for participation in the Pontiac an- 
nual “Dollar Day” celebration on Wednes- 
day, March 24. The jewelers of the city 
joined in using a large advertising space 
of five columns in the Pontiac Daily Press, 
announcing their stores would display 
special bargains on that day. 

The Goldsmiths’ and Silversmiths’, Inc., 
has moved into its new location in the 
Book building at 37-39 Washington boule- 
vard. Although all the new fixtures have 
not as yet been installed, the firm is ad- 
vertising it is open for business. Their 
old store at Woodward Ave. and John R 
St., is in process of remodeling, and the 
entire building on that site will be occupied 
after May 1 by ‘Wright Kay & Co., now at 
Woodward and Grand River Ave. The 
latter firm is conducting an extensive re- 
moval sale in its present location. 

Milton L. Alexander, advertising expert, 
in charge of the retail advertising of Sol 
E. Sallen, 166 Woodward Ave., and many 
other prominent Detroit merchants, in an 
address before the Commerce Club, in 
Toledo, O., last week, deplored the effect 
of free advertising as exemplified by the 
activities of press agents. He advised 
merchants against using this form of ad- 
vertising, saying it cheapened legitimate 
advertising. He also counseled the con- 
servation of newspaper space. He de- 
clared installment store advertising had 
raised the standard of living to a consider- 
able extent. 

The Peter Smith building at the south- 
west corner of State and Griswold Sts., in 
which the new diamond store of David 
Love is located, has been leased by the 
Peter Smith & Sons’ Co. to the American 
Stute Bank, at a figure which will net the 
Smiths an income of $50,000 for a period 
of 99 years. Mr. Love’s lease runs for 
five years, and it is not likely that he will 
relinquish this lease before its expiration 
unless substantially renumerated. It is. 
said the bank wishes to occupy the build- 
ing, after remodeling, some time next year. 
The building was remodeled on the first 
floor and divided into small modern stores, 
of which Mr. Love occupies one, only last 
Spring. 








Early one morning, recently, the police 
notified C. F. Rombach, Cleveland, O., that 
a window in his store had been broken, 
and the jeweler found that he had lost a 
number of articles valued in all at about 
$30. 





THE JEWELERS’ CIRCULAR March 24, 1929, 


D)° fae 
WO) 25 om, WY 4 
i, ¥ Or SSN 

















0 Aa, | 





GORHAM 


Sterling Silver 
Tea Services 











Down the broad highway of years 
Gorham Silverware has maintained a 
charm of design, a quality of workmanship, 
a standard of service and a character of price 
whose universal! excellence is vouched for by 
succeeding generations. Today as yesterday, your 
customers know that the name Gorham on 
4 Silverware is a surety of craftsmanship, 
4 worth and satisfaction. 


Gorham Sterling Silverware is offered TRADE MARK 


for sale through jewelers exclusively SiO 


and bears this trade mark STERLING 


THE 


GORHAM 
COMPANY 


Silversmiths and Goldsmiths 


Fifth Avenue 
at 36th Street 


NEW YORK 


BRANCHES: 
NEW YORK: 
15, 17, 19 Maiden Lane 
CHICAGO: 
10 South Wabash Avenue 
SAN FRANCISCO: 
140 Geary Street 


LONDON: 
Ely Place 


\ Works: Proviaence, 
; New York, Birmingham 
D2 aS a —— 


——— 






















































































March 24, 1920. 





PUBLISHED EVERY WEEK BY 
The Jewelers’ Circular Publishing Co. 


J. Mulford, Pres. & Treas. V. 8. Mulford, Vice- 
4 pres. Charles A. Brodek, Sec’y. 


11 soutt $T., COR. BROADWAY, NEW YORK 




















al Etttin oth at 
Vol. LXXX. March 24, 1920. No. 8. 
Subscription in United States and Mexico, - $4.00 
Dominion of Canada, - - 5.00 
Other Countries of Postal ten, > FO 
Single Copies, - - - - .20 
Index to News and Sprrial Articles 
P 
Tne Goldsmith’s Trade in Netherlands....... ie 


Labor Unions Impede Progress of English 
SR Peer rr ee 


Worth Its Weight in Gold”’................ 71 
The News from England..................- 73 
How wes Manufacturers Seek Foreign 
— PCT TPr ere ro rere Cee reese et 75 
New ihcani Presents General Pershing with 
1 Unique Jeweled Souvenir............... 75 
A “Word About Jewelry Styles and Costume 
Fashions Seen in London,................ 83 
Committee Soliciting Equipment for New 


Building of Rhode Island School of Design 85 
Statistics Showing Exports of Watches and 


POMOIEY, 191 VANUBTY «0 6.5 cence cscs cs eeas 85 
Imports and Exports of Platinum and Allied 
SE “0 PUPAAE, « MMICUARE «5. 56:5, 6 8 oighe 0:0, 0.0'9,0 «. aiuve 85 
Man Working Old Trick on Jewelers in 
IIR 5 a nce Piast a ig kcnns. ¢ dreoco.dlae'’ Sh eyhals 87 
Southern California Trade Associations Hold 
BRONTE THCEUDES oo 5o sss 0.06.0.440b'3.004,0 87 
Loving Cup Presented to General Pershing... 87 
Se OO, DE; DAOSSIOOE 0.6 nn 6d 0 ss ccenwect 87 
Latest Jewelry Seen in New York........... 89 
BERGE TGCGR GEALRET 6.0.5 <:0,5.0.5:6.¢ + 030:0's 008's.0 89 
Cleveland Jobbers Issue Interesting = "gamma 
Explaining Conditions in Their Trade. 91 
Board of Pardons Refuses Application to 
Commute Death Sentence of John 
Orr ee eee er rrr 91 
Pair Arrested in Rochester Charged with 
Stealing Rings from Jewelry Store........ 93 
Bandits Beat and Gag Des Moines, Ia., 
Jeweler and Escape with Entire Stock..... 93 
Reward Offered for Recovery of a Ring and 
Platinum Bar Pin Stolen from Omaha 
Ay ee en Un NN rome 93 
Platinum Stamping Law in New York State 
Approved at Mass Meeting............... 95 


Convention of Massachusetts and Rhode 
Island Retail Jewelers Opens at Providence. 97 
Chicago Watchmaking School Proving a Suc- 


BE ivts 215." ou5.0 5 dag dina e bee ES ee ee ae alee 99 
Members of Chicago Jewelers’ Association 

SE TOU ..6:5.¥ sus ene enon eh Gerad The wleds 99 
A. C. Messler Co., Providence, Assigns for 

PEE OL CPOUIOIC 5. 00 sci 5.00.0 Caaie © ose 99 


Jewelers’ Fraternal Association of New York 
Holds Annual Meeting and Elects Officers. 101 


BOE UV... Bi, PABUME, 6 one ac icc oiereradiern's. «a4 oe 0 101 
Burglar Alarm Scares Away Thieves. Who 
Attempt to Rob Washington, D. C., Jewelry 
ER es ER RA ey oF 191 
Valuable Bracelet Missed by ‘Philadelphia 
Jeweler After Visit of Stranger........... 101 
Meath of A. Holineck...... . << case ccc cece vse 103 
Testimonial Dinner to Be Tendered to Julius 
a eee nr care 103 
Burglars Loot Factory of Newark Manufac- 
I SOUNOUEE aida ence hae oe + ea eens 103 


Baltimore Police Hope to Arrest Men Who 
Robbed Armiger Jewelry Store...........- 103 
The Market for Jewelry and Silverware in 


Chile, Bolivia and Peru........sceeees: 105-107 
Daylight Savings Again Starts March 28..... 109 
Bureau of Standards Announces a New Test 

MOE WICKES. 265. NG sen dae nekole eke Mes 109 
er re a Pa ee ee oa ae 115 
Hold Up Men Visit New York Pawnshop. . 121 
Market Places in New York for Convenience 

Se, Out-of-Town cavern eas foiccccs sp tyes thu ca 129 
menapshot on: “Time ul’ . 6.65.3. oe 08s s2' 129 
ane Correct Selling Price. <..6 06005 sees eee 131 
ahree Minute Selling Talks............6. 133-135 
springtime Selling Suggestions............ 133-135 

eeping the — SPP rE Toe 137 
SE? VINE Of STO s Sic leettrio tbs. ee Ae ees 137 


New Tools for the Watch Repairers’ Bench. . 139-141 
Patent Department oi isc. hse ndeoes teens 143-145 





THE JEWELERS’ 


HE year.1920 has 
again started off 
with enormous gem 
importations, particu- 
larly diamonds. The figures for the month 
of January just made public by the De- 
partment of Commerce show that we 
brought into this country in the first month 
of the year diamonds to the value of $8,- 
094,130. Of this, the value of the cut stones 
is given as $7,277,834, an unusual figure, 
while the value of the uncut or rough dia- 
monds is put at $816,296. If this is any 
criterion of what the year is going to de- 
velop for the jewelry trade, we can look 
for the greatest diamond year in our his- 
tory. 

Analyzing the figures compiled by the 
Department of Commerce, we find as usual 
that Amsterdam sent the great bulk of 
the cut stones here, the importation from 
the Netherlands being given as $5,581,437, 
while Antwerp begins to show. up again as 
a factor standing next to Amsterdam with 
exports of $762,564. France is third with 
exports of $613,952 and England fourth 
with exports of $307,575. In addition to 
these big amounts we had small shipments 
from British South Africa, $8,127, Switzer- 
land of $2,112, British Guiana of $1,112 
and, strange to say, from Germany of $955. 

The discrepancy between the figures of 
the Dutch and Belgian exports may not 
show exactly the proportion of goods which 
came from Amsterdam and Antwerp be- 
cause it is reported that many’ goods that 
have been originally cut in Antwerp have 
been sent to Amsterdam and shipped from 
Holland owing to the advantage that was 
to be gained by the difference in the rate 
of exchange. But even without this Ant- 
werp shipments during January made the 
best showing that they have made for some 
time in our import statistics. 

Of the rough diamonds imported, as 
usual, the bulk came from England, which 
is credited with shipments of $696,500. 
While there were no other large ship- 
ments, we find small ones from British 
Guiana amounting to $88,385 and from 
Belgium $30,016. There were also very 
small shipments from the Netherlands of 
$1,242 and from Brazil of $153. No rough 
diamonds were shipped from British South 
Africa during the month, although there 
was a shipment of cut diamonds as before 
mentioned. 


Year Starts with 
Large Diamond 
imports 





F all the indus- 

tries in the 
country whose mem- 
bers ‘are affected by 
the Revenue Tax Law, there are few, if 
any, among whom the law is better under- 
stood, both as to the principles and prac- 
tice, in its application to the industry, than 
in the jewelry industry. This is due to 
the fact from the very. beginning of the 
tax legislation, the jewelers have, in com- 
mon parlance, been “on the job’: (1) To 
get provisions that were equitable and en- 
forcible; and (2), to see that, when passed, 
these provisions were understood by the in- 
dustry and lived up to both in letter and 
spirit. The work of the Jewelers’ War 
Revenue Committee (on which has been 
represented the officers of practically every 
organization in our trade) has been thor- 


The Retail Jewelers O 
and the Revenue 
Tax Law 
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ough and comprehensive, not only. in help- 
ing to frame a proper law but in getting 
proper interpretations of the law as passed, 
and seeing that these interpretations were 
understood by jewelers in all sections of 
the country and in all classes of trade. It 
has been no uncommon occurrence to have 
a representative of the Internal Revenue 
Collectors’ Department admit that the 
jewelers on whom he called, as a rule, 
knew as much or more about the tax law 
as he did, and there is also no doubt that 
many mistakes would have been made. by 
the tax collectors had they not been cor- 
rected by jewelers who knew more about 
the interpretations of Section 905 than they 
did. In fact, it is no secret that the work 
of the Jewelers’ War Revenue Tax Com- 
mittee, particularly in preparing a primer 
of the jewelry tax, greatly facilitated the 
work of the revenue collectors all over the 
country. These officers have not only ad- 
mitted it, but have gratefully acknowledged 
their indebtedness to the jeweler in this 
way. 

Under these circumstances, we regret to 
hear of controveries between jewelers and 
the revenue officers wherein the jewelers 
seem to be clearly in the wrong. Recently 
several instances of this kind have been 
brought to our attention by complaints of 
the jewelers to the effect that they have 
been fined: for technical defaults in making 
the returns on their sales. In most in- 
stances that have come to our attention, 
the protesting jeweler has been found to 
be wrong and the collector right, because 
the jeweler did not live up to the law as 
he knew it, or should have known it, and 
make his return on the sales within the 
time called for by the regulations. 

Of the protesting merchants, who had 
grown.lax in regard to making the returns, 
some believed that the law had been amend- 
ed ta allow them to make returns when 
and where they pleased, and others be- 
lieved that because their sales were small 
in certain months that it wasn’t worth 
while sending along their report, but that 
they could make this report and pay it in 
their own good time. One man seemed to 
have a grievance because after neglecting 
the return for some time without criticism 
on the part of the collector, he was sud- 
denly notified that he was technically in 
default and must pay a penalty. The 
grievance seemed to be founded on the 
idea that because his error had been over- 
looked once or twice, the law should not 
be enforced against him. The strangest 
complaint that we heard was that of a man 
who protested at a penalty being imposed 
upon him because the Government “had 
never sent him a bill or had never called 
for the return,” which he said he had made 
out awaiting the call of the collector. 

In view of the high position in which 
the jewelry trade stands with the Govern- 
ment, both as to its knowledge and its ad- 
herence to the tax law, and in view of 
its reputation for patriotism, public spirit 
and progressiveness obtained as a result of 
its work on the jewelry tax and its co- 
operation with the Government in having 
it enacted and enforced, we urge on ‘all 
jewelers to be in no way careless about 
the paying of their taxes, but to see to it 
that their returns are in proper form and 
filed within the time limtt-that the law pre- 
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scribes, and also that no laxity on the part 
of the official, in enforcing the law againg 
jewelers or others, be takem advantage of, 
either in the way of delaying the return 
or of interpreting of liability. 

The jeweler can aid both his trade ang 
his Government, also, by doing what he 
can to make his brother merchants live up 
to the letter and spirit of the Revenue 
Act as long as it is in force, and where 
he sees any evidence of violations of the 
law or ignorance as to its interpretation, 
he should do his best to correct this and 
aid the befogged taxpayer in showing him 
just what the law requires him to do. The 
better the fecling between thé jewelry trade 
and the revenue department of the Gov- 
ernment, due to our members acting in 
good faith, the easier it will be to settle 
controversies that may come up as a re- 
sult of honest differences between collector 
and taxpayer. 





WING to the 

The Ways of the number of bad 

Check Swindler. checks offered — and 

passed on jewelers 
within the past month, it is evident that 
the check swindlers are now much more 
active than at any time in the past during 
a similar season; in fact, they seem to be ° 
as active as they ordinarily are during the 
Christmas and holiday season when on ac- 
count of the rush of business the jeweler 
or his clerks may be more careless or more 
willing to take a chance. Retail dealers 
should, therefore, warn their clerks to be 
more than usually careful in accepting 
checks from strangers and in no case to 
do so unless the man can identify himself 
and establish his responsibility. 

There is one form of swindler passing 
worthless checks of whom the members of 
the trade should be especially careful, not 
because he expects to get any merchandise 
in exchange for his worthless checks,’ but 
because he uses these purely as an inStru- 
ment to disarm the salesman’s suspicion 
and thereby get himself in a position 
where he may steal from the jeweler’s 
stock. According to information received 
by THE JEWELERS’ CrirRCULAR last week, a 
well dressed and well spoken young man 
visited several jewelry stores where he 
picked out expensive articles for which he 
offered in payment a check for the exact 
amount of the purchase. The man did not 
ask for any change or refund or did not 
ask to have the goods sent away or ask 
to take them himself until the check had 
been verified. In each instance, he told 
the jeweler he could make inquiries as 
to the check and his responsibility and for- 
ward the jewelry when he was satisfied. 

As this and his general attitude dis- 
armed suspicion, the man’s requests to in- 


‘spect other articles which he might care 


to buy in the future were readily granted 
and he was shown every courtesy. In at 
least two of the stores that he visited, 
jewelers found later that some of the ex- 
pensive articles which he had _ inspected 
were missing or that cheaper articles had 
taken their place in the tray. Inquiries in 
regard to the checks showed the man was 
unknown at the bank and the address he 
had given was fictitious. 

It will readily be seen, therefore, that 





(Continued on page 122.) 
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Jake Wolf of the Wolf Co., 14 John St. 
who left for Paris and the continent late 
last month, is not expected back until the 
first of May. 

Among the visitors to the office of THE 
Jewelers’ CIRCULAR last week was L. Lech- 
enger of Houston, Tex., who has been 
making his headquarters at the Hotel 
Cumberland. 

Pierre J. Cheron, designer for the Alvin 
Silver Co., has severed his connection with 
that concern. Beginning April 1, Mr. 
Cheron will be with the Frank W. Smith 
Co., Gardner, Mass. 

Benjamin Duffries of Levis & Duffries, 
importer of diamonds, 170 Broadway, re- 
turned from Europe last week on the La 
France. Mr. Duffries was abroad for 
seven weeks during which time he visited 
the European diamond markets. 

Charles Grames, dealer in diamonds, 
jewelry and watches, 500 Fifth Ave., was 
married on Sunday, March 21, to Miss 
Sophie Goldstein. The ceremony took 
place at the Royal Lyceum, 10 W. 144th 
St., after which the couple left for a honey- 
moon trip to the south. 

The firm of M. Ennis & Co. will con- 
duct a jewelry business in this city accord- 
ing to a incorporation certificate filed at 
Albany, N. Y., last week. The capital is 
$50,000 and the incorporators are Leopold 
Bleich, Walter A. Warner and William R. 
Riley, all of 2 Rector St. 


Authority to conduct a jewelry business 
is granted to Levine & Yasnor by a charter 
issued at Albany, N. Y., last week. The 
new incorporation has a capital of $15,000 
and the following are the incorporators: 
Jacob Levine, Robert Levine, both of 962 
Aldus St., Bronx, and Keive Yasnor, 1604 
42nd St. 

The business of the Accurate Watch Co. 
was incorporated at Albany, N. Y., last 
week, with authority to conduct a jewelry 
business in this city. The capital is $15,000 
and the incorporators are Abraham Wein- 
stein, 661 W. 180th St.; Samuel Romm, 91 
Madison Ave., and Bryde Potash, 558 W. 
164th St., all of this city. 

The Sendler & Charmoy Co. was granted 
a charter of incorporation at Albany, N. Y., 
last week, with authority to conduct a 
jewelry business in this city. The capital 
‘is $5,000 and the incorporators are: Joseph 
Sendler, 57 E. 102nd St.; Louis Charmoy, 
100 Henry St., b6th of this city, and David 
Kurtzman, 471 Powell St., Brooklyn. 

At Albany, N. Y., last week, the Park 
Place Novelty Shop was incorporated with 
a capital of $10,000. The new incorpora- 
tion has authority to deal in jewelry, nov- 
elties, etc., in this city, and the following 
are the incorporators: Isaac Behar, Jack 
Pinton, both of 1486 Fifth Ave., and Elie 
Arditti of 1339 Fifth Ave., all of this city. 
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A regular meeting of the Jewelers 24- 
Karat Club of New York city was held last 
Wednesday afternoon at the organization’s 
headquarters, 15 Maiden Lane. The meet- 
ing was called to order about 3 p. mM. The 
only important report submitted was one 
made by the Beefsteak Dinner Committee, 
which body reported progress. This din- 
ner will be held on April 14 at Reisen- 
weber’s. 

James L. Hand, jewelry auctioneer, 14 
Maiden Lane, is holding a sale of the 
stock of “The Gem” in Cincinnati, O. Ed- 
ward C. Wettengel is the president of this 
concern. The stock of $275,000 is being 
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bracelet watch material. Mr. Goldfluss is 
well known in the trade, having been asso- 
ciated for many years with several well 
known houses. During the world war he 
served in the A. E. F., and in February, 
1919, was honorably discharged. A, Marek, 
the other partner of the concern, has also 
been identified with the trade for many 
years in this city. 

Jewelers in the vicinity of New York 
are advised to beware of a sneak thief or 
“pennyweighter” who recently operated in 
the vicinity of 42nd St. and Fifth Ave. 
The man visited a number of merchants 
and in each case gave the same name, 








The February Record 


During February, 1920, The Jewelers’ Circular published 
662 pages of advertising, which considerably exceeded the 
record for any previous month in the 51 years’ existence of 
The Jewelers’ Circular, and 100 pages more than the six other 


jewelry journals combined. 


This is conclusive proof that the manufacturers, importers 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity now offered for business expansion and 
thoroughly recognize and appreciate the dominant position 
held by The Jewelers’ Circular as the one great medium 


between the buyers and sellers. 








offered for sale as the concern is going out 
of business. The sale is being attended by 
from four to five thousand people daily 
and Mr. Hand reports it to be the largest 
sale in ten years in the United States. 

Herman Bamberger, an engraver of 
Brooklyn, died recently at his home in that 
city as a result of an attack of heart 
trouble. The funeral services were held 
last Wednesday at his late home, 26 Sev- 
enth Ave., after which the body was cre- 
mated at the United States Crematory, 
Middle Village, L. I. Herman Bamberger 
was born in this city and for many years 
was connected with Tiffany & Co. He 
was an old resident of Brooklyn and was 
a member of Fort Greene Council No. 
1048 R. A. The deceased is survived by a 
widow, one son, one daughter, two sisters 
and two brothers. 

A. A. Goldfluss and A. Marek have 
formed a partnership and heve started in 
business at 21 Maiden Lane wi ier the style 
of Goldfluss & Marek. The new concern 
deals in American and Swiss watch mate- 
rials, jewelry findings, supplies and tools 
and will also make a specialty of Swiss 








“Perkins,” end the same address in W. 
98th St., which proved to be fictitious, as 
there is no house at the location mentioned. 
He is described as having dark hair, dark 
eyes, clean shaven face and weighing about 
145 pounds. The man is a very clever 
talker and seems to be able to impress the 
salesmen with whom he deals. His opera- 
tions in one jewelry store was typical of 
others. Here he called and asked for an 
article (not in stock) and the jeweler or- 
dered it and he came the next day and 
asked that a slight alteration be made 
paying a small deposit on the piece. This 
was evidently done to avoid the suspicion 
of the salesman and have him divert his 
attention by making an entry to the cashier. 
While the salesman’s attention was directed 
elsewhere the man pocketed a number of 
bar pins within reach in a show case. 
Needless to say he never came back for 
the piece on which he had paid a deposit. 
Announcement was made last week that 
the firm of Oppenheimer & Goldstone, -deal- 
ers in gold and diamond mounted jewelry, 
35 Maiden Lane, was dissolved on Satur-~ 
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day, March 20. The same announcement 
also declared that hereafter all debts in- 
curred either by Albert Oppenheimer or 
Harry Goldstone, are chargeable to them 
individually and that the firm will not be 
responsible for any debts made by either 
of the former members of the firm. — 

M. Weiss manufacturer of gold chains 
and jewelry, has started in business at 111 
Delancey St. 

eg el of L. & S. Loeb, 71 Nassau 
St. returned last week from a trip through 
the south, taken in the interest of his firm. 

Lewis E. Rothlein of the Rothlein-Fisher 
Co., manufacturers of platinum mountings, 
7 Maiden Lane, is on an extensive western 
trip in the interests of his company and 
writes from San Francisco that business is 
good. 

A. S. Feiss, of Rosenthal & Kaplan, 
manufacturers of diamond mountings, 15 
John St. has recovered from a recent op- 
eration and last week left for a trip to 
his territory. B. Rosenthal, of the same 
firm, is visiting the trade in the east. 

Samuel Loeb, of L. & S. Loeb, 71 Nas- 
sau St., returned from Europe last week 
aboard the steamship La France, Mr. 
Loeb was abroad about six weeks during 
which time he purchased diamonds, watch 
movements and colored goods. 

The National Jewelers Board of Trade 
announced last week that it had made ar- 
rangements to supply a buyers’ service at 
its Providence office, where New England 
members would receive the names and 
addresses of all the jewelry buyers visit- 
ing Providence. 

It was announced last week that J. 
Goldman, secretary and treasurer of the 
Granby Mfg. Co., makers of platinum and 
gold jewelry, 206 Broadway, is no longer 
connected with that concern. His interest 
in the business has been bought out by 
Julius Rosenthal, president, and Harry 
Bobrow, vice-president of the firm. 

Last week, at Albany, N. Y., the A. H. 
Levy Jewelry Corporation was granted a 
charter of incorporation with authority to 
conduct a business in this city. The capital 
is $25,000 and the incorporators are Sol. 
Brandes, 933 E. 181st St., and Sadie Bern- 
stein, 138 W. 112th St., both of this city 
and Abraham H. Levy, Birmingham, Ala. 

George E. Feagans, a well-known jewel- 
er of Los Angeles, Cal., and formerly 
president of the A. N. R. J. A., spent 
several days in this city. While in this 
city he made his headquarters at the Wal- 
dorf-Astoria, and yesterday (Tuesday) 
sailed for Europe aboard the Mauretania. 
Mr. Fezgans will be abroad about six 
weeks. 

Rudolph Oblatt, dealer in pearls and 
Precious stones, 37 Maiden Lane, and 
treasurer of the American Relief Commit- 
tee for Hungarian Sufferers, will leave 
for Europe on a special mission for this 
organization, April 10. Mr. Oblatt will 
sail on the steamship La Fayette, and after 
completing his official business will proba- 
bly visit the foreign markets. 

Offices and salesrooms have been opened 
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at 466 Broome St., by the Pennant Watch 
& Supply Co. At their new quarters 
this concern carries a complete line of 
watchmakers’ and jewelers’ tools of both 
domestic and foreign make. The officers 
of this company are Milton Rosenberg, dia- 
mond dealer, 37 Maiden Lane, president; 
George DeVries, for many years with Suss- 
feld, Lorsch & Co., vice-president; Philip 
F. Lake, second vice-president and Edward 
Renz, for many years with the material de- 
partment of Sussfeld, Lorsch & Co., secre- 
tary and treasurer. 

THE JEWELERS’ CIRCULAR is in receipt of 
a warning from J. E. Harris, president of 
the Liberty: Clothing Co., Buffalo, N. Y., 
to the effect that he has learned that there 
is a man in this city impersonating him 
and attempting to purchase jewelry and 
diamonds on the strength of Mr. Harris’ 
name and business connection. Mr. Harris 
denounces the man as a fraud and imposter, 
and jewelers who may be called upon by 
this man are requested before entrusting 
any goods to him to communicate direct 
with J. E. Harris or the Liberty Clothing 
Co., at 33 Seneca St., Buffalo. 


At the annual meeting of the National 
Jewelers’ Board of Trade last January it 
was decided to present a set of resolutions 
of thanks to the retiring president, De 
Witt Davidson, and the committee, con- 
sisting of O. D. Wormser, G. A. Neimeyer 
and Milton L. Ernst, were appointed to 
draw up the resolutions and attend to the 
presentation to Mr. Davidson. The reso- 
lutions were recently completed and will 
be presented to ex-President Davidson at 
a luncheon to be held at the Hotel 
Chatham, Vanderbilt Ave. and 48th St., to- 
day (Wednesday), which will be tendered 
to him by the directors of the Board. The 
luncheon is in the hands of the committee 
who had charge of the resolutions. 

Scola Bartello and Vincent DeMarco, the 
two youths arrested on Friday night, March 
12, charged with throwing pepper into the 
eyes of a clerk at the jewelry store of 
Marcus Feldman, 1543 Broadway and steal- 
ing two diamond rings, were arraigned on 
Tuesday,: March 16, and pleaded not guilty 
to charges of robbery. The bail of both 
boys was raised from $5,000 to $15,000 each 
and the case was sent to the Criminal Court 
for trial. These two youths are alleged to 
have entered the Feldman store and after 
looking at two diamond rings valued at 
$2,975 it is charged threw pepper in the 
clerk’s eyes and ran from the store. After 
a chase two boys were caught and accord- 
ing to the police one of the youths dropped 
the rings from his pocket while being ex- 
amined later at the jewelry store. One of 
the prisoners is said to have a criminal 
record. 

A fine of $5 was imposed against Abra- 
ham Levy, a jewelry worker, who was ar- 
rested recently on a charge of loitering in 
front of the building at 96 Spring St. 
Chester J. Spaulding, of Gross, Zoldo & 
Ronay, manufacturing jewelers, 96 Spring 
St., the complainant, charged Levy with 
picketing in front of the building in which 
their shop is located and refused to leave 
when ordered. An interesting question was 
raised at the hearing when the plaintiff 
testified that his concern is a new one, but 
that it is partly owned by two of the mem- 
bers of the old firm of the Z. & R. Jewelry 
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Co. When the strike broke out in the 
jewelry trade, the workmen employed | by 
the Z. & R. Jewelry Co., located at 
76 Spring St., walked out. This firm 
dissolved and a new business was started 
under the style of Gross, Zoldo & Ronay 
and located at 96 Spring St. The plaintiff 
contended that inasmuch as the new con- 
cern was not in existence when the strike 
started none of the men formerly em- 
ployed by the Z. & R. Jewelry Co. should 
be allowed to picket the premises of the 
new firm. Magistrate Marsh upheld the 
plaintiff and fined Levy $5. 

In a suit by Bernhard Gotlieb against his 
partner, Julius Joshua Chamelin in the firm 
of Gotlieb & Chamelin, manufacturers of 
jewelry novelties, Supreme Court Justice 
Erlanger on Saturday appointed Mr. Got- 
lieb receiver of the business with a bond 
of $500. Gotlieb stated that the firm was 
organized Jan. 27 last and that he con- 
tributed stock, samples, machinery, etc., and 
the good will of a previous business, the 
whole estimated to have a cash value of 
$1,000, while Chamelin put in $1,000 cash. 
The plaintiff alleged that the defendant 
refused to go on with the business and that 
cn Feb. 13 he sold stones worth $250 for 
$20 and on Feb. 14 all the samples and 
materials worth $300 for a debt of $45. 
He also withdrew $500 from the bank un- 
lawfully, Gotlieb said. Chamelin replied 
that he went into business with Gotlieb on 
the latter’s representations that he was a 
skilled mechanic in manufacturing jewelry, 
but the defendant learned that the plaintiff 
couldn’t do what he claimed he could and 
the defendant withdrew $500 of his in- 
vestment and decided to stand a loss of 
$450 and let the plaintiff keep the business. 
Chamelin said that Gotlieb has the plant 
and that there is no necessity of a receiver. 








ANOTHER ROBBERY ‘REPORTED 


Police Notified That Five Gunmen Stole 
Jewelry Valued at $5,000 from 
New York Pawnhop 
It has been reported to the police that 
five armed men held up the pawnshop of E. 
Berger, 747 Sixth Ave. New York, last 
Friday afternoon and stole jewelry worth 
almost $5,000. The pawnshop is located on 
the second floor of the building and at the 
time of the robbery was in charge of Louis 

Liss, a clerk. 

The hold-up occurred shortly after 12 
o’clock noon. The clerk was busily en- 
gaged with a customer when the five men 
came into the shop and demanded that the 
men throw up their hands. Upon the com- 
mand of the robbers the clerk and his cus- 
tomer walked into a room in the rear of 
the pawnshop, where they were bound 
hand and foot with rope. 

While the two men were being bound up 
several of the thieves looted the showcases, 
picking out principally diamond mounted 
articles. A few minutes later they left the 
shop and before the clerk could release 
himself the men had disappeared. 

The police department was immediately 
notified and Detectives Whalen and Dillon 
were assigned to the case. 











A. F. Hartwick, Axtell, Kans., will move 
his jewelry business to Marysville. 





‘ 

The monthly meeting of the New Jersey 
Retail Jewelers’ Association will be held 
in Newark this week. The subject under 
consideration will be “Taxation.” 

The W. L. Robertson Co., Charles Jeff- 
reys, proprietor, has removed to its own 
building at 39 Liberty St, where larger 
and more convenient quarters have been 
fitted up for its assay and refining business. 
The company was located at 13-15 Frank- 
lin St., for 32 years. 

A. Lipson has been added to the sales 
force of Meyer & Gross, ring manufac- 
turers, at 407 Mulberry St. He is just 
leaving for a trip through the south and 
southwest. Milton Meier has left for a 
trip through the middle west in the inter- 
est of the same concern after a short visit 
to the factory. 

At a luncheon meeting in the Robert 
Treat Hotel, an organization which is to 
be known as the Merchants’ Association of 
Newark was formed. An effort will be 
made to include in its membership all the 
merchants of Newark. The project was 
fostered by nine members of the retail trade 
division of the Board of Trade appointed 
several months ago to consider the proper 
organization of the retail interests of the 
city. The matter of a program was left 
until organization has been fully perfected. 
It was stated that of the 1,100 members of 
the Newark Board of Trade only 50 were 
merchants, and that a separate organization 
for these interests could accomplish more 
than could be accomplished through the 
Board of Trade, with which the new or- 
ganization is on the most friendly terms. 
Jean R. Tack, president of the New Jersey 
Retail Jewelers’ Association, who has a 
store on Broad St., was one of those who 
participated in the deliberations. J. C. 
Reiss, a Broad St. optician, presided at the 
meeting. Eugene Anspach, of Anspach 
Bros., opticians, was another who was pres~ 











Max Pittman, Clarksdale, Miss., who has 
just moved into a new location, was here 
to purchase two more show cases and two 
cabinets. 

Business is good, says J. A. Abernethy, 
jeweler of Ruleville, Miss., who was a re- 
cent Memphis visitor. Current high prices 
for cotton have had a wonderful effect on 
his sales. 

The Tennessee Retail Jewelers’ Associa- 
tion convention probably will be held dur- 
ing the first week in July. President Julius 
Goodman announces Nashville gets this 
year’s convention. 

The new branch of Joseph-Myers, Inc., 
local retail jewelers, is now in operation 
at Clarksdale, Miss., under the manage- 
ment -of Herbert Lerner, an experienced 
jewelry salesman. 

Ben S. Polskee, 208 Main St., jeweler 
who was attacked in his store by two thugs, 
‘badly beaten and robbed of $20,000 worth 
of diamonds, has gone to Birmingham, Ala., 
to view a suspect under arrest there. Pol- 
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skee has offered a reward of $1,000 for the 
return of the gems. 

G. C. Berry, who sold his jewelry store 
at Helena, Ark., a few months ago, has 
decided to re-enter the business. He was 
here last week to purchase new supplies, 
equipment and tools. 

Window smashers visited Frank B. 
Thayer’s retail jewelry store here one 
night recently and obtained about $750, 
worth of silver goods that were on display. 
No trace of the thieves has been found. 








W. H. Tewell, Tewell & Son, Madison, 
Ind., was a recent visitor to Louisville. 

S. S. Van Hoy, of Shelbyville, Ky., and 
W. C. Carroll, of Lebanon, Ky., were recent 
visitors to Louisville. 

J. Cassel, Chattanooga, Tenn., has been 
in Louisville for several days because of 
the illness of a sister who lives here. 

Celtus Endries, jeweler, was named sec- 
retary, and A. J. Irion, member of the Ex- 
ecutive Committee, at the annual meeting 
of the New Alibany Retail Merchants’ 
Association. 

Reports from Madison, Ind., are to the 
effect that W. H. Jones was recently 
robbed of a considerable amount of stock, 
the robbers leaving their tools behind in 
their excitement. 

Walter H. Hartenstein, who for 15 years 
has been in the retail jewelry business, 
clerking for several vears for James K. 
Lemon & Son, has gone with Matt Irion & 
Sons, after a few weeks clerical work with 
the Louisville & Nashville Railroad. 

James K. Lemon & Son have been se- 
curing much publicity from a moving 
picture film produced by a number of lead- 
ing retailers in Louisville, on a co-oper- 
ative basis. This film shows live mddels 
wearing the latest in wearing apparel, one 
section being devoted to consumers making 
purchases at Lemon’s store. The film is 
being shown through all the picture houses 
of the city. 

A gang of some 15 small boys, aged eight 
to 14 years, has been rounded up in con- 
nection with the recent robbery of the 
National Jewelry & Leather Co. store, at 
5th and Walnut Sts., where over $2,000 
worth of merchandise was taken. The boys 
have since confessed some 40 robberies, 
including a number of store robberies, and 
have implicated some second hand men 
who purchased the stuff. Diamonds were 
sold for 15 to 20 cents apiece. 

The Kentucky Legislature has adjourned 
after passing numerous new laws, including 
license laws and increased tax laws. A 
law was enacted under which jewelers are 
given a lien on all watches or jewelry left 
for repairs and such art,icles may be sold 
for repair charges at the expiration of a 
set time. Another law that was enacted 
which is of interest to the trade is an op- 
tometry law, and arrangement for an op- 
tometry board. Jewelers and _ opticians 
have been working on this matter for 15 
years or more, and have had steady opposi- : 
tion from the medical fraternity up to the 
present time. 
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our trade must be exceedingly carefyl-in 
dealing with strangers even when their 
actions appear to be without suspicion, 
There is one point that the jeweler and 
his clerk should bear in mind and that is 
that over-caution is better than under- 
caution and that the danger of losing a 
sale by carefulness is far less than the 
danger of losing stock to a_ swindler 
through taking a chance. It should also 
be borne in mind that the really honest 
customer will not be offended at the jewel- 
er’s desire to take the ordinary precautions 
of a careful business man; in fact, any re- 
sentment by the customer in such cases is 
apt to indicate that the party is one whose 
actions the seller should carefully watch. 








Stems from Here and There, 


An involuntary petition in bankruptcy has 
been filed against N. Franceschini, Water- 
bury, Conn., and a receiver has been ap- 
pointed. 

The Texas Retail Jewelers’ Association 
will hold its annual convention at the 
Adolphus Hotel, in Dallas, on May 12 
and 13. 

W. A. Manson, San Bernardine, Cal., 
was a victim of a sneak thief last Wednes- 
day, who escaped from the store with 
jewelry valued at $245. 

Blumenthal & Becker, Murfreesboro, 
Tenn., were victims of burglars on March 
15, who stole fountain pens, pencils and 
some ivory manicure sets, valued in all at 
$300. 

Two men cut a hole through a plate 
glass window in the front of the William 
F. Maxwell jewelry store at 418 Felix St, 
St. Joseph, Mo., early one morning re- 
cently and escaped with jewelry valued at 
between $250 and $300. The crash of the 
falling glass was heard by three night jani- 
tors in the Corby-Forsee building, who 
were in a room on the eighth floor. They 
peered from a window and saw the thieves 
in operations and hurried to the entrance. 
As they emerged from the building the 
two robbers ran, one going north on 5th 
St., the other headed west on Felix St. 
The janitors notified the police, but the 
policemen who answered the call were un- 
able to find any trace of the thieves. 

The D. L. Auld Co., Columbus, O., has 
just completed its new factory building. 
This is the 50th anniversary of the organi- 
zation of the company. The factory has 
grown from a small shop to a plant with 
45 square feet, the building being 390 feet 
long and located on the corner of Fifth 
Ave. and 5th St. and is surrounded by 
extra land that will permit a further ex- 
pansion. The building itself is of steel 
construction faced with wire cut brick 
trimmed with Bedford stone. The machin- 
ery from the old building has been in- 
stalled together with additional new equip- 
ment which, together with the increased 
facilities, will greatly add to the output. 
There are about 350 to 400 employes at 
work at the present time. The cost of the 
plant when entirely completed will be from 


$150,000 and $175,000. 
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“Sol” Sickles, of M. Sickles & Sons, is 
spending a few days in Atlantic City. 

E. Keller, of Edwin Keller & Sons, re- 
tail jewelers of — Pa., was a buyer 
i n last week. 

” Max Wolf, a watchmaker of 9 S. 20th 
St, is back at his office following an opera- 
tion at the Hahnemann Hospital. 

August Frank is making extensive altera- 
tions to his building at 734 Sansom St., the 
improvements including a new bulk window. 

Samuel Lieberman has severed his con- 
nection with A. C. ‘Frank and is engaged in 
business on his own account at 717 Sansom 
St., this city. 

M. Turner, widely known in the jewelry 
trade, visited the wholesale houses here last 
week and announced that he had opened a 
retail jewelry store in Suffolk, Va. 

W. Erbold, for years one of Philadel- 
phia’s oldest watchcase makers, who was 
at one time located at 721 Sansom St. and 
later at 5th and Locust St., died on March 
10 and was buried Saturday, March 13. 

William W. Sauselein, a retail jeweler of 
904 N. 28th St., Camden, N. J., has pur- 
chased the old family homestead at 649 
Park Ave., Pensauken, N. J., and will open 
his business at the new address on April 1. 

The daylight saving plan for Philadel- 
phia, which was of interest to all jewelers, 
has received a rude upset during the past 
week, when upon advice from the railroads 
that the adoption of an arbitrary change 
of time for the city alone would mean the 
utmost confusion, the city council has be- 
fore it a repeal ordinance. There is every 
chance that the repeal ordinance will pass 
by an overwhelming majority. 

The officers and board of directors of the 
Sansom Street Business Men’s Association 
held a meeting March 16 at the store of the 
president, Samuel Deutsch, a jeweler of 111 
S. 8th St. According to J. F. Neill, secre- 
tary, the third Tuesday in May (May 18) 
was set for the annual meeting and banquet. 
The business of the meeting will include 
the election of officers for the ensuing year. 
The banquet location has not yet been se- 
lected. 

Among out-of-town jewelers in this city 
during the past week were: E. Keller, of 
Edwin Keller & Sons, Allentown, Pa.; C. 


F. Solliday, Lambertsville, N. J.; T. Barton. 


Fruney, Delmar, Del.; William Beck, Vine- 
land, N. J.; O. O. Stillman, New Bruns- 
wick, N. J.; H. Bayles, Bristol, Pa.; J. S. 
Cassel, Morristown, Pa.; C. N. Brown, 
Thomasville, N. C.; M. Bowen, of Harper 
& Taylor, Salisbury, Md.; M. Turner, Suf- 
folk, Va. 

A considerable amount of money has 
been raised by friends of E. J. Berlet, for- 
mer widely known jeweler of this city, 
now under $2,500 bail, charged with 
fraudulent conversion of property. Mr. 
Berlet’s further hearing, continued from 
last month, is scheduled for this week be- 
fore Magistrate Grelis. The money being 
raised is to help the defendant out of his 
financial difficulties in connection with the 
bankrupt Stability Motors Corporation, of 
which he was the president. Abraham E. 
Hurshman, attorney for the Common- 
wealth Finance Co., the plaintiff in the 
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case, said that he and a representative of 
that company conferred as to what action 
they would take. Mr. Hurshman said he 
knew how much money had been raised 
by Mr. Berlet’s friends, but he refused to 
make it known. The fund is supposed to 
be called the “E. J. Berlet fund” and is 
to be used to liquidate the $100,000 debt 
of the Stability Motors Co. It is said that 
1,000 letters have been sent out, bringing 
many checks into the fund. In return, 
notes are being given by Mr. Berlet. 

A girl employed in the house of Louis 
Gwirtz, a jeweler of 954 N. 2nd St., stole 
gold watches from her employer and gave 
them to three soldiers, it was testified at 
Central Police Court last Thursday, when 
the young woman was arraigned before 
Magistrate Mecleary. Brown, a detective, 
said the girl confessed she gave 10 watches 
to a soldier and one each to two others. 
She was held in $500 bail for a continued 
hearing to give the police an opportunity 
to arrest the soldiers. Gwirtz signed the 
bail bond for her release and took her back 
to his home. : 








Canada Notes. 





W. J. Johnson, 
recently. 

S. Sherman & Son, jewelers, are regis- 
tered at Montreal. 

James T. Wilson, Hamilton, Ont., has 
sold out his business. 

A. W. Waters has purchased the jewelry 
business of A. D. Williams, Sarnia, Ont. 

Thompson & Moore, manufacturing 
jewelers, Toronto, have dissolved partner- 
ship. 

Mrs. M. Fowlie, of Collingwood, Ont., 
has sold her jewelry business to W. G. 
Sahli. 

William Birks, of Henry Birks & Sons, 
Montreal, has gone to England on a pur- 
chasing trip. 

The death of Charles A, Osborne, 
jeweler, 199 Avenue road, Toronto, oc- 
curred recently. 

Among Ontario jewelers calling on the 
Toronto trade last week were R. L. McGill, 
Galt; A. J. Gabel, Kitchener; W..J. Cham- 
bers, Coldwater, and F. R. Clarke, Peter- 
borough. 

Word has been received in Montreal 
from Secret Service agents in the United 
States that the two men who held up a 
jewelry store in New York on March 13 
in presence of a large crowd and escaped 
are headed towards Montreal, and a sharp 
lookout is being kept for them. 

The jewelry store of Connor Bros., at 
148 St. Locke St. S., Hamilton, Ont., was 
robbed early on the morning of March 13. 
The glass front of the store was broken by 
a large stone and several display trays in 
the windows emptied of their contents, con- 
sisting of watches, rings, clasps, etc., of an 
aggregate value of about $150. 

On the morning of March 16 a burglar 
broke the plate glass window of the 
jewelry store of Samuel Fox at Brandford, 
Ont., and secured a number of rings, 
watches, pins and other articles. A police 
officer heard the crash of the broken glass 
and rushed to the spot, but the thief had 
made off with his plunder before the con- 
stable’s arrival. 


Barrie, Ont., died 
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The Hausmann base ball team was out 
for practice Sunday the first time this 
season. 

President Herbert K. Smith, of the New 
Orleans Retail Jewelers’ Association, has 
called a meeting for March 18, and expects 
a large attendance. 

W. D. Cleary, of the W. E. Taylor Co., 
is about to start on an automobile trip 
through North Louisiana selling materials 
and supplies for his house. He returned 
recently from his Florida trip. 

Julius ‘Weinfurter reports a strong de- 
mand for diamond and platinum settings 
of the basket design. He says that he has 
a score of orders for these settings and 
they seem to be very popular. 

Alfred J. Krower, Al. Judice and B. 
Mattes, of the Leonard Krower & Son es- 
tablishment, left Sunday night for New 
York city and other points to make pur- 
chases of stock and attend to other im- 
portant business. 

Louis Villner and George Gautreaux 
have formed a partnership and are now 
conducting the Standard Jewelry Store at 
350 South Rapart St. These young men 
are well known to the trade and success 
is predicted for their enterprise. 

Louis Hausmann stated recently that so 
far he has not been able to say definitely 
when the Hausmann, Inc., will be moved 
into the new quarters in Canal St., where 
the firm has purchased two buildings. Mr. 


Hausmann said he is waiting to hear from : 


other persons before he can act. 
Fitzgerald Bros., in Baronne St., has an 
interesting exhibit in the show window. 
It depicts how lenses are ground in the 
optician department. First is a card set- 
ting forth that glass is nothing but a bit 
of sand and salt. Then tools used in grind- 
ing are shown, and on small cloth mats or 
doilies are shown the several grades of 


emory powder and rouge used in the grind- ; 


ing process. The exhibit is attracting 


attention. 





Additional national trade associations 


which have signified their intention of be- : 
ing represented at the Seventh National ° 


Foreign Trade Convention, to be held at 
San Francisco May 12 to 15, as announced 
by Secretary O. K. Davis of the National 
Foreign Trade Council, include the follow- 
ing: The American Drug Manufacturers 
Association, the American Chemical Society, 


The Associated Cooperage Industries, the | 


Grain Dealers National Association, the 
International Apple Shippers’ Association,) 
the Southern Pine Association and the 
Textile Manufacturers Alliance. 
days will be devoted to a discussion o 
foreign trade problems under the genera 
convention theme, “The Effect of Being 
Creditor Nation.” Secretary Davis an 
nounces that the plan of holding specia 
group sessions which has met with suc’ 
success in previous years, will be continue 
at the San Francisco meeting. The con- 
vention will be called to order by James 
A. Farrell, Chairman of the National 
Foreign Trade Council. 


Four | 
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Illinois Watch Materials 


Draw the Illinois materials you need from the same 
stock the factory does in assembling these high 
srade movements. 


Then you'll be sure they are genuine and standard 
in size and quality. 


You know what that will mean to the watches you 


repair. 
You know, too, what the effect will be upon your 


customers when you inform them that you replaced 
the damaged parts with identical new materials 


- from the factory. 


They'll not only be willing to pay higher prices but 
will be better pleased with the work you do for 
them. ' 


You can easily see how you'll gain in prestige and 
satisfaction if you'll use and make a strong talking 
point of using genuine materials. 


These you can obtain from your material jobber. 


A new net price list will be sent upon request. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





W. G. Riley, of Gary, Ind., was a buyer 
in Chicago last week. 

B. H. Hagamann has returned trom an 
out of town business trip. 

. R. U. Manchester, Denver, Colo., was in 
the city last week to buy merchandise. 

E. H. Rosenberg, watch importer, of 
Detroit, spent a few days in Chicago last 
week. 

F. W. Hoyt, of the Hoyt Jewelry Co., 
St. Louis, was in Chicago a few days last 
week. 

P. N. Nelson, of the Nelson-Tuttle Co., 
has returned from a trip through western 
territory. 

E. H. Yoder, jeweler of Indianapolis, Ind., 
paid a visit to the Chicago market during 
the week. 

H. E. Jones, of the Wadsworth Watch 
Case Co., has returned from an out of town 
business trip. 

J. W. Tice, of the Chicago office of 
Adolphe Schwob, Inc., made a business trip 
to St. Louis last week. 

C. P. Dungan, of the International Sil- 
ver Co., has just returned from an out 
of town business trip. 

P. L. Dueber, head of the Dueber Watch 
Works, Canton, O., spent a few days with 
the trade here last week. 

Will Juergens, of the Juergens & Ander- 
sen Co., who has been in the East, returned 
to the city early this week. 

H. Schwartz, diamond broker, accom- 
panied by his wife and daughter, left last 
week for a visit in St. Louis. 

Joe Mattes, buyer for Leonard Krower 
& Son, New Orleans, spent several days 
with the trade here last week. 

Harry Lesch, of Lesch & Lewis, has re- 
turned from a successful business trip of 
two weeks through the middle west. 

I. Behrstock, jobber of Los Angeles, 
spent a few days here recently on his way 
to New York and other eastern markets. 

J. B. McDonald, who represents the 
Wolcott Mfg. Co. in this territory, left 
last Friday for New York and the factory. 

Harry Miller, representative of Hutchi- 
son & Huestis, has returned from a trip 
to the factory and called on the trade en 
route home. 

E. A. Kelly, Chicago manager of the 
North American Watch Co., has returned 
from a business trip to the factory at 
Mansfield, O. 

Crane & Stutte, engravers and decora- 
tors of ivory, have transferred the business 
from their branch at 189 N. Clark St. to 
their main office in the Chicago Savings 


Bank building, which is more centrally 
located. 

Leo. Turney, silversmith in the Colum- 
bus Memorial building, has been elected 
to membership in the Chicago Association 
of Commerce. 

A. H. Nathan, with H. Schwartz, dia- 
mond dealer, is now making a trip 
through the eastern cities in the interest 
of the house. 

Max Cohn, representing Albert Cohn, 
manufacturers’ agent, is now making his 
regular trip through the west and reports 
excellent business. 

Milton and S. N. Sandfelder, of the 


D. F. Briggs Co., returned to the Chi- . 


cago office last Friday after a business trip 
to the factory in Attleboro, Mass. 

Mrs. A. E. Hawley, until recently with 
Marshall Field & Co., is now assistant to 
H. C. Waite in the management of the 
Chicago office of the Webster Co. 

Joe Stein, of the Stein & Ellbogen Co., 
has returned from a two weeks’ honey- 
moon spent at Hot Springs, Ark. Mr. 
Stein was quietly married on March 1 in 
New York City to Miss Rita Senger. 

Charles. F. Manahan, the well known 
south side jeweler, spent half a day last 
week dashing up and down Halsted St. in 
his motor car, collecting clocks and watches 
from jewelers for the Chicago Watchmak- 
ers’ School. 

The strike of the employes of the Ameri- 
can Railway Express Co., which started 
two weeks ago, is still in progress, causing 
much annoyance to jewelers. The places of 
the strikers are being filled, however, and 
in another week it is expected that normal 
conditions will prevail. 

Charles P. Hirtenstein, who has operated 
the Federal Loan Bank at 7 N. Clark St. 
sold the business and fixtures to Hyman 
Ginsberg last week and will retire from 
active work for a time at least. Mr. Gins- 
berg is now in business at 527 W. Madison 
St., but will remove to the place he pur- 
chased on Clark St. 

Early last Saturday morning the body of 
Joseph Turoff, jeweler, 1208 Northwestern 
Ave., was found in the alley at the rear 
of Northwest Dance Hall, North and 
Western Aves. It was first believed he 
had been murdered as his face was bat- 
tered. No injuries could be found on his 
body and it was evident he suffered an 
epileptic fit and fell on his face. 

C. W. Clarke & Co., manufacturers and 
trade engravers, have sold the engraving 
department to Richard Radewagen, who 
has been with them for the past 10. years. 
Mr. Radewagen will continue the engrav- 


ing business on the 14th floor of the 
Columbus Memorial building, and about 
May 1 the C. W. Clarke Co. will move to 
Room 1301 with improved facilities for 
continuing the manufacturing business. 

The International Silver Co. has had 
bronze tablets made for each factory and 
office showing names of employes in the 
Army, Navy and Marines during the 
World War. The Chicago office shows 12 
names, including that of Captain A. A. Ser- 
comb, who was killed in action in the 
Argonne. The tablet of the Chicago office 
has been photographed and a copy given 
to each man whose name appears on the 
tablet. Of the 12 men representing this 
office only one was a private, all others 
being officers. 

For the last 30 years Bernard Weinstein 
has conducted a jewelry store at 1334 S. 
Halsted St. For three decades he has paid 
rent. He has been on good terms with the 
landlord all the time. When friends asked 
him why he didn’t buy the building he 
argued “Why buy a cow when milk is so 
cheap?” Four months ago the landlord 
sold the building to a practical individual 
who gave the rent a substantial boost, and 
Mr. Weinstein, after 30 years, decided that 
it would be cheaper to “buy the cow.” He 
induced the new owner to sacrifice the two- 
story frame building for $92,000 in cash. 

The case of Mike Sacks has been set for 
trial at the April term of court before 
Judge Kersten. It will be recalled by 
readers of THE JEWELERS’ Circucar that 
Sacks was indicted with Walter Stevens 
as one of the men responsible for the death 
of Louis Lichenstein, on Oct. 20, 1916, and 
the wounding of his brother-in-law, Emil 
Noel, when an attempt was made to hold 
up Mr. Noel and rob him of his diamonds. 
Stevens was acquitted and until last Spring 
Sacks was lost to the police. Through his 
picture, which has been used several times 
in THE JEWELERS’ CIRCULAR, he was recog- 
nized in Detroit by a jeweler’s son and 
returned here for trial. 

The employment bureau of the Illinois 
Retail Jewelers’ Association, according to 
Secretary Charles F. Manahan, has been 
one of the busiest branches of the organi- 
zation in recent weeks. Many jewelers and 
watchmakers have been furnished to mem- 
bers, and many members suddenly needing 
a good man, have found him in short order 
by coming to the employment bureau. Ac- 
cording to Mr. Manahan, no scarcity of 
engravers now exists. ‘There are more en- 
gravers than jobs for the present, alt!:ough 
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Notice has been received by Milwaukee 
wholesale houses that Miss May Spencer, 
for many years engaged in the retail busi- 
ness at Edgerton, Wis., has disposed of her 
stock and good-will to Eldon Crandall, of 
the same city. 

The retail jewelry firm of Keeler & 
Kroehnke, Ottawa, Ill., has been dissolved, 
according to advices received: by Milwau- 
kee wholesale houses. Oscar A. Kroehnke 
has disposed of his interest to Fred S. 
Keeler, who will continue the business as a 
sole trader. 

Miss C. A. Robinson has purchased the 
jewelry department of the Park Store, one 
of the largest department stores in La 
Crosse, Wis., from Gustave B. Rose, who 
owned and managed the section for many 
years. Miss Robinson was associated in 
the management in recent years. Mr. Rose 
has not indicated his plans for the future, 
but will take an extended rest before re- 
suming active business affairs. 

H. A. Bruhnke, for ten years engaged in 
the retail jewelry business at Redgranite, 
Wis., has opened his new store at Berlin, 
Wis. The formal opening, however, will 
not be held until about April 1, as delay 
has been encountered in getting delivery of 
furniture and fixtures, as well as of mer- 
chandise. For the present Mr. Bruhnke is 
carrying on his business with the equipment 
and stock of the former store at Berlin. 

Among the Wisconsin retailers 
called on the manufacturing and wholesale 
houses in Milwaukee, recently, were: Julius 
Jappe, Racine; L. H. Holbrook, Kenosha ; 
J. B. Kimball, Waukesha; J. E. Von Wald, 
Baraboo; Robert Nicoll, of Gottfredsen & 
Nicoll, Kenosha; William F. Notbohm, 
Oconomowoc; Thomas Bruhy, West Bend; 
Wiegand Bros., Racine; J. B. Davis, Lake 
Hills; M. J. Karst, Racine; A. F. Estberg, 
Waukesha; William Liulevich, Racine. 

The David White Co., 419 E. Water St., 
Milwaukee, manufacturer of optical goods, 
surveying and drafting instruments and 
similar goods, will move about April 1 to 
a new factory which has been equipped 
for its occupancy in one of the buildings 
of the Pabst Brewing Co.’s expansive group 
in the vicinity of 10th and Chestnut Sts. 
At the head of the company is David White, 
a prominent optometrist and optician, for 
many years associated with. Julius Lando, 
in whose headquarters the White company 


has been a tenant since its foundation about . 


six years ago. 

Retail jewelers of Stevens Point, Wis., 
are participating in a movement .among 
business and professional men of that city 


to organize a Chamber of Commerce, which ° 


wili correlate the work of the Stevens Point 
Retailers’ Association and other commercial 
and civic bodies and craft organizations. 
William George Bruce, for 12 years gen- 
eral secretary of the Milwaukee Associa- 
tion of Commerce, was the guest-of-honor 
at a dinner held at Stevens Point on Mon- 
day evening, March 15, to launch the move- 
ment. Mr. Bruce created the present Mil- 
waukee association out of the old Mer- 
chants’ and Manufacturers’ Association and 
more than a dozen business men’s organiza- 
tions of the city. This work has been set 


who ° 


THE JEWELERWS’ 


up as a model for imitation in other cities, 
large and small, throughout the United 
States. 

William H. Upmeyer, secretary and treas- 
urer of the Bunde & Upmeyer Co., 101-105 
Grand Ave.; Henry Waldeck, Jr., manager 
of the optical department, and Miss Lily 
Kallenberg, an office assistant, narrowly 
escaped death when a large plate glass win- 
dow facing the offices of the store was shat- 
tered by a sign blown from a neighboring 
building during a cyclonic windstorm on the 
afternoon of Monday, March 15. Miss Kal- 
lenberg was seriously cut and bruised and 
will be confined to her home for several 
weeks. Mr. Waldeck suffered a severe scalp 
wound, while Mr. Upmeyer escaped unhurt. 
The storm was one of the worst in years 
and did thousands of dollars of damage 
throughout the city, smashing many large 
plate glass windows, uprooting trees, tear- 
ing away buildings, and causing much other 
destruction. At the height of the storm, 
Miss Kallenberg arose from her desk at 
the window and called Mr. Upmeyer’s at- 
tention to the dangerous flapping of awn- 
ings on Gimbel Bros.’ store, opposite. 
Aroused by the commotion, Mr. Waldeck 
stepped into the office from his department. 
Just then there was a terriffic blast and the 
large plate was shattered into a thousand 
bits. Miss Kallenberg received the brunt 
of the blow. 





Cleveland. 


A. T. Hubbard, president of the Cowell 
& Hubbard Co., has left for a buying trip 
in New York and vicinity. 

Webb C. Ball, head of the Webb C. Ball 
Co.. has been spending the latter part of 
March in New York and the east, on a 
diamond-buying trip. 

J. F. Schnaufer has purchased the jewelry 
business of E. E. Lersch, Clark Ave. Mr. 
Lersch will continue the optical business in 
the same establishment. 

J. A. Cohn, Citizens’ building, auctioneer, 
has returned from a successful sale at Mi- 
ama, Fla., and is now engaged in conduct- 
ing a sale at Morgantown, W. Va. 

H. W. Burdick, head of the H. W. Bur- 
dick Co., Swetland building, who has been 
sojourning at Seabring, Fla., is back with 
some interesting news. He purchased an 
orange farm on Lake Wolf, near Seabring. 

Recent callers in the trade have been 
John Rich, Painesville; George High, Me- 
dina; Lee Brown, Jamestown, Pa.; C. W. 
Jallif, Mansfield; Harry Johns, Bellevue; 
George Myers, of Votraut & Myers Co., 
Warren. 

A recent victim of robbers has been the 
William Bowman store, at Central Ave. and 
FE. 38th St., which was robbed of $50 rings, 
pins and miscellaneous jewelry. The 
thieves smashed a show window, and got 
away with the loot before police reserves 
arrived. 

At the annual meeting of the Cowell & 
Hubbard Co. changes in official personnel 
were made. New officers will include: 
President, A. T. Hubbard; first vice-presi- 
dent, Sterling Beckwith; second vice-presi- 
dent, W. G. Van Horn; third vice-presi- 
dent, E. H. Dutter; secretary-treasurer, 
Stanley Lydecker. Delays in arrivals of 
fixtures and plumbing are holding back the 
opening of the new establishment of the 
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concern. Indications now are that the for- 
mal opening will take place before May 1. 

Whitson Colyer, far western representa- 
tive of the Wagner-Gilger-Cohn Co., has 
decided to take an extended rest at his 
home in Freeport, L. I. Mr. Colyer has 
been ill more or less for the last few 
months. His territory will be taken by 
Henry S. Colyer, Whitson Colyer will give 
attention to that section, including Ohio, 
New York, New Jersey, Pennsylvania, 
Michigan and West Virginia. 

There will be less chance for shortage of 
assistants of the practical kind for local 
jewelry establishments as soon as graduates 
from East Technical High School begin to 
apply the art they have learned at that in- 
stitution. The ancient art of gold smithing 
has been added to the studies at Each Tech- 
nical. Mostly girls are taking up the 
courses. Complete work benches have been 
installed, with material and tools. The stu- 
dents now are making their own jewelry. 
Already several students have offers of em- 
ployment in stores in this district, and 
others are planning to go into business for 
themselves. 

Following the plan already successfully 
in effect in other manufacturing jewelry 
establishments throughout the country, the 
Zwee & Burr Co., of this city, has instituted 
a system of profit sharing with its em- 
ployes. Stock is being sold to employes 
on favorable terms, and many members of 
the staff are taking advantage of this offer. 
It is the belief of heads of this firm that this 
step will mean mutual benefit to the com- 
pany and employes, as it has already proved 
in other establishments. The Zwee & Burr 
Co. has gone a step further by announcing 
itself ready to aid disabled solders, and 
three government apprentices already are 
employed in this establishment. 

Rudolph Deutsch, of the Rudolph Deutsch 
Co., Cleveland, manufacturing, wholesale 
and retail jewelry firm, who leaves for Eu- 
rope, April 8, will be guest-of-honor at a 
dinner and dance to be held by the newly 
organized Jewelry Crafts Association of 
Cleveland soon. Ralph Burr, Albert Gom- 
berg and Camille Taussig were appointed a 
committee to arrange the affair at the reg- 
ular monthly meeting of the association at 
the Hotel Statler, Tuesday evening, March 
16. Wives of members and other guests 
will be present. It will be the first social 
event of the association, or its predecessor, 
the Cleveland Manufacturing Jewelers’ As- 
sociation, in three years. 

Removal of the Sigler Brothers Co. from 
the Garfield building to the new Wurlitzer 
building was completed this month. Fin- 
ishing touches are being made to the in- 
terior of the second floor, the entire space 
of which is occupied by this firm. Plans 
are for something in a formal opening and 
reception to the trade in this section about 
May |. The new establishment has nearly 
10,000 square feet, or nearly double the 
space in the old location. Features include 
a mezzanine floor, where clock and watch 
repairs and engraving will be carried on. 
The supply department for jewelers acces- 
sories and tools, will be located on this 
balcony. All departments have been en- 
larged, and the selling staff increased as 
well. Mirrored lights will be used through- 
out. The diamond department, to be the 
leading branch of the Sigler service, is be- 
ing installed now. 
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The Sells Jewelry Co. is now located in 
the new quarters on the ground floor of the 
Arcade building. Everything is entirely 
new, show cases and fittings are very hand- 
some and well arranged. 

Recent visitors in St. Louis during the 
past week were A. Winkler, Pop- 
lar Bluff; L. Brandenburger, Alton, IIL; 
R. N. Monaghan, Gillespie, Ill; Chas. 
Weber and wife, Lexington; J. W. Gibson, 
Flora, Ill. 

J. W. Cary & Co., dealers in jewelers’ 
specialties, located in the Globe-Democrat 
building for many years, have sold out to 
Ilch & Radacke. The latter were formerly 
with J. H. Booth, at Alton IIL, but de- 
cided to locate in St. Louis. 

John J. Gaffner, of St. Jacobs, Ill., was 
a visitor in St. Louis last week. He came 
to attend a convention of phonograph deal- 
ers, but incidentally visited some of the 
leading wholesale jewelry houses and made 
quite a number of purchases. 

The Maschmeyer-Richards Silver Co. is 
now located in its new place of business 
on the third floor of the Compton building, 
at 7th and Locust Sts. The new quarters 
are much larger than the old. The change 
was made necessary because of increasing 
business. The new place contains 10,000 
square feet. 

Edgar Harrick, Paragould, Ark., accom- 
panied by his wife was in the city early in 
the week. He was buying goods for a new 
store he intends to open in Paragould. Mr. 
Harrick was formerly in‘the jewelry busi- 
ness in Paragould, but about two years ago 
sold out. He has decided to go back into 
his old business and hence his visit. 

Winton E. Barker, secretary and treas- 
urer of the Hoyt Jewelry Co., in the Hol- 
land building, was unanimously selected as 
a candidate for school director, in the Uni- 
versity City election to be held on April 6. 
University City is an incorporated city ad- 
joining St. Louis on the west. Mr. Barker 
is an able business man and has been quite 
active in civic work in his city, especially 
in lines pertaining to child welfare. 

Atwood A. Klinger, Texas representative 
of Mack M. Burnstine, in the Globe-Demo- 
crat building, was able to entertain his 
Texas trade in the private office that is 
being prepared for him in the new suite in 
which Mr. Burnstine will move in the Ar- 
cade building in April. Mr. Klinger reports 
a very successful business in Texas and is 
anticipating with a great deal of pleasure 
his return to Dallas in the near future. 

Council No. 1, Associated Watchmakers 
of America, held its regular meeting March 
10 in the rooms of the association in the 
Holland building and there was a large at- 
tendance. There were some very instruc- 
tive talks made on*hair springs. The sub- 
ject was one of much interest to the watch- 
makers. Next Wednesday evening, March 
24, there will be a lecture given by the 
president of the organization, J. A. Key, 
on escapements. In addition to the talk 
there will be demonstrations by charts and 
drawings. This lecture should prove very 
entertaining as well as instructive to the 
members. 
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Evansville, Ind. 





T. C. Basye, jeweler of Rockport, Ind., 
was a recent business visitor in Evans- 
ville. 

Hovey H. Tislow, one of the leading re- 
tail jewelers of Petersburg, Ind., has been 
re-elected a director of the Petersburg 
Trust. Co., that was organized a little 
over a year ago. 

John Browning, traveling salesman for 
Raphael Bros., who recently bought the 
wholesale and retail. jewelry store of I. 
Gans Co. at 24 Upper Ist St., and who has 
charge of the State of Oklahoma for his 
firm, will in a short time move his family 
to Oklahoma City. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, jewelers of 427 Main St., said the 
other day that there would be a meeting 
soon of the Evansville Retail Jewelers’ As- 
sociation, as there are several matters that 
it is desired to bring before the club. It 
has been some time since the association 
had a meeting and Mr. Kruckemeyer said 
he believed the next meeting would be 
largely attended. 

Silas Ichenhauser, wholesale dealer in 
queensware and glassware, of this city, re- 
turned a few days ago from New York, 
where he spent six weeks on business, He 
said the east looks prosperous and he is 
quite optimistic over trade conditions. Mr. 
Ichenhauser says, in his opinion, there is 
going to be a shortage of holiday goods 
because of the fact that there is a short- 
age of both labor and material at this time. 
He said that many factories already are 
sold up. 





Atlanta, Ga. 





George Greenway, for several years with 
the Adolph Enggass Jewelry Co., Detroit, 
Mich., has accepted a position with J. W. 
Boone, Peachtree Arcade, this city. 

H. W. Meaders, Tocca, Ga., was in At- 
lanta Thursday of last week making pur- 
chases to fill in his stock on account of the 
continued good business in North Georgia. 
Business in this part of the State has 
passed all expectations and is continuing 
good. 

Jos. J. Scheff, manager of the material 
department of Ewing Bros., is in Morris, 
N. Y. Mr. Scheff received a telegram last 
week that his father had died with pneu- 
monia; he immediately went north, but 
owing to the heavy snows and poor trans- 
portation he had quite a bit of difficulty get- 
ting home. While in the north, Mr. Scheff 
will remain with his mother a short while. 

Julius R. Watts, president of J. R. Watts 
& Co., time inspectors for N. C. & St. L. 
Railroad, died last Tuesday night after a 
brief illness. Mr. Watts was convalescent 
from an attack of influenza and it was 
thought that he was well on the road to 
recovery. While sitting up Tuesday night 
he suddenly fell over dead, and it is sup- 
posed that his heart was so weakened from 
influenza that together with his advanced 
age he passed away. 








R. C. Millington, Plainfield, Wis., has 
opened a jewelry store in the Goult build- 
ing of that town, 


CIRCULAR 


127 
Omaha. 





Lew Watts, formerly with C. E. Reese, 
has taken a position with the Brodegaard 
Bros. Co. 

F. LeRoy Newcomb, jeweler at Com- 
stock, Nebr., spent a few days in Omaha 
last week. 

A. F. Smith, president of the A. F. 
Smith Co. has gone on a business trip to 
New York and Providence. 

T. L. Combs & Co. are announcing a 
grand Easter opening of their new gift 
jewelry store in the Benson & Thorne 
store. 

Alvin Wickstrom, with J. L. Jacobson 
for the past 17 years, has resigned his po- 
sition to engage in the automobile busi- 
ness. Last Saturday his numerous friends 
gave him a banquet and presented him 
with a watch. 

Out of town jewelers in Omaha last 
week included: Chas. Steinlein, Waterloo, 
Nebr.; C. S. Meyer, Winner, S. Dak.; 
George Larew, Hamburg, Ia.; George 
Kohles, Earling, Ia.; C. F. Hoffman, Sac 
City, Ia.; H. Heitzman, West Point, Nebr. 

C. E. Reese has decided to retire from 
the retail jewelry business about April 1, 
having sold his fixtures to L. A. Bor- 
sheim, Sr., in the city. He owns two 
farms near Omaha and will devote his 
time to raising pure bred hogs. 








Pacific Coast Notes. 





A. C. Germain, who has been connected 
for several years with the H. L. Dodge 
jewelry establishment, Ancortes, Wash., 
has purchased the former owner’s interest 
in the business and will continue the opera- 
tion of the store. 

Mrs. Klune, widow of J. B. Klune of the 
Sacramento jewelry firm of Klune & Flo- 
berg, is the sole beneficiary of the estate of 
the late Mr. Klune. The business will be 
continued for the present under the same 
management with Mr. Floberg in charge. 

News has been received of the death of 
Philip Levin, 27 years of age, proprietor 
of a jewelry store at McGill, Nev. He 
passed away at his home in that town after 
a brief illness, pneumonia following an 
attack of influenza. He is survived by his 
widow. 

Burglars apparently made an unsuccess- 
ful attempt to rob the jewelry store of 
Haakon Glasoe, 412 E. Burnside St., Port- 
land, Ore., several days ago. An effort 
was made to smash the windows with two 
large pieces of wood, but the prospective 
robbers were evidently frightened away by 
passing pedestrians. Local police investi- 
gated the case, but failed to find any sus- 
pects. 








Alden M. Jewett founded the jewelry 
business at 26 Main St., Cortland, N. Y,, 
in January, 1886, and had the oldest, con- 
tinuous unchanged business sign in the 
city up to a few days ago, when R. L. and 
Guy C. Andrews purchased the entire stock . 
and fixtures. Mr. Jewett has spent 48 
years in business. He learned the trade 
with Ormsby & Gray in Cortland and for 
10 years was in Troy, Pa., when he re- 
turned to Cortland and started in business 
for himself. 






























building, S. 


new location, 618 Bumiller 
Broadway. 

Monroe Montgomery of Montgomery 
Bros. has just bought and moved into a 
handsome new home. 

The wholesalers of the city are closing 
their places of business at noon on Satur- 
days, and will continue this practice until 
Oct. 1. 

F. M. Rhomberg of the Banning Jewelry 
Co. was a visitor in Los Angeles recently. 
His partner, H. A. Osborn, is secretary of 
the American Legion post at Banying. 

N. B. Rees, father of A. Rees, jeweler at 
Coalinga, died recently at Lincoln Center, 
Kans.. The deceased was in his 80th year 
and had been in the jewelry business for 
60 years. 

Williams & Wieschendorff, manufactur- 
ing jewelers, 811 Title Guarantee building, 
will open soon an exclusive retail store on 
W. 7th St. near Flower St. In addition 
they will have a manufacturing plant in the 
rear. 

A. E. Durie, who with Irving Schneider 

opened a jewelry shop on W. 5th St. near 
Hill, has decided to return to his former 
vocation as a traveling salesman, and Mr. 
Schneider will continue the business as sole 
proprietor. 
‘ Alfred Wendt, Fresno, has been spending 
several days in Los Angeles buying goods 
for a new store which he has opened in 
Fresno. Mr. Wendt has for several years 
been associated with Niels Nielsen of the 
same city. 

George Edwards of the Edwards, Lud- 
wig, Fuller Jewelery Co., Kansas City, who 
is spending the Winter in California, has 
just returned from an enjoyable motor trip 
to San Francisco. He was accompanied by 
Mrs. Edwards. 

Edward Langan, who was for 16 years 
buyer for the Powers Mercantile Co., Min- 
neapolis, has taken a position in the gold 
jewelry department of S. Nordlinger & 
Sons. He was with this firm for about 
four months at the end of last year. 

O. D. Collins, recently of the Needles 
Drug & Jewelry Co., Needles, Cal., has dis- 
posed of his interest in that company to 
W. C. Seccombe. Mr. Collins is now mak- 
ing his home here, but is undecided as to 
just what he will do in a business way. 

Mrs. Webber and Miss Wilson, the two 
women who pleaded guilty to having stolen 
a diamond ring valued. at $800 from J. P. 
Tait, W. 7th St. have been temporarily 
denied probation, the case having been 
continued for two weeks pending an in- 
vestigation of the women’s antecedents. 

Giuseppi Ghisi of Ghisi & Berry, import- 
- ers of fine art goods, located at 7th and 
Flower Sts., has left for Europe on a buy- 
ing trip. Mr. Ghisi was formerly in charge 
of the art department of S. Nordlinger & 
Sons, and has been in the habit of visiting 
the European art centers annually except 
when war conditions prevented. 

Sidney G. Moyse of the Edmund Bast- 
heim Co. will leave in a few days for the 
east on a buying trip. He will visit all the 
leading jewelry centers there, making his 
headquarters with L. & M. Kahn & Co, 
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New York. Mr. and Mrs. Bastheim ex- 
pect to leave for the east on April 5 to be 
gone several weeks, for business and 
pleasure. 

H. Victor Wright has received a tele- 
gram from Portland, Ore., announcing that 
the Oregon State Association will hold its 
annual meeting in Portland, June 9, 10 and 
11. This date was fixed at the suggestion 
of Mr. Wright, who was asked by the 
Oregon officials to fix a time when it would 
be practicable for him to be present and 
address the meeting. 

J. H. Tregoe, New York, secretary of 
the National Association of Credit Men, 
was here recently, and was the guest of 
H. Victor Wright of Brock & Co. at a 
luncheon at which about, 15 leading retail 
credit men of the city were present. Mr. 
Tregoe has for some time past been a 
friend of Mr. Wright, who is a director 
and was formerly president of the National 
Association of Retail Credit Men. Mr. 
Tregoe made a short but interesting talk 
zlong the lines of his vocation. 

Frank Bristol, i552 W. Pico St., was the 
victim of a window-smasher on the morn- 
ing of March 10. The robber was seen at 
5 a. M. by a baker doing business next door. 
The baker spoke to him as he was standing 
in front of the jewelry store, and he ex- 
plained to him that he was there to get 
protection from the rain. A few moments 
later the baker heard a crash and saw the 
man running down the street. Although 
the baker would be able easily to identify 
him, the robber has not yet been found. 
He stole about $100 worth of jewelry. 

The following out-of-town jewelers have 
been here recently: Raymond Finch, Co- 
vina; E. M. Wilkinson, Pomona; A, A. 
Goodyear, Santa Paula; G. B. Bower, Up- 
land; Ray Cole, Whittier; Eugene Walker, 
Glendale; C. E. Perham, San Pedro; F. M. 
Rhomberg, Banning; A. Rees, Coalinga; 
Alfred Wendt, Fresno; John Parker and 
T. R. Canady, Huntington Beach; S. B. 
Clem, C. J. McCormick and Lars Shaker, 
Redondo Beach; R. H. Wilson and J. Pos- 
ner, Ocean Park; J. Q. Wilson, Sawtelle; 
W. G. B. Barks, Monrovia; D. A. Hauk, 
Long Beach; J. V. Fredericks, Santa Bar- 
bara. 

Clem Glass, vice-president of Brock & 
Co., is still confined to his home as the 
result of his recent attack of the influenza. 
He is, however, gradually recovering, and 
is expected to be back in the store in about 
a week. Mrs. Glass and their little child 
are also recovering. FE, O. Fleek, floor man 
for the same house, who has been seriously 
ill with bronchial pneumonia, has begun to 
improve, but is still quite ill, C. W. Bar- 
nett of the gold jewelry department has 
returned to the store after an absence of 
three weeks. He, his wife and son have 
all been victims of the influenza, Mr. 
Smith of the same department has nearly 
recovered and is back at his place in the 
store. 








Early one morning, recently, burglars 
entered the jewelry store and pawn shop 
of W. Present, at Pontiac, Mich., by forc- 
ing their way through a rear entrance and 
escaped with about $2,000 worth of jewelry. 
No effort was made to get into a safe at 
the rear of the store which contained thou- 
sands of dollars’ worth of diamonds. 
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Albert Mayer of Mayer Bros., jobbers of 
Seattle, Wash., is in San Francisco for a 
visit, the first one in 19 years. 

Lou Cohn, Spokane, Wash., arrived in 
San Francisco last week with his family, 
en route for the north after a pleasure tour 
of southern California. 

H. E. Jones of the Wadsworth Watch 
Case Co. has opened permanent offices in 
the Jewelers’ building, 150 Post St., where 
he will care for the western trade. 

P. H. Neuffer, Olympia, Wash., has been 
in San Francisco, en route to his home 
and place of business in the northwest, after 
a short visit in the southern part of Cali- 
fornia. 

The Sparber Jewelry Co., 36 3rd St., is 
holding a closing out sale, the reason for 
the closing of the business being the expira- 
tion of the lease in the near future. Mor- 
ris Sparber is proprietor of the store, 

E. V. Saunders of the western division 
of the International Silver Co. is expected 
in San Francisco about March 15. Mr, 
Saunders is now in the southern part of the 
State, having arrived there from the east. 

Tom Lundy, who has conducted a store 
on Market St., between Kearney St. and 
Grant Ave., for a number of years, is one 
of the pioneer jewelers of this city, having 
been identified with the trade for over 40 
years. He will discontinue business, 

George Dupen, jeweler of Martinez, Cal, 
was in San Francisco recently. He is com- 
pleting pians for the opening of a second 
store in Crockett, Cal. A complete line of 
jewelry, watches, etc., will be carried and 
Mr. Dupen will supervise the operation of 
the two establishments. 

The San Francisco office of Oneida Com- 
munity, Ltd., recently received a request 
from the University of California that the 
silverware manufacturer’s advertising meth- 
ods be used by students at the University 
as a subject of a paper in connection with 
an advertising course, “The Philosophy of 
Advertising” to be the title. 

A. Carlson, Jr., of Fort Bragg, Cal., is 
visiting this week in San Francisco. Other 
members of the trade located in various 
parts of'the State who called in San Fran- 
cisco recently were Alex Noack, Sacra- 
mento; T. White, Vallejo; W. Woodrow, 
Vallejo; W. L. Stevens, watchmaker with 
Oberlin Bros. Co., Fresno; W. F. Bell, 
Fresno; Mr. Jung of the William C. Lean 
Co., San Jose; H. Willett, Watsonville, and 
A. G, Prouty, Napa. 

S. H. Friend, local dealer in diamonds 
and other precious stones, is now in Europe 
and has sent word to his office at 704 Mar- 
ket St., that he will make a complete tour 
of the various markets before returning 
home. Another San Franciscan who is 
abroad in quest of diamonds is Frank Jed- 
dis of the Alphonse Jeddis Co. Recent 
word arrived at the store telling of his safe 
arrival at Amsterdam. Another traveler 
on the European continent is Mr. Kaye of 
the diamond importing firm of Knox & 
Kaye of this city. 





Thompson Bros., Elderado, Kans., re- 
cently lost $150 worth of watches when 
their window was broken last Wednesday. 
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Market Places in New York for the 
Convenience of Out of Town 
Buyers 





BOUT 130 manufacturers have their 
A lines represented at one of two market 
places now being operated in New York 
for the convenience of out-of-town jewel- 
ers. By inspecting the lines shown at 
these two places jewelers can form a very 
good idea of what is on the market and 
can transact business in an_ infinitesimal 
part of the time it would ordinarily take 
to call upon any reasonable percentage of 
the same number of manufacturers at their 
respective offices. 

One of these centralized market places 
is the Jewelers’ Buying Offices which is 
operated by Edgar A. Gove, and is located 
in the Grand Central Palace, occupying the 
city block bounded by 46th and 47th Sts., 
Lexington Ave. and Depew. Pl. The other, 
less than a dozen block away, is in the Bush 
Terminal Sales building on 42nd St. near 
Broadway. 

The accommodations of both places are 
free to visiting jewelers and no commis- 
sions are charged on goods bought. Reve- 
nues, in both instances, come from the 
represented manufacturers in the form of 
set fees charged them for services. 

The essential difference between the two 
places is this: The Jewelers’ Buying Offices 
are for the use of legitimate jewelers only, 
and have no accommodations for depart- 
ment store buyers, whereas the Bush Ter- 
minal Sales building caters to the depart- 
ment store trade as well. 

At the Jewelers’ Buying Offices about 50 
New York and Newark manufacturers of 
fine gold and platinum jewelry and some 
silverware are represented, while at the 
Bush Terminal Sales building there are 
approximately 80 manufacturers, the gnajor 
number of which, insofar as jewelry is 
concerned, are Providence and Attleboro 
houses. Summarized briefly, the Jewelers’ 
Buying Offices caters to jewelers who come 
into the market for the better and best 
grades of jewelry, while the Bush Ter- 
minal Sales Building meets the demand for 
medium and popular priced goods as well. 

‘Both market places are founded on the 
same basic principle of simplifying the 
buying problem, though each has worked 
out its service along individual lines. 

The Jewelers’ Buying Offices, for in- 
stance, is designed to be used by the visit- 
ing jeweler as his New York business of- 
fice while in the city. It is essentially his 
place, and here he sees such manufacturers 
as he wants exactly as he would do in his 
own store. Here he is furnished private 
quarters, which safeguard him against the 
solicitation of the trade in general, and, 
in the way of personal conveniences, he is 
provided with a desk, telephone and steno- 
graphic services -for the period of his stay. 
For his inspection there are cabinets con- 
taining sample lines of the manufacturers 
represented and for consultation there are 
confidential stock reports which detail 
what stocks are on the market and who 
have them. Information of this character 
is, of course, most valuable. It enables a 
jeweler to study his market before finally 
determining what to purchase and thereby 
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makes intelligent and well-balanced buying 
a feasible matter. Here the retailer deals 
direct with the manufacturer, and suitable 
conference rooms are provided. 

On the other hand, at the Bush Terminal 
Sales building it is the policy of the oper- 
ating Or,auization to represent the manu- 
facturers in doing business. What goods 
may be bought, however, are billed direct 
by manufacturers and shipped from tie 
factories. 

The jewelry floor of the Bush Sales 
building is given over to show rooms and 
cabinet displays of the various lines car- 
ried, and here the buyer inspects the mar- 
ket as represented by some 80 houses. 
While this market is of service to those in- 
terested in silverware and medium grade 
jewelry, it is of particular value to stores 
where fairly good jewelry departments are 
maintained. Another feature of the Bush 
Terminal Sales building is its International 
Buyers’ Club, where visiting buyers are 
invited to make their headquarters. 

The general idea of simplifying the 
buying of jewelry, as expressed by the 
services rendered by the Jewelers’ Buying 
Offices and the Bush Terminal Sales build- 
ing, is in full accord with the latest de- 
velopments in modern merchandising and 
“incidentally it adds to the various reasons 
advanced why the trade should visit the 
New York markei. 

The manufacturers represented at the 
aforementioned market. places follow. At 
the Jewelers’ Buying Offices: Arch Crown 
Mfg. Co., E. Beline, Bippart, Griscom & 
Osborn, R. Blackinton & Co., Bonner Mfg. 
Co., Brassler Co., S. Brarid & Sons, D. D. 
Brokaw & Son, Sigmund Blitzer, Alfred J. 
Casse & Co., Courtois, Bush & Garrigus, 
‘Donaldson Mfg. Co., Charles T. Dougherty 
Co., Durand & Co., E. A. Dreher & Son, 
E. H. Eastwood & Co., Engeldrum & Zim- 
mer Co., M. L. Girdany, M. & G. Godefroy, 
J. Austin Granbery Co., The Granpy Co., 
Hart Bros., A. J. Hedges & Co., L. Heller 
& Son, Oscar Heyman & Bros., William 
S. Hicks’ Sons, Charles Holl, Jones & 
Woodland Co., Kent & Woodland Co., The 
Kohler Co., La Pierre Mfg. Co., Larter & 
Sons, Walter P. McTeigue, Inc., The 
Frank T. May Co., The Merrill Co., Nata- 
line Pearl Co., Frank C. Osmers, Enos 
Richardson & Co., William Scheer, Inc., 
Segman & Abrahams, Snow & Westcott 
Co., A. Suderov, Staiger & Sons, Trave- 
light' Mfg. Co., Weigel & Rose Co. 

At the Bush Terminal Sales building: 
Adler & Heine, H. A. Allen Co., Apollo 
Silver Co., The Barbour Silver Co., E. & J. 
Bass, Inc., George F. Berkander, S. O. 
Bigney Co., Blacher Bros., A. H. Bliss & 
Co., Bronze Artcraft Co., Clark & Coombs 
Co., Conjoint Jewelry Corps., Derby Silver 
Co., Eastern Glass Co., Charles H. Eul- 
hardt, French Ivory & Metal Corp., Henry 
W. Fishel & Sons, Inc., J. M. Fraser & 
Co., Freeman-Daughaday Co., Gem Brace- 
let Co., Geneva Watch Co., Goodwill Mfg. 


«Co., Gothic Watch Co., Louis Grey & Co., 


Hallam-Rice Co., The Holmes & Edwards 
Silver Co., George H. Holmes Co., Alfred 
Humbert & Son, The H. W. K. Co., Hud- 
son Jewelry Mfg Co., John J. Hines, R. H. 
Ingersoll & Bro., International Silver Co., 
Julius J. Jacoby, Inc., Lehman Bros., Al- 
bert Lorsch &Co., Inc., Jos. H. McCrud- 
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den, Inc., Mandalian Mfg. Co., Markham 
& Stone, John T. Mauran Mfg. Co., Meri- 
den Britannia Co., The Meriden Cut Glass 
Co., Joseph E. Miller, Inc., Nichols Mfg. 
Co., Oneida Community, Ltd., Osier Mfg. 
Co., Paye & Baker Mfg. Co. Payton’ & 
Kelley Co., Providence Mfg. Co., Wal- 
ter J. Raphale, Reliance Mfg. Co., The 
Riker Co., The Robbins Co., Rogers & 
Bro., The Wm. Rogers Mfg. Co., Koman 
Jewelry Mfg. Co., S. & S. Novelty Co. 
Inc., Sabin Mfg. Co., The F. H. Sadler Co., 
Schoellner & Horbach Mfg. Co., Shaw’s, 
Inc., Simerda, Laar & Caro, Sidney Simon 
Co., Silver Glow Mfg. Co., Simpson, Hall, 
Miller & Co., The Sterling Silver Mfg. Co., 
C. O. Sweet. & Son Co., Triangle Ring 
Mfg. Co., Warwick Sterling Co., The 
Watrous Mfg. Co., Wilson Goggles, Inc., 
Wilcox & Evertson, Wilcox Silver Plate 
Co., M. F. Williams Co., Marcel Wormser, 
Yankee Wizard Clock Co’, Young Bros., 
Victor Co. 








A Snap Shot on “Time Hill” 





POINT of unusual interest to visitors 
in the vicinity of Cincinnati is the Gruen 
plant known as the Watchmakers’ Guild, sit- 
uated on “Time Hill” and many retail jewel- 











FRED GRUEN AND KRISTIAN FALKENBERG 


ers have made pilgrimages to this home of 
watchmaking. The snap shot herewith 
shows one of the “pilgrims” from the north- 
west corner of the country, i. e., Kristian 
Falkenberg, of Walla Walla, Wash., stand- 
ing on the steps leading to the plant with 
Fred Gruen of the concern. 

The picture has been given considerable 
publicity in newspapers of the northwest. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
Jeweters’ Circutar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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The Correct Selling Price 
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Opinions of Different Jewelers. 
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i eADELs rising values in the jewelry 


field have given retailers in the trade 
much to think about, and not the least of 
the problems brought about by the increases 
is the basis to be adopted in figuring selling 
prices. One jeweler, for instance, showed 
the writer two diamonds, identical in 
weight and other attributes. 

“One of these,” he explained, “cost me 
$250 a year ago. The other one cost me 
$300 this month. They are as near alike 
as two stones can be. What price shall I 
put on them?” 

A unique solution of the problem was 
given by a shoe dealer, whom the writer 
has known for a good many years. Repair- 
ing to this dealer for a new pair of shoes, 
the writer was shown two pairs, apparently 
identical in every respect. 

“This pair,” said the shoe man, with a 
smile, “will cost you $12. But this other 
pair you may have for $10.50.” 

“What’s the difference in them?” was 
asked. “They are the same brand and seem 
to be just alike.” 

“They are alike,” was the response. “They 
were made in the same factory by the same 
workmen and of the same material. The 
only difference is in the time they were 
bought. The lower-price shoe I purchased 
for $7 last year. Its twin cost me $8 this 
month. So I am selling them absolutely on 
the basis of what they cost me. They are 
alike in every respéct, but I am marketing 
one pair at $10.50 and the other at $12.” 


This dealer apparently was giving his 
regular trade the benefit of the rather 
peculiar conditions of the present day. In 
the shoe business, where comparatively 
small amounts are involved, this may work 
out all right. The plan can hardly be recom- 
mended for the jewelry business, however, 
despite its obvious fairness to all concerned. 

The method adopted by one successful 
jeweler is to average the cost prices of 
similar articles, thus arriving at an equitable 


basis on which to figure the selling price. 
For instance, the jeweler quoted in the first 
paragraph finally decided to use $275 as 
the cost price of his two diamonds, though 
as indicated, one cost $250 and the other 
$300. He desired a margin of 331/3 per 
cent and thus sold the two stones for 
$412.50 each.. This method is obviously far 
superior to that by which he would place a 
selling price of $375 on- one, and $450 on 
the other, though they were identical in 
every respect that counts. 

Not only is the averaging of prices fair, 
but it enables the jeweler to avoid the un- 
pleasant gossip which may easily arise 
under the former plan. Let two customers 
get together, for example and compare 
stones, to find them practically the same 
except in price, and more or less of a fuss 
would result. Any Better Business Bureau 
would uphold the jeweler, but the adver- 


tising in such a case would hardly be the | 


kind that is welcomed by high-class mem- 
bers of the trade. 

“Why, if the market has advanced,” 
asks one jeweler, “is it not legitimate for 
jewelers to base all selling prices on cur- 
rent quotations? In the case cited, for in- 
stance, why would it not be fair for the 
dealer to advance the cost price of the 
first diamond from $250 to $300?” 


There is something to be said for this 
plan, since it seems that in this way the 
jeweler would merely be reaping the bene- 
fit of his superior business judgment. In 
other words, it is not unfair to assume that 
jewelers who went into the market a year 
ago and backed their faith in further price 
increases with their bank rolls should get 
the benefit of their shrewd buying. 

As a matter of fact, if the market ever 
collapses, jewelers would find themselves 
in serious straits financially unless they 
had adopted just such a policy. Sticking 
to the figures with which we have been 
dealing, it might be possible, in case of a 


sudden slump in the market, for a jeweler 
to find himself with a stock of diamonds 
costing $300 each, and on the strength of 
current quotations, worth but, $250 each. 
However, such a collapse is hardly possible, 
if Government officials may be believed. 
One to whom the question was put ex- 
plained as follows: 

“In the event of a sudden weakening of 
the market, such as you have described, 
jewelers would undoubtedly suffer heavy 
losses. The Government and other agencies 
are working against such a collapse, and 
all conditions point to a steady market for 
an indefinite period. Indeed, as far as we 
have been able to ascertain, the advances 
in jewelry prices have, had a far more 
reasonable basis than the average article. 
That in itself is an ‘excellent reason why 
jewelry prices will stay where they are. 


“If this were not true, the Government 
would look with equanimity on the prac- 


tice of figuring prices on the replacement 


value, rather than the actual cost value, 
for the margin between what the jeweler 
paid and its replacement value would 
merely represent a sinking fund to tide 
the jeweler over the day when the slump 
arrived. Inasmuch as no such decrease in 
values is expected, we take the attitude 
that the averaging of prices is the fairest 
solution of the jewelers’ problems. We 
have not scrutinized the jewelry business 
as closely as others dealing in necessities, 
but in the main we believe that jewelers are 
making only a reasonable profit.” 





“Witness,” asked the attorney for the de- 
fense, who was trying to prove the tem- 
porary insanity of the prisoner, “was it 
this man’t habit to talk to himself when 
alone?” , 

“Jes at this time,” came the answer, “I 
don’t recolleck ever bein’ with him when. 
he was alone.”—The Watchman Examiner. 





Silas says: “Can sail, now, Seth. Congress has just ratified the passport fellow.” 
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F. C. JORGESON & COMPANY 
| 159 N. Ann Street aie Chicago 


F.C. JORGESONG CO. 
MANUFACTURERS 
AGH eo 


JEWELERS FRE 





No. 105 Jewelers’ Case and Table in stock, 8 ft. long, oak and 
birch. Also—Wall Cases in 8-ft. lengths to match in wood and 
finish. Write for prices and particulars. 


“The best of everything” 
























































We Are Manufacturers of 


Ostrich Feather Fans 


in Many Styles and All Colors 


Distinctive handles of JEWELED carved and in- 
laid amber, shell and pearl. We also carry a large 
assortment of imitation handles. Fans complete range 
in price from $7.50 to $250.00 each. 


Compare our styles and workmanship with any 
other manufacturer. 


7 East 37th St. 
New York City 


Established 
Since 1882 


RIGHTED MAY 1908 
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A Display For and Of Vision 


I? is sometimes difficult to arrange im- 
pressive window displays in small spaces 
but the jeweler’s stock of eye-glass holders 
lends itself particularly well for this pur- 
pose. The following suggestion may be 
well applied to both large and small win- 
dow displays although the idea is described 
more as a fitting attraction for a narrow 
corner or center display case. 

At the right of the window or case 
should be two hourglasses, either the real 
article or painted cardboard one properly 
cut out. These two hourglasses should 
serve to support a sign, which, to best 
carry out its effect should be a trifle higher 
than long. 

The sign should bear these words: 





DON’T BLUR YOUR VISION EVEN 
FOR A FEW HOURS BY LOSING OR 
MISPLACING YOUR REGULAR READ- 
ING GLASSES. 

THE EYEGLASS HOLDERS DIS- 
PLAYED HERE WILL HELF YOU TO 
PREVENT THIS. 











To make this sign effective, the words 
should be painted in letters giving a 
blurred effect so that the sign will attract 
attention and at the same time give the 
reader the proper impression. Such a 
sign even in a narrow or out of the way 
display window or inside case will attract 
the gaze of many passersby and then divert 
their attention to the space immediately 
before this placard which should be filled 
with a complete layout of eyeglass holders 
and containers of all kinds. 


An Oriental Display 

Recently I saw a window arrangement 
that was, to me, novel as well as interest- 
ing. It was at one of the main jewelry 
stores in my town, and the manager, a 
young man of “pep” and new ideas, is striv- 
ing to give a series of windows that will 
make people talk about his store as well as 
visit it. He secured a number of Chinese 
figures, in various postures, all about eight 
inches high and .all colored in the high 
lights of the usual Chinese costume. Some 
had outstretched arms, and upon these he 
placed tiny velvet-covered trays, upon which 
he put gems of various kinds, made up in 
settings of different sorts. About the necks 
of some of the figures were hung neck- 
laces of pearls, or handsome pendant gems. 
Some days he featured amethysts, on 
others kunzite, and so on during the week. 
The windows were not over-filled with dis- 





(Centinued on page 135.) 


Springtime Selling 
Suggestions 
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Little Advertisements 
[| YOU cannot afford to take a large 
enough advertising space in the local 
newspaper to make you advertisement con- 
spicuous, why not try the plan of scattering 
inch or inch-and-a-half advertisements 
through certain desirable parts of the paper. 
Get all of these up in uniform style with 
a distinctive border and heading type. Use 
a heading of not more than four words, 
preferably short words, in 18-point type 
(“caps” and small letters), with the store 
name at the bottom of the ad in 12-point 
capitals. 

Make each of these little ads create a 
definite impression about some particular 
subject. You want the reader to leave the 
ad with a definite idea in mind, placed there 
by the advertisement. Don’t allow the 
make-up man to bunch all of these little 
ads together somewhere in a group, but 
have them well scattered. Fifteen inches 
of space all in one single column advertise- 
ment would not be enough to make any 
great showing, but ten or more of these 
little adlets scattered through the paper’s 
local news section will make the readers 
think you are everywhere. 

Use as many of the adlets as you can 
afford and make all of them that you use 
different, no two alike, and all of them 
good. If you cannot afford to use this 
space every day or every other day, if you 
can do it every Saturday or every Friday, 
you will in time get people to expecting 
your messages. Make them so snappy that 
they will get attention and create interest. 

Salesmanship Stimulator 

This plan may be used for the purpose of 
‘developing increased sales on the part of 
the whole selling force of the store. Allow 
each salesperson to select from stock some 
piece of jewelry, some item he thinks he 
can sell, preferably something that has 
proved to be a slow seller. Let each sales- 
person arrange to display his favorite item 
in such a way as he thinks will give him 
the best opportunity to develop interest in 
it. Each salesman is going to feel a cer- 
tain amount of enthusiasm about his choice 
and he is going to make the effort to sell it. 
If you feel it is desirable, arrange to give 
a “P. M.” (premium money) of the selling 
price to each of the salesmen selling his 
choice for the event: 

Are You a Notary? 

Among other little plans that help to 
bring more people into the store and to in- 
crease the number of your acquaintances, 
is that of having a notary public on the 
force for the convenience of the public. 

It is the best ‘plan for one of the firm to 
take out the notary’s commission. It will 


cost 2 small fee, but the money will be well 
spent. 

Get a seal and have a neat little sign 
made, “Notary Public (with seal)”, and 
hang this in the window or in the doorway. 
You can, of course, do as you like about 
making a charge for the taking of acknowl- 
edgments, but the most profitable way will 
be to make no charge and to note on the 
sign “No fee charged.” Insert in any ad- 
vertisements you run in the papers, the 
notice: 

NOTARY PUBLIC 
In the store at your service without charge. 


There is no money in the proposition 
from fees,and most commissions go to men 
who take them out for the convenience. 
Bankers and lawyers want someone in the 
office ready to take acknowledgments. You 
will not be treading on anyone’s toes: by 
doing this work free. 

Do the service cheerfully and take pains 
to get acquainted with those who come in 
for that purpose. It will bring in, mainly, 
a good type of men whose acquaintance 
may be worth hundreds of dollars to you, 
and you may get acquainted with them in 
this way when otherwise you would have 
no chance to meet:them. Have writing 
conveniences and forms right at your foun- 
tain pen case and whenever you act as a 
notary, see that your special brand of pens 
get a little publicity out of it. 

Reading Matter Displays 

Have you noticed the large amount of 
reading matter in the form of show cards 
with full details as used in the United Cigar 
Stores and in the Liggett drug stores? 
There is always a good deal to be read on 
well made show cards which describe the 
goods, their quality,. price, etc. 

One passes a jeweler’s window where 
there may be one single show card with a 
name and a price, or there may be no card 
at all, no information, not even a price on 
the goods exhibited. The display may be 
very handsome, but with no price or details 
given it is a case of “What care I how fair 
she be, if she be not fair to me?” After 
passing such a high class but lonesome 
looking jeweler’s window, one _ perhaps 
comes in front of a United Cigar Stores 
window where a great profusion of signs 
flashes out all the information a buyer 
wants about the goods. Perhaps it seems 
as if the profusion of signs is a cheapening 
influence, and if it was a drug store instead 
of a cigar store that created the impression, 
all the same in effect. Well, I am not sug- 
gesting that the jeweler copy the methods 
of the chain store in cigars or drugs, but 
there is a lesson to be learned in the 
methods of those stores and in the fact 





Silas Says: “Hiney soon shook off an irritating ‘Kapp.’ 


Feared more cooties, perhaps.” 
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AGATE SLABS 


Selected for 
Jewelry and Ornamental Purposes 


AGATE PRODUCTS CO. 
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Agate Ball and Scale Bearings, Etc. 


377 Minna St., 















































San Francisco, Cal. 








Exclusive Lines 


In Gems, Antique and 
Modern Jewelry 


We carry the finest selection of real old Onyx Jewelry. 
Unusual variety of long earrings, cameos, jade, ame- 
thysts and lapis beads, brooches, lockets, etc. Memo 
selection sent to reliable concerns. 


SAMUEL GOLDBERG 


ANTIQUE COLLECTOR 


65 Nassau Street New York City 
Tel. Cort. 705 
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For the month of March we offer our unit package No. 
3, consisting of 12 samples, each a trade building item, 
retailing 50c. to $7.00, for less than our wholesale price. 









1482 Broadway $15.00 Net Cash. lcs, Displa 
New York With Order 130 W. 42nd St. 
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that their methods produce results—sell the 
goods. 

You can use a great deal more printed 
sign matter in your window displays than 
you do use. You can tell a good deal more 
About the goods right there while people 
are looking at them. When you have pros- 
pective purchasers right at hand, looking 
at the goods, why not tell them the things 
they really want to know. People do want 
to know all about the goods you display 
and they will not buy unless you tell them 
in one way or another. Put more informa- 
tion into your displays and they will sell 
more goods.. 

Save the Big Advertisements 

Make it a regular task to go through 
the current magazines and weeklies and see 
what items in your stock are advertised 
there in large space. Cut.out these ads 
and you will find them useful in connection 
with display work. 

Suppose you have saved for a year each 
month’s ads of a fountain pen or automatic 
pencil or high grade watch of a kind you 
sell. When you have accumulated the as- 
sortment you have something that will 
make a good background for a display of 
the goods. Put each ad on a sheet of white 
paper and place them on the window back 
for a background and they will make a fine 
setting for the goods. Or you can make 
a border of the ads up each side of the 
window pane. 
the identity of your goods as being one with 
the kind known by the advertising. You 
make it clear at a glance that the goods are 
standard. 

Perhaps such ads may tell about some 
item to which you give a special week of 
attention. Then you can help feature the 
goods by mounting each ad on a card and 
setting the cards throughout the store on 
the showcases. 

With a fine collection of these magazine 
ads, each kind in an envelope by itself, you 
can always find what you want, all in good 
shape for use. In another way these ads 
will be helpful. When you are in doubt 
as to what to say in an advertisement of 
any sort about the goods, your file of 
clipped ads will help you out. They will 
be very valuable in making show cards too. 
Many of the ads contain attractive pictures 
which will help in getting out the kind of 
show cards that will have individuality as 
well as attractiveness. 


Show Card Prize Offer 

By offering a series of prizes for the 
best show cards made up to advertise defin- 
ite items in your stock, you can get up an 
interesting competition and secure a great 
variety of more or less attractive cards at 
a limited cost. 

Announce this offer especially to high 
school students and if possible get the 
drawing teachers to take up the matter 
as a means of giving the classes practical 
work which they will be willing to do in 
hours outside of school. By stipulating that 
each show card shall advertise some item 
in your stock, you compel contestants to 
know a little something, at least about your 
line. They will have to inspect the stock 


In this way you establish. 
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or look at what you have in the windows 
or read your advertising, and in making 
your announcement of your prize offer, you 
should suggest that they do these things 
in order to know what to mention on the 
cards. 

The prizes you offer may be taken from 
stock and they should be given a window 
display to make them look as alluring as 
possible. Get up a circular to distribute 
at the schoolhouse door and one to dis- 
tribute among older people throughout the 
town. Send a letter to school teachers in 
town and in the outlying school districts. 

Stipulate a uniform size for the show 
cards as this makes it easier to be fair in 
judging them. A quarter of the standard 
size sheet of bristol board is a good size to 
use. Show samples of such cards as you 
suggest people making. Advertise that 
samples and detailed information and the 
prizes will be shown in your windows and 
you will have the best audiences you ever 
had for your displays. 

Select a committee of judges who are not 
connected with the store and who are men 
who will know good show cards. When 
the competition closes, make the first an- 
nouncement of the winners and the showing 
of the cards in your windows. Advertise 
that this. will be the means of announcing 
the winners and give the hour at which 
the curtain will go up on the winning dis- 
play and you will have people watching 
your windows as never before. 


Getting the Windows Noticed 

Here is a way to interest people in paying 
attention to what you put into your window 
displays, fixing the items in their minds to 
stay there. 

Offer a price of something attractive 
from stock for the person who, on the first 
of the coming month, will hand in the most 
complete list of the items you have shown 
in the window during the present month, or 
during whatever period you may select, 
though not for too long a time. Agree to 
give a souvenir to every contestant whose 
list is not less than 75 per cent perfect. The 
rules are simply that the contest begins and 
ends on a certain date, that the lists must 
be plainly written and the items filled in 
in columns, instead of being all written 
along together, and that there must be no 
duplication of items. Make the rules as 
few as possible and as easy to understand 
as may be. 





Three-Minute Selling Plans 





(Continued from page 133.) 








plays, and thus the items featured had a 
chance to draw attention through their own 
merits. A. H. W. 


Large Possibilities in a Small. Display 

BVERY jeweler is on the constant look- 

out for some sort of a display that will 
enable him to offer a novelty in his window 
without a heavy investment or an elaborate 
window renovation. In this endeavor the 
stock of nearly .every jeweler offers good 
opportunity in the occasional featuring of 
earrings. Earrings can be classed among 
the articles of jewelry that are sold on sug- 
gestion, and while they do not represent a 
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regularly called for article, they do, never- 
theless, offer a chance to stimulate sales in 
their exhibition. A display of earrings 
can be well adapted to an inside case as 
well as a main window and, if arranged in 
a neat manner, capable of gaining much 
feminine attention and perhaps trade. 

A plan that can be used in this effort 
is in the layout of a series of specimen ear- 
rings chosen from stock, such earrings be- 
ing displayed on a special shelf or tray. 
Right above this shelf or resting against it 
should be a narrow strip of cardboard con- 
training, in very readable letters, these 


“Lend an Ear” 


Then towards the fore part of the case 
or window another small sign should be in- 
cluded, the wording being in smaller type 
so as to urge the interested onlooker closer 
to the display. This sign in smaller type 
can read in this manner: 


“We Carry at All Times a Com- 
plete Assortment of Earrings for 
Your Selection and Particularly In- 
vite Your Observation to the Unique 
and Original Designs We. Carry 
Quite Suitable for Use in Connection 
with Masquerade and Party Cos- 
tumes.” 


Advertisements and Displays That Are 
Impressive 
YOUR every day sales should all be 
special sales to your customers. That 
is, people should be made to take special 
notice of and interest in your selling. 

Your displays and advertisements can 
make them do this, especially if you link 
up these ads. and displays with the pleasant 
events and thoughts in the lives of your 
customers. The undertaker can’t do this 
but the jeweler can. 

“Today is ‘Clover Day,’” said an ad- 
vertisement, and the store windows were 
trimmed with clover leaves, and four-leaf 
clovers at that, for you know every one 
believes in the lucky four-leaf clover. 

This advertisement will impress itself on 
people’s minds, for it links up with 
people’s thought. Make your advertise- 
ments impressive, vivid, unforgetable. 
Here is a story I read the other day that 
will illustrate vividness. 

A school boy was asked to make this 
sentence more vivid, “A man went into the 
building followed by a dog.” He wrote 
the sentence thus: 

“The Rev. Mr. Jones, stout and bow- 
legged, clad in a checkered suit, dashed into 
the First National Bank with fear written 
on his pale face and a white bulldog at- 
tached to his flying coat-tail.” 

You see, the boy just added details that 
to every one’s mind are sensational and 
the sentence at once became vivid. It 
could be visualized by others. 

Give your advertisements that quality of 
being visualized. Add the quality of 
pleasant association and you have a draw- 
ing advertisement. H. H. 





Negligence in dress is an error that 
ought to be corrected.—Steele. 

Mature your mind with great thoughts. 
To believe in the heroic makes heroes.— 
Disraeli. 
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SAMPLE CASES 
TRAYS and TRUNKS 





No. 2123—Watch Bracelet Tray 


Complete Outfits for Jewelry Salesmen 


Buerkert Mfg. Co. 


PROVIDENCE, R. I. 
New York Office, 9-13 Maiden Lane 











RELION 


WATCHES 
Ask 


Your 


Jobber 


AYA) Nickel and Gilt 
4 Plain and Radium } 


| J. Gottlieb 
49 


Maiden Lane 
New York 


























Wholesale 
Optical 
Goods 














The Milwaukee Optical Mfg Co. 


Milwaukee, Wis. 


Write for Our Catalog 





HINTYSAVER 


We Save You Money 
NEW ERA OPTICAL CO. 


Wholesale Opticians 
123 W. Madison St., 


CHICAGO 














The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White Gold 14K $5.00 Dozen 
6 Sizes 


EE re | Lion’ Safety Pin Clatch Co. patented Pa. 20. 1917 
Other Patents Pending 81 Nassau St., N Other Patents Pending 














Our Specialties “The Line That Moves’”’ 

La Vallieres e 

Bar Pins Grodnitz & Company 
Scarf Pins “ 

Brooches 47-49 Maiden Lane, New York 
and other Get our Samples and Prices First and 
— soa Then place your order. You will not be 

—_— fair to yourself otherwise. 








NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Detwerses: Stock Shades—immediate; Special Shades—3 to 4 Weeks. 
112-114 ee Street 


Myron B. Levy Co., Inc.,''New vork 


Dutch Silver 


Made in Holland. 


Otto Buchholz 


1170 Broadway New York 














IGhe Buyers’ Directory 
Price, $1.00 
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Trade-Marks of the Jewelry | 
and Kindred Trades 


The Jewelers’ Circular Publishing Co., 11 John St. New York 
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Keeping the Business Buoyant 











Things to Do and Things to Avoid 


Written Expressly for The Jewelers’ Circular. 
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N these days when the seas of business 
are uncertain, it’s more than ever neces- 
sary to keep each business concern buoyant, 
Doing so is sure to prevent wrecks and to 
avert disasters. 
Lighten the Overhead 

The thing most likely to become too 
heavy, weight down the business and lessen 
its buoyancy is overhead. Now, when all 
the buoyancy of which the business is capa- 
ble may be needed, it is wise to keep the 
overhead down to the lowest possible point. 
This is no time to expand overhead at the 
expense of the business. It is the time to 
increase the volume of business without in- 
creasing the overhead. 

The greater the volume of business done 
on a given overhead the greater the buoy- 
ancy of the business. The smaller the vol- 
ume of business done on a given overhead, 
the less the buoyancy of the business. 


Remove Temptations from Employes 

Many an employe has gone to jail be- 
cause his employer has placed too many 
temptations in -his way. It has been so 
much easier to go wrong than to go right 
that he has taken the wrong course. The 
more temptations placed in the way of em- 
ployes, the greater the danger of leaks that 
will seriously affect the buoyancy of the 
business. 

The system upon which the business is 
operated needs to be such that it’s easier for 
the employe to do the right thing than the 
wrong one. A method of checking is 
needed that will detect the first wrong step. 
It endangers the buoyancy of the business 
to wait until there’s a long,track of wrong 
steps. 

Watch the Stock 

One of the surest ways of preventing 
thefts is to be able to detect a theft at once. 
Some large stores have worked out systems 
by means of which, in the course of a few 
minutes, they can tell if any article is miss- 
ing from any department. 

The less time the thief has to make his 
getaway, the greater the chance of catching 
him. The less his opportunity of repeating 
the operation undetected, the smaller the 
quantity of goods stolen. 

Goods in stock are of even greater value 
than money. One can only get a dollar for 
a dollar bill, but goods that he pays a dollar 
for he sells for more than a dollar. It’s for 
this reason that even greater care needs to 
be given to keeping an accurate stock rec- 
ord than in keeping an accurate cash record. 


Make the Same Mistake Once 


Mistakes in business, like rats in a wood- 
en ship, gnaw holes that may result in seri- 
ous leaks. There appears to be no way of 
getting rid of them altogether. Rats are 
killed as soon as caught and these rats 
gnaw no more holes. When mistakes are 


found, just as effective steps should be tak- 
en to prevent that same mistake being made 
again. In this way dangerous leaks in the 
business can be prevented. 

The only man who never makes a mis- 
take is the man who never does anything. 
The difference between the wise man and 
the foolish man is that the wise man never 
makes the same mistake twice. It is a wise 
precaution to run the business on a system 
that will catch all possible mistakes. 
Make the same mistake but once and the 
buoyancy of the business will ‘be maintained. 
Continue to make the same mistakes and 
the business will soon be full of holes. 


Keep Down the Stock 

Too much stock has sunk more than one 
business and caused the red flag of the 
auctioneer to be raised as a warning to 
cthers of a business wreck in the path of 
navigation. Nothing weights down a busi- 
ness like overstocking. Nothing lessens the 
buoyancy to so great an extent. Just at 
this time, it is more than ever necessary to 
keep down the stock. If prices start down- 
ward, the overstock will acquire still more 
dangerous weight with every drop. 

Keeping down the stock and speeding up 
the turnovers increases the buoyancy of the 
business. It makes it draw less water. It 
makes it possible to pass, with safety, over 
shoals which otherwise would wreck the 
business. Therefore, it is well to keep such 
an accurate record of the stock and take 
inventories so frequently that there will be 
no possibility of any item of stock piling 
up without the knowledge of the man at 
the top. 

Watch the Markets 

When a ship runs onto rocks or sand 
bars it immediately loses its buoyancy. To 
prevent such catastrophies, the greatest pos- 
sible care is taken to watch and chart 
changes in seas and channels. 

When a business runs upon the rocks or 
the sand bars of market demand, that busi- 
ness loses its buoyancy. To prevent such 
a catastrophe, the change in bus‘ness con- 
ditions must be carefully studied. 

Buying demands of the public are con- 
stantly changing. There is not a-line of 
business where this is not the case. There 
are some things that people were buying a 
generation ago that they are not buying to- 
day. Business channels are _ constantly 
changing. Where it was clear sailing a 
generation ago there may be shoals today. 

The changes that are taking place today 
are far greater than usual. To prevent dis- 
aster, it is necessary-to study the demands 
of the people and to rechart the business 
seas as the commercial storm caused by 
the war subsides. 


Watch the Volume of Goods Sold 


Dollars of sales don’t necessarily measure 
the volume of business done. A dollar isn’t 
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nearly as accurate a measure of value as a 
yard of length or a pound of weight. The 
yard remains the same, but the dollar will 
not always buy as many yards. The pound 
remains the same, but the number of pounds 
of any commodity required to equal a dol- 
lar constantly ¢hanges. 

Today a dollar isn’t worth much more 
than fifty cents were in 1904. If a man is 
doing the same volume of business today 
that he was doing then, his dollars of sales 
will be double those of 1914. Business 
buoyancy is needed, but it is a mistake to 
buoy up hope and optimism with the soap 
bubbles of sales volume indicated by the 
inflated dollar. 

The thing to watch is the actual volume 
of goods sold, and the amount of service 
people have paid for. Count the yards; 
the pounds and the dozens when figuring 
the volume of business rather than the 
number of dollars. 





You Can—But Will You? 





| fl is not enough to have ability to suc- 

ceed. Multitudes of men and women 
who fail or who are only half successes 
have that. It is not so much a question of 
whether you can as of will you. Do you 
know that if you will you can be a proprie- 
tor even on a salary, that you can, in fact, 
practically fix your salary, make your place 
in the firm for which you work? You can 
determine your destiny whether you will be 
a perpetual clerk, whether you will spend 
all your years behind the counter selling 
goods, or whether you will grow beyond 
these. It is just a question of whether you 
are made of the stuff that wins, whether 
you are willing to pay the price for leader- 
ship, whether you are willing to take the 
pains to develop executive ability, initiative, 
and all of your other faculties which enter 
into mastership; or whether you want to 
satisfy your lower nature and let things 
slide, and take things easier. 

It depends upon how. much you think of 
your comforts, as you call them, the easy 
chair, the pleasures that demoralize, 
whether you are willing to sacrifice those 
things that conflict with your aims and de- 
sires, your great life purpose. There is no 
other satisfaction quite like that which 
comes from the consciousness of growth, 
of enlargement, of life expansion, the reach- 
ing out of one’s mental faculties, the 
stretching of them upward toward some- 
thing higher, better and grander.—The New 
Success. 





Value of Time 





THE supply of time is truly a daily 

miracle, an affair genuinely astonish- 
ing when it is examined. You wake up in 
the morning, and lo! your purse is magi- 
cally filled with 24 hours of the unmanu- 
factured tissue of the universe of your life. 
It is yours. It is the most precious of pos- 
sessions. No one can take it from you. It 
is unstealable, and no one receives either 
more or less than you receive. Talk about 
an ideal democracy. In the realm of time 
there is no aristocracy of wealth and no 
aristocracy of intellect. Genius is not re- 
warded by even an extra hour a dav.— 
Arnold Bennett. 
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THE WADSWORTH WATCH CASE CO., CINCINNATI, OHIO 


Factories: Dayton, Ky. 


A reproduction of a full-page advertisement appearing in 


The Saturday Evening Post of March 27, 1920 
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An interesting feature of this case, and of all Wadsworth 
strap cases, is the detachable pin bar (obtainable only in 
Wadsworth cases) which permits of easy replacement of 
the strap. 


Simply press down the plunger in pin bar (see illustration 





OTT 


Detachable 


to right) with an ordinary pin «nd the strap slips off, as 
shown. A new strap can be sewed its entire length 
before being put on the case. This eliminates the 
necessity of sewing the strap onto the case itself, which 
often results in damage to both case and movement, and 
delay and inconvenience to the owner 


Refinements that lend utility 
—and beauty—to your watch 


SIMPLE THING—this detachable strap 

—but it is little things like this that add 
to the utility and appearance of your watch. 
And Wadsworth has contributed many such 
refinements to the making of watch cases. 


For instance, Wadsworth popularized wrist 
watches for women by making them very 
attractive through the introduction of the odd 
shape in filled as well as gold cases, and by 
adding beautiful decorations of engraving 
and hand chasing. The old art of enameling 


was introduced on filled cases by Wadsy === 


worth. Likewise the use of green gold for fill- 
ed cases was introduced and added by Wads- 


worth to give variety and added beauty. -* 





So to Wadsworth is due much of the credit 
for the development of style and artistic 
beauty in cases. For thirty years Wadsworth 
has been making cases for the watch move- 
ments of leading manufacturers and importers. 
Many of the most beautiful, most popular 
designs with which you are acquainted are 
Wadsworth creations. 


When you buy a watch, select any standard 
movement that your jeweler recommends 
and have him “dress” it in a Wadsworth 
case. The name Wadsworth in a watch 
case is your guarantee of correctness and 
beauty of design—of highest quality ma- 
terials and best workmanship. 


——. 


WATCHES 















































Useful Tools and Devices for 
the Watch Repairer’s Bench 








Written Expressly for The Jewelers’ Circular. 

















N? matter how sharp his sight or how 
steady his hand, the average watch- 
maker finds the forming or enlarging of 
very small, especially irregular shaped 
holes, with the aid of a file, a difficult and 
tedious operation. The unavoidable 
“spring” of the small file that must be used 
increases its difficulty. 

George R. Bergleitner, a watchmaker at 
3 Maiden Lane, New York, has devised an 





ingenious little tool or machine, of which, 
for the benefit of the craft, he courteously 
furnished us a description and of which we 
present an illustration, with the aid of 
which such operations may be accom- 
plished easily, quickly and accurately. 

The tool (see Fig. 1) is secured in a 
suitable chuck on the lathe, by means of the 
arbor A. When the lathe is started a rapid 
reciprocating motion is imparted to the 
tool C, a simple piece of tempered steel 
wire, of the shape required to give the 





Preis: 


Pulverized oil 
it the required 


hole the desired form. 

stone, fed on to it, gives 

cutting efficiency. 
Running absolutely the 


true, without 


vibration inseparable from a file in the 
steadiest hand, the powdered oil stone, used 
as a cutting medium, ensures not only 





steady and rapid operation, but a smooth- 
ness of finish to.the hole produced that no 
file could impart. At the same time the 
work is all the time in full sight of the 
operator, which is not the case where a 
file is used and the hands obstruct the view. 

With the aid of this ingenious device, 
any desired shape can be given to a hole, 
ne matter how small, the originator de- 
scribing it as particularly useful in en- 
larging or reshaping the angles of the 
recesses for pallet or roller jewels or giv- 
ing the correct form to the hole by means 
of which the mainspring is secured to the 
barrel-hook in a watch. Many _ watch- 
makers are content to leave this hole in the 
round form given to it by the drill, but 
this is faulty practice. The round hole 





and broach holders. The re- 


pin-vises 
versible chuck imparts to these tools a far 
wider range of usefulness than the old 
style devices, which have only one hole 


drill in the jaws. In the four-jaw pin-vise 
there is contained, in one handle, a com- 
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bination of two reversible chucks, giving 
a capacity, in all graduations, from 0 to 3 
millimeters,- which is amply sufficient for 
any work the watchmaker or jeweler may 
find necessary. 

The same principle is shown as applied 


~ PAT, APCD FOR 





Fre. 2. 


sooner or later wears through or certainly 
weakens the hook. With the device above 
described, which any watchmaker can 
make for himself, there being no patent or 
protection on it, the hole can be given its 


proper elongated shape, square at the bot- 
tom and rounded at the top. 

A reversible chuck for watchmakers and 
repairmen (see Figs. 2, 3 and 4) was for 
the first time applied to the watchmakers’ 
requirements in the device illustrated here- 
with. It is shown as adapted to a series of 


to a pump drill (Fig. 5), one tool sufficing 
for all the various size drills that may be 
used. 

A set of weights for simplifying calcula- 
tions in determining the accurate weight of 
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precious metals, jewels, etc. (Fig. 6) fol- 
lows the principles of the metric system in 
substituting for pennyweights, grains and 
fractions of the latter, one-hundredth parts 
of pennyweights. The grain-weights are 
by this means entirely dispensed with and 
many time-consuming and puzzling calcula- 
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Jacks of ALL trades 
—master NONE! 





One trade 
is enough 
for us— 
refining 
your sweeps 


in just the best way known to 
science and skill, is the one pro- 
fession in which we’re content to 
excel—in your behalf and that of 
others. 





You can see in a trice what that 
means in concentrated service—a 
service to which we’re giving all 
our time, thought and energies in 
getting the utmost returns out of 
every sweeps consignment. 


If there’s a _ safer, 
surer way of operat- 
ing, we’d like to learn 
it—how about you? 


L. LELONG & BROTHER 


Refiners of Precious Metals 
Assayers and Sweep Smelters 


FOUNDED 1858 


Halsey, Marshall 
& Nevada Streets 


NEWARK, N. J. 








Collect the Polishing Dust and 


Turn It Into Money 


TO REDUCE WASTE AND AT THE 
SAME TIME CASH IN ON WHAT 
YOU SAVE IS A GOOD WAY TO 
MAKE EXTRA MONEY NOWA- 
DAYS—HERE IS AN OPPORTU- 
NITY TO DO IT IN YOUR DAILY 
WORK. HOW OFTEN WHEN DO- 
ING POLISHING WORK HAVE 
you wished for some way of keeping the 
disagreeable dust from Jumping up into 
your face and putting a nice red coat all over 
you—often! Get rid of this condition and 
take pay for your pains. Get this polishing 
and dust collecting outfit—get it now—to- 
day—and join the big army of clean, up to 
date jewelers who smile as they work—some 
SAY THEY ONLY DO A LITTLE POL- 
ISHING WORK—VERY WELL, A LIT- . 
TLE EVERY DAY WILL COAT YOU AND 
YOUR SHOP WITH A NON-REMOV- 
able coat of dirt—this outfit prevents it and you 
get the gold particles back again by refining the 
dust caught in the tanks underneath the bench— 
the cost is soon covered in this way. 
| LEIMAN BROS. 


TENTED” POLISHING coutecror 
CATALOGUE NO. 4-2422-B 
- _LEIMAN BROS, &2.J0HN ST. 
OVER 30 YEARS IN BUSINESS 
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tions, which the average watch-maker or 
jeweler has neither the time nor the 
training for, are thereby obviated. 

The multitude of bracelet watches, with 
which the market has been flooded of late 
and the increasing extent to which they 
are used by all classes has brought to the 
repairman a class of work which while 
time consuming and tedious as it is must 
nevertheless, in response to the popular 





demand, be taken care of. By employing 
for this work suitable tools, it can be 
greatly facilitated and more perfectly ac- 
complished, some of the tools most needed 
and specially designed for this work being 
illustrated herewith. 

The three-tipped roller remover (Fig. 7) 
mounted on a base, has a series of jaws, 


THE JEWELERS’ 


The four prong sleeve wrench for brace- 
let watches (Figs. 10 and 11) is equipped 
with a locking device so that the proper 
prong only projects. For a one-prong 
bracelet bench or winding key provided 
with properly graduated winding squares 
for bracelet watches of all sizes the same 
locking - principle has also been adopted 
very successfully. 

As greatly increasing the range of effi- 





TRIPLE BARREL 
BRACELET MAINSPRING WINDER 
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Pivot and twist drills, burrs and counter- 
sinks, held by it, are in perfect center with 
the work in the headstock of the lathe, its 
capacity being limited only by the assort- 
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finely adjusted, for quickly removing all 
single and double bracelet watch rollers. 

In a triple barrel mainspring winder 
(Fig. 8) three barrels are firmly attached 
to the tool and the repair man, quickly 
ascertaining the proper barrel, the delicate 
mainspring is quickly coiled and introduced 
into the watch barrel, without kinks, in 
perfect condition. 

Another very hancy tool for the repair- 
man having much of this kind of work is 
the balance holder for bracelet watches 
(Fig. 9) equipped with two double-ended 
tubes giving four accurately adjusted, 
waterproof and fool-proof capped hubs. 
These various hubs will dependably hold 
any or all of the balance wheels used in 
this type of watch, complete with the 
roller, balance-spring and staff and when it 


ment of wire chucks the workman has at 
his disposal. 








Some people pity themselves and think 
to evoke the pity of others when they say, 
no one would miss them if they dropped out. 
Perhaps those people are telling the truth. 





Fie. 12. 








is necessary to adjust timing screws, to add 
timing washers or clean or straighten the 
rim of the balance, the tool will prove a 
real time and labor saver. 


Pia. 


ciency of the lathe the tailstock chuck 
holder, shown in section .and also as in- 
serted in the tailstock of a lathe (Fig. 12) 
will be recognized as capable of many uses. 


It’s up to you and to me to make ourselves 
indispensable to our business associates, 
and thoroughly appreciated by our friends 
and home people. 
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Dealers in 


GOLD, SILVER and PLATINUM 





REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 


They add to the Beauty American Platinum 
and enhance t he Va l ue Galleries and Bracelet Boxes 
O p fine je Ww e lr y Solid and Flexible One Piece—Patented 
We use only the finest metals and the quality of 
Seamless platinum and platinum iridium tubing workmanship and design match the best. For 
round, square, with square or round hole, economy and satisfaction you can depend on our 


rectangular, octagon and other shapes. goods. If youare behind with orders or short of 
skilled workmen, make use of our ability to 


serve you. 


AMERICAN PLATINUM WORKS N. Y. OFFICE 


Send for Bulletin 
510 A NEWARK N. J. 30 Church St. 


R. & H. PLATINUM WORKS 
Platinum Sheet, Wire and Tubing 


Any Shape or Degree of Hardness 


Platinum, Gold and Silver Refiners 


F. A. CROSELMIRE, MGR. 








Works: 


Main Office: te 
_ Perth Amboy, N. J. 


100 William St. New York 


BS9 The finest Tower Clocks in the world are made byf— 
“4 The E. Howard Clock Company of Boston. Also | Gneen Co 
’ ‘e /4 


m 3 . very complete line of substantial and accurate clocks Rosati 
ae 7A | 


s 3 for the bank, office and school. warcumansies. es, mates 
AND ENGRAVERS SUPPLY HOUSF 


Write us for full information ait 
(| THE E. HOWARD CLOCK co. | ! mn ena St =e vos 
eo 373 Washington St., Boston 309 Broadway, New York ’ 
31 North State St. Chicago THE BUYERS DIRECTORY 
Established 1842 : Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








UNITED STATES PATENTS. 


Issue of March 9, 1920. 


1,333,018. CUFF-LINK. Roserrt AntHony GILL, 
Berlin, N. H. Filed Sept. 11, 1919. Serial 
323,069. 1 Claim. 


A cuff-link comprising a body formed of sheet 
material stamped or cut to shape and comprising 
heads converging toward one end of the body, a 
shank connecting the heads, a tongue extending 
from the side of the shank toward the converging 





erds of the heads and arranged with its edges in 
spaced relation to the adjacent edges of tne heads 
whereby to define branch slots leading into a com- 
mon opening between the converging ends of the 
heads, the edges of said tongue and the adjacent 
edges of the heads being serpentine wnereby to 
form portions extending toward each other 1n very 
close relation for clamping engagement with the 
edges of a cuff within the button holes of which 
the device is engaged. 
1,333,161. WATCH. 
F. Hartwett, Springfield, Ill. 
1919. Serial 301,650. 11 Claims. 
In a watch, a pillar plate of preaetermined 
diameter and a barrel having a diameter greater 


Frep R. Coats and JEan 
Filed June 4, 





than half the diameter of the pillar plate; in 
combination with, a second pinion, a secona wheel, 
a third pinion, a third wheel, an escape wheel 
pinion, an escape wheel, an escape-cylinder and a 
balance wheel. 


1,333,178. ALARM FOR EIGHT-DAY CLOCKS. 





Paut G. LessmMann, Chicago. Filed Nov. 29, 
1918. Serial, 264,577. 3 Claims. 
An alarm mechanism of the class described hav- 
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ing electric circuit means including contracts and an 
alarm, a stud movably mounting one of said con- 
tacts, means to move the contact, and a spring 
bearing against the stud and against the contact. 


1,333,194. WATCH. Louis E. F. Wacuter, New 
York. Filed Dec. 12, 1918. Serial 260,582. 4 
Claims. 


In a watch construction, in combination, a bezel 
provided with annular seating means, an outer 














crystal of hard mar-resisting transparent material, 

and an inner crystal of transparent flexible sub- 

stantially’ non-breakable material mounted tn said 

annular seating means. 

1,333,228. CUFF-BUTTON. 
Chicago. Filed May 14, 1919. 
4 Claims. 

In a device of the class described, the combina- 
tion of a stem, a head shiftably mounted on said 
stem, a base member pivotally mounted on said 
stem, a spring normally urging said heaa against 


Epwarps bk, Sruart, 
Serial 297,040. 





the end of said stem, and a connection pvetween 
said base member and said head, whereby tne turn- 
ing of said base member out of its normal trans- 
verse positio: relative to said stem snifts said 
head away from the end of said stem. 


1,333,284. FINGER-RING. Puuitipe J. ScHREIBER, 
Toleao, Ohio. Filed July 14, 1919. Serial 
310,807. 2 Claims. 


A finger-ring composed of a series of shells, one 
of which is the outer perforated shell, another the 
inner shell or lining shell provided wita a head, the 
two shells being joined together by the provision 
of a female screw-threaded bushing 1m the inner 
end of the outer shell and a male screw-thread 


az 


provided on the outer wall of the lower ena of the 
inner shell or lining shell and a revolving ring 
placed between the two shells and beneath the 
opening or perforation of the outer smell, the 
revolving ring being provided with a flange on 
each of its ends, thereby forming a groove or 
channel, in which any desired pictures or photo- 
graphs can be placed or to which they can be at- 
tached, the revolving ring being provided with an 
extension flange, by means of which the revolving 
ring is rotated and the objects in the channel 
alternately moved into view through the opening 
or perforation of the outer shell; the revolving 
ring is kept in proper position by the head of the 
inner shell or lining shell whch forms a gate in 
front of the extenson flange when the lning or 
inner shell is in. proper position for the purpose 
set forth and described. 

1,333,421. BUCKLE AND STRAP. Benjamin R. 
Jotry, Raleigh, N. C. Filed Nov. 5, 1918. 
Serial 261,273. 1 Claim. 

A buckle comprising a longitudinally enlarged 
and widened central body portion, two end portions 
extending therefrom to form a frame, one of said 
end portions having an inwardly extenuing integral 
tongue and a clencher fastener on said central 





body portion securing one end of a strap flat 
against the same in a rectilinear position, whereby 
looping or bending of the strap is obviated and a 
flat securing means is provided, witu a single 
thickness of strap. 





DESIGNS 
54,585. SERVICE-PIN. Davin W. Bromgutst, 
Seattle, Wash. Filed May 20, 1919. Serial 


298,565. Term of patent 3% years. 


54,605. RING, EMBLEM, OR ARTICLE OF 
STMILAR NATURE. Cuarres T.° Cross- 





MAN, Attleboro, Mass. Filed June 13, 1919. 
Serial 304,062. Term of patent 3% years. 
54,6202. EMBLEM, PIN, BUTTON, OR SIMI- 

LAR ARTICLE. Epwin C. Heatucore, 





3rooklyn, N. Y. Filed June 7, 1919. Serial 
302,607. Term of patent 7 years. 

54,621. EMBLEM, PIN, BUTTON, OR SIMI- 
LAR. ARTICLE. Epwin J. MHeartucote, 





Filed June 7, 1919. Serial 
302,608. Term of patent 7 years. 

54,627. HANDLE FOR A SPOON, FORK, OR 
SIMILAR ARTICLE. Sipney V. Jamss, 
Niagara Falls, N. Y., assignor to Wm, A. 





Rogers, Ltd., Toronto, Can. 
1919. Serial 321,466. Term of patent 7 
years. . 


54,628. HANDLE FOR A SPOON, FORK, OR 




















SIMILAR ARTICLE. Sipney V. James, 
Niagara Falls, N. Y., assignor to Wm. A. 





144 


THE JEWELERS’ CIRCULAR 


March 24, 1929, 











Refiners of 
Precious Metals 


YONOVER BROS. 


Assayers and 
Sweep Smelters 


Dealers in Gold — Silver— Platinum 
Your Junk Pile Pays You No Dividends 


Turn it into cash—We pay highest prices for gold, silver, gold- 
plated and platinum scrap and gold-filled watch cases. 


Check by Return Mail—Subject to Your Approval 


Main Office 
. 1637 W. 12th St. 


CHICAGO 


Smelting Works 
1103 So. Wood St. 

















CUFF LINK PARTS 
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BLANKS MADE IN DIFFERENT THICKNESSES 
WHEN ORDERING, STATE THICKNESS 
IN DECIMAL INCHES 


HERPERS BROS., 


Newark, N. J. 




















We Carry a full line of Genuine 
American 


Watch Materials 





George J. Doehrmann 
31 Maiden Lane New York 




















Refiners 


Gold 
Silver 
Platinum 











HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. 


~HIP TO EITHER PLANT 
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PIERCING SAWS 


PRICES REDUCED 


All sizes, 8/0 to 6, $2.00 gross 


Worthington & Raymond, Inc. 


71 Murray St. NEW YORK 
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Can. — Filed 
Term of pat- 


Toronto, Ont., 


—" = 
os Serial 321,467. 


Sept. 3, 1919. 
ent 7. years. 
629. HANDLE FOR A SPOON, FORK, OR 
SIMILAR ARTICLE. SIDNEY V. JAMEs, 
Niagara Falls, N. Y., assignor to Wm, A, 
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Can. Filed 
Term of pat- 


Toronto, Ont., 
Serial 321,468. 


Ltd., 
1919. 


Rogers. 
Sept. 3, 


ent 7 years. 
54,643. BUTTON, BADGE, EMBLEM, OR SIMI- 
ARTICLE 


LAR OF MANUFACTURE. 





. 
GeorceE W. MacLettan, Los Angeles, Cal. 
Filed Feb. 13, 1919. Serial 276,871. Term 
of patent 3% years. 
54,644. BUTTON, BADGE, EMBLEM, OR SIMI- 
LAR ARTICLE OF MANUFACTURE. 





Cal. 
Term 


GreorceE W. MacLetran, Los Angeles, 
Filed Feb. 19, 1919. Serial 278,0/6. 
of patent 3% years. 





54,697. BUTTON. Kennetu M. Scovitre, Mil- 
waukee, Wis. Filed June 27, 1919. Serial 
307,219. Term of patent 3% years. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration, under the Act. of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade Marks Registered March 9, 1920. 


129,596. FINGER-RINGS, SCARF-PINS, AND 
SHIRT-STUDS. Arcu Crown Mere. Co., ° 
Newark, N. J. 

Filed March 16, 1917. Serial 102,176. PUB- 


LISHED OCT. 7, 1919. 
129,610. JEWELRY FOR PERSONAL WEAR— 


THE 


JEWELERS’ 


VIZ., FINGER-RINGS. 
York. 


Max Bauman, New 


Filed May 29, 1919. Serial 119,022. PUB- 
LISHED NOV. 11, 1919. 
129,655. FOUNTAIN-PENS. Tue ConKLin PEN 
Mr«é. Co., Toledo, O. 
Filed Feb. 25, 1919. Serial 116,127. PUB- 
LISHED NOV. 18, 1919. . 


129,692. FINGER-RINGS AND CLUSTER- 
MOUNTS FOR FINGER-RINGS.  ELIAsorrF 
& Brrnsaum, New York. 
Filed July 11, 1919. Serial 120,452. PUB- 
LISHED NOV. 18, 1919. 
129,694. CERTAIN NAMED JEWELRY. Em- 
PIRE Mrc. Co., Providence, R. I. 
Filed June 7, 1919. Serial 119,295. PUB- 
LISHED: OCT. 7, 1919. 
129,695. FOUNTAIN-PENS. Tue Evans Do.tiar 
Pen Co., Waterlood, Ia. 
Filed May 22, 1919. Serial 118,778. PUB- 
LISHED NOV. 25, 1919. 
129,696. FOUNTAIN-PENS. Tue Evans DOoLiar 
Pen Co., Waterloo, Ia. 
Filed Sept. 13. 1919. Serial 122,653. PUB- 
LISHED DEC. 2, 1919. 
129,729. WATCH-CHAINS. GotpsmitH, STERN 
& Co,, New York. 
Filed April 9, 1919. Serial 117, 298. PUB- 
LISHED OCT. 7, 1919. 
129,785. WRIST-BRACELETS, BELTS, FAS- 
TENINGS FOR POCKET-BOOKS, RETI- 


CULES, BAGS, SUSPENDERS, AND GAR- 
TERS. Marmorstein & Co., Inc., New York. 


Filed June 21, 1919. Serial 119,836. PUB- 
LISHED DEC. 9, 1919. 
129,786. CERTAIN NAMED JEWELRY. Mar- 
TIN-CoPpELAND Co., Providence, R. [. 
Filed May 19 1919. Serial 118,683. PUB- 
LISHED OCT. 7, 1919. 
129,787. CERTAIN NAMED JEWELRY., Mar- 
TIN-CopELAND Co., Providence, R. I. 
Filed May 19, 1919. Serial 118,6x4. PUB- 
LISHED OCT. 7, 1919. 
129,816. FLAT-WARE ~PLATED WIttH PRE- 


CIOUS METAL. 
Oneida, N. Y. 
Filed June 4, 1919. 
LISHED SEPT. 9, 1919. 
129,817. FLAT-WARE PLATED WITH PRE- 
CIOUS METAL. Onerpa Community, Ltp., 
Oneida, N. Y. 


One1pa Community, Ltp., 


Serial 119,203. PUB- 


Filed July 26, 1919. Serial 120,969. PUB- 
LISHED OCT. 28, 1919. 
129,818. FLAT-WARE PLATED WITH PRE- 


CIOUS METAL. 
Oneida, N. Y. 


Onetpa Community, Lrtp., 


Filed July 26, 1919. Serial 120,970. PUB- 
LISHED OCT. 28, 1919. 
129,850. CERTAIN NAMED JEWELRY. Tue 
Riker Co., Newark, N. J. 
Filed Nov. 23, 1918. Serial 114,320. PUB- 


LISHED DEC. 2, 1919. 


129,851. NECK-CHAINS, WATCH-CHAINS, AND 
SWIVELS FOR SUCH CHAINS, MADE OF 
OR PLATED WITH PRECIOUS METAL. 
Tue M. S. Ropenserc Co., Providence, R. I. 
Filed }July 21, 1919. Serial 120,771. PUB- 
LISHED DEC. 9, 1919. 
129,798. FOUNTAIN-PENS. 
Co., Boston, Mass. 
Filed June 3, 1919. 
LISHED DEC. 2, 1919. 


Tue Moore PEN 


Serial 119,163. PUB- 


129,881. J WELRY FOR PERSONAL WEAR— 
VIZ., FINGER-RINGS. Sinnock & SHER- 
RILL, New York. 


Filed Aug. 6, 1919. 
LISHED NOV. 11, 1919. 
129,921. FOUNTAIN-PENS. 

& Co., Chicago. 

Filed June 28, 1919. Serial No. 120,077. 
LISHED NOV. 11, 1919. 

129,930. GOLD AND SILVER-MOUNTED ARTI- 
CLES—NAMELY, BRUSHES, COMBS 


AND MIRRORS. Lovis P. Wuirts, Phila- 
delphia, Pa. . 


Serial 121,322. PUB- 


A. A. WatTERMAN 


PUB- 





Filed June 16, 1919. Serial 119,689. PUB- 
LISHED NOV. 4, 1919. 
Last Friday, William Paul grabbed 


$2,500 worth of diamond rings in the store 
of Liljeberg Bros., Minneapolis, Minn., 
and ran out of the store, but was caught 
by an army sergeant. 
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there was a period a little while back when 
good engravers could not be found. There 
is still a bad scarcity of watchmakers, says 
Mr. Manahan. 

Chicago jewelers may run a special down 
to Peoria, Ill., to attend the annual picnic 
of the Illinois Retail Jewelers’ Association, 
to be held at that city May 9, 10 and 11. 
There is much interest in the affair, and so 
many jewelers here have expressed their 
intention of going, that there is now some 
talk of a special train. It will be neces- 
sary to get 35 jewelers to secure the special. 
While it is certain that more than this num- 
ber will attend the picnic from Chicago, 
one of the difficulties is to find 35 jewelers 
who wish to leave and return at the same 
time. One of the features at the picnic 
will be a trip on the historic Illinois River, 
which is rich in scenic beauty in the vicin- 
ity of Peoria. The river is large enough at 
Peoria to be navigated by steamers of 
small draught. 

With the arrest of a new suspect last 
week, the police hope to learn new facts in 
connection with the robbery of the Klein 
Loan Bank on Dec. 8 At the time of the 
daylight raid on this store, which netted the 
bandits $30,000 in diamonds, the new pris- 
oner is alleged to have misinformed the 
police as to the direction taken by the ban- 
dits’ car. On being arrested he refused 
to talk, but he is being questioned by the 
State’s Attorney’s office, and it is believed 
that he will have a statement to make be- 
fore long. The “confessions” of George 
and Meyer Cohen, two of the captured rob- 
bers, to the effect that the crime was 
planned and directed by a well known house 
detective of a down-town hotel, have been 
cast into the discard by the authorities. 
They believe that the men simply held a 
grudge against the detective, and saw a 
chance to cause him trouble. 








American Cutlery Dominates London Market 


American cutlery, after having made 
itself supreme in the domestic market, is 
reaching out for new empires to conquer. 
Thousands of dozens of pocket knives, 
razors and scissors are shipped today 
from American factories to South Amer- 
ica, Asia and European countries, and 
“Made in U. S. A.” is becoming as im- 
portant an imprint on the blade of a 
knife as was “Made in Sheffield” before 
the war. 

Travelers returning from Europe tell 
that American knives can be bought to- 
day in any good class cutlery store, and 
London shops show them side by side 
with the best English Sheffield they have 
to sell. There are shops that display 
more American cutlery than~ English. 
The cause for this appreciation of the 
American knife is, next to its high class 
quality, the reasonable price at which the 
American article is sold. American cut- 
lery makers have not only learned’ to 
make a first class blade but they know 
also how to turn out a knife at the right 
price, which is the main point in foreign 
trade. 
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Straight Line — 


ENGINE TURNING MACHINES 


We are now in a position to make prompt deliveries. 
PRICES ON REQUEST 


F. A. HALL CO. 


36 Garnet St. PROVIDENCE 


March 24, 1929, 
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ISSUED ANNUALLY 
1919-1920 Edition 





The Jewelers’ Circular 


BUYERS’ DIRECTORY 


of the 
Manufacturers, Importers and Jobbers 


JEWELRY AND 
KINDRED TRADES 


A Handy, Classified List for Buyers 
Bound in limp cloth, 3 x 6% inches. 


PRICE ONE DOLLAR 





Sent postage prepaid to any yearly subscriber of The 
Jewelers’ Circular at half price, remitting 50c., when 
paying his subscription. 





Copyright, 1919, by 
The Jewelers’ Circular Publishing Co. 
11 John Street, New York 














DIXON’S 
Sand (Assay) Crucibles 


are the result of over ninety years’ 
experience in manufacturing crucibles. 
hey are made with the same care 
and excellence that have made Dixon 
Crucibles the standard of excellence. 
They have made a wonderful reputation in all assay 
work. Write. for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


HAS Established 1827 DKS 
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Did you ever realize 
what little you get for 
melting your old rings, 
| and what big prices you 
pay for new ones? 

To avoid losses send 


them to us and we will 
make them look like new for 
75 cents and up according to 
the size of stones. 

















Prices up to 4 Kt., 75c.; up to 4% i, Sts up to 1 Kt., $1.25; 
up to 1% Kt., $1.5 


M. J. STERN ce BRO. 
51 MAIDEN LANE NEW YORK CITY 
Special Jewelers to the Retail Trade 





































CONCORD WATCH CO. 


OFFER FOR 
IMMEDIATE DELIVERY 


(2 Size 17 Jewels 
Flat Model 
Gold Filled and 14Kt. Cases 


iS MAIDEN LANE NEW YORK 





Wm. A. Mercer & Co. 7 Nassau 5t- 


INCORPORATED New York 
Announce that on and after APRIL FIRST they 


will be located at their new address 


34 West 35th Street 

















We hereby announce to the trade that 
we have moved from 13-15 Franklin 


St. to 38 Liberty St., Newark, N. J. 
The W. L. Robertson Co. 


Assayers and Refiners 
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